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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Registration Statement on Form 10 contains forward-looking statements within the meaning of Section 21E of the Securities Exchange Act
of 1934, as amended, or the Exchange Act. The words �believe,� �may,� �will,� �potentially,� �estimate,� �continue,� �anticipate,� �intend,� �could,� �would,�
�project,� �plan,� �expect� and similar expressions that convey uncertainty of future events or outcomes are intended to identify forward-looking
statements. These forward-looking statements include, but are not limited to, statements concerning the following:

•  our future financial and operating results;

•  our business strategy;

•  our intentions, expectations and beliefs regarding anticipated growth, market penetration and trends in our
business;

•  our dependence on growth in our customers� businesses;

•  the effects of market conditions on our stock price and operating results;

•  our ability to maintain our competitive technological advantages against competitors in our industry;

•  our ability to timely and effectively adapt our existing technology and have our technology solutions gain
market acceptance;

•  our ability to introduce new products and bring them to market in a timely manner;

•  our ability to maintain, protect and enhance our intellectual property;

Edgar Filing: INTERLINK ELECTRONICS INC - Form 10-12B/A

4



•  the effects of increased competition in our market and our ability to compete effectively;

•  costs associated with defending intellectual property infringement and other claims;

•  our expectations concerning our relationships with customers and other third parties;

•  our expectations concerning relationships between our customers and their manufacturers;

•  the attraction and retention of qualified employees and key personnel;

•  future acquisitions of or investments in complementary companies or technologies; and

•  our ability to comply with evolving legal standards and regulations, particularly concerning requirements for
being a public company and United States export regulations.

These forward-looking statements speak only as of the date of this Form 10 and are subject to uncertainties, assumptions and business and
economic risks. As such, our actual results could differ materially from those set forth in the forward-looking statements as a result of the factors
set forth below in Item 1A, �Risk Factors,� and in our other reports filed with the Securities and Exchange Commission, or SEC.  Moreover, we
operate in a very competitive and rapidly changing environment, and new risks emerge from time to time.  It is not possible for us to predict all
risks, nor can we assess the impact of all factors on our business or the extent to which any factor, or combination of factors, may cause actual
results to differ materially from those contained in any forward-looking statements we may make. In light of these risks, uncertainties and
assumptions, the forward-looking events and circumstances discussed in this Form 10 may not occur, and actual results could differ materially
and adversely from those anticipated or implied in our forward-looking statements.

You should not rely upon forward-looking statements as predictions of future events.  Although we believe that the expectations reflected in our
forward-looking statements are reasonable, we cannot guarantee that the future results, levels of activity, performance or events and
circumstances described in the forward-looking statements will be achieved or occur.  Moreover, neither we nor any other person assumes
responsibility for the accuracy and completeness of the forward-looking statements.  We undertake no obligation to update publicly any
forward-looking statements for any reason after the date of this Form 10 to conform these statements to actual results or to changes in our
expectations, except as required by law.
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You should read this Registration Statement on Form 10 and the documents that we have filed with the Securities and Exchange Commission as
exhibits hereto with the understanding that our actual future results and circumstances may be materially different from what we expect.
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ITEM 1.  BUSINESS

Our Company

Interlink Electronics, Inc. (�Interlink�, the �Company�, �we�, �us�, �our�) designs, develops, manufactures and sells a range of force-sensing technologies
that incorporate our proprietary materials technology, firmware and software into a portfolio of standard products and custom solutions.  These
include sensor components, subassemblies, modules and products that support effective, efficient cursor control and novel 3 dimensional user
inputs.  Our disruptive, leading edge human machine interface, or HMI, technology platforms are deployed in a wide range of markets including
consumer electronics, automotive, industrial, and medical. Our solutions have focused on handheld user input, menu navigation, cursor control,
and other intuitive interface technologies for the world�s top electronics manufacturers.

We invented force sensing resistor, or FSR, technology and pioneered commercialization of printed electronics manufacturing, paving the way
for industry-wide adoption of force sensing technology. Our extensive knowledge and experience with this technology, along with the firmware
we incorporate in our HMI solutions, differentiates us from other providers of HMI solutions. We, along with our customers, incorporate our
FSR and force sensing sensors and modules into end user products. Our sensors and modules are used in electronics devices and systems where
user input must be converted into electronics and software data. Our force sensing technology solution platforms enabled industry first
implementations in gaming, smartphone, rugged notebook, automotive cockpit and automotive entry applications. Insatiable consumer and end
user demand for enhanced user experience is driving the need for innovative multi-modal HMI technologies and applications. Force sensing
input provide a critical novel modality that drives a paradigm shift in HMI.

Market requirements for innovative solutions that enable smaller, thinner devices, lower power consumption, highly refined designs, better
navigation and more intuitive usability in all environments, are also driving increased demand for our products.  Consumers expect to use
multi-modal HMI in the home, industrial and medical environments, automotive spaces (both inside and outside the vehicle), and in all
technology interactions where they formerly used switches and knobs.  Interlink delivers cutting edge solutions for all of these environments.

Significant market opportunities are rapidly emerging for us to improve upon the functionality of standard capacitive sensors which are widely
available and competitively priced. Inadvertent activation, where users unintentionally activate a control, is a common problem with capacitive
technology. In contrast, force sensing solutions require a deliberate application of force to operate. We have had recent success in using our
force sensing solutions in combination with capacitive technologies to minimize the latter�s performance issues, enabling force sensing solutions
to complement competitive technologies and provide us with new opportunities for growth.  We continue to simultaneously expand our standard
product portfolio and develop new technology platforms to grow existing markets and capture emerging markets.

We serve a global customer base from our corporate headquarters in Westlake Village, California, our research and development center in
Singapore, our manufacturing facility in Shenzhen, China and our regional offices in Hong Kong and Tokyo. We sell our products in a wide
range of markets, including consumer electronics, automotive, industrial, and medical, and to some of the world�s largest companies and most
recognizable brands.

Our competitive strengths include:
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•  Innovative technology platforms that focus on disruptive technology and sensor fusion to enable scalable
product architecture;

•  Global expertise and resources for research and development, product development and manufacturing to
deliver timely and cost effective solutions to our customers; and

•  Proven track record by our senior management and world-class research and development teams to be the
trusted advisor in HMI solutions.

We were incorporated in California on February 27, 1985.  We reincorporated in Delaware on July 10, 1996 and again reincorporated in Nevada
on July 20, 2012.  On May 29, 2014, we effected a four-for-one forward
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split of our common stock, and on February 24, 2015, we effected a two-for-one forward split of our common stock.  The information in this
Registration Statement on Form 10 gives effect to each of these forward splits of our common stock.

Our principal executive office is located at 31248 Oak Crest Drive, Westlake Village, California 91361 and our telephone number is (805)
484-8855. Our website address is www.interlinkelectronics.com. None of the information on our website is part of this Registration Statement.

Our Industry

HMI technologies have been available since the early 1970�s, but were used almost exclusively in industrial products during the first 20 years of
their existence.  The introduction of touchpad mouse devices for laptop computers in the early 1990�s represented the first significant transition of
HMI technologies into the consumer electronics market.  Personal devices utilizing touch sensitive technology became ubiquitous in our daily
human-machine interactions with the introduction in 2007 of smart phone technology incorporating capacitive screens.  As the smart phone
became an integral part of the consumers� daily life throughout the world, it influenced consumers� expectations of how we should interact with
all types of devices. Whether those devices are personal electronics, industrial and medical equipment, or our automobiles, purchasers of
equipment expect sleek, highly-functioning design including touch-sensing technology.  Consumers no longer want to push buttons or flip
switches; rather, they expect smooth touch pads and gesture-driven input.  Engineers are responding to this demand by incorporating touch
sensitive technology into a wide range of products, and any device that can utilize force and position sensing inputs to control or enhance its
functionality is a candidate for use of the technology.

The products and solutions that we design, develop and manufacture for HMI applications are primarily printed electronic products.  Printed
electronics is a set of printing methods used to create electrical devices on various substrates.  For over 30 years, we have honed and developed
the processes necessary to manufacture high quality printed electronic products for HMI applications.  According to industry analyst group
IDTechEx, the market for printed and potentially printed products is expected to grow from more than $29.8 billion in 2013 to nearly $74 billion
in 2025.

Our Strategy

Our primary objective is to be the global leader in providing force-sensing HMI solutions for the automotive, consumer electronics, medical and
industrial automation markets. We also intend to utilize our role as a disruptive technology provider to bring our HMI solutions to new markets.
To achieve our strategy, we intend to:

•  Expand our presence in the markets we occupy.  We will continue to exploit new opportunities in the
markets we occupy by leveraging our demonstrable success in the solutions we�re providing today.

•  Expand into new and emerging markets.  We are bringing our highly-successful product lines and
technologies to markets previously unaware of the opportunities provided by force-sensing solutions.
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•  Expand our presence with our current customers.  We work with some of the world�s largest companies and
most recognizable brands and are providing second and third-generation turn-key solutions to meet their technology
needs.  We will continue to develop these existing relationships by working closely with our customers to understand
how we can support their product and technology strategies.

•  Pursue a multi-technology roadmap.  We utilize multiple technologies in our HMI solutions, and we will
continue to expand our offerings to include resistive, piezo, capacitive and other emerging touch technologies.

Our product development teams are skilled in concept definition, rapid prototyping, hardware and firmware development and integration
support. Interlink benefits from its own world-class manufacturing facility in Shenzhen, China, allowing us to react quickly to customer needs,
while ensuring the highest quality standards. We also maintain a sales force that can address new and existing customer opportunities
worldwide.

6
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Our Technology Platforms and Products

Interlink was founded on the invention and commercialization of the Force Sensing Resistor � the industry�s first force sensing solution using
printed electronics manufacturing.  As we transition from an FSR sensor supplier to an HMI solutions provider, we pursue and embrace leading
edge force sensing technology platforms. Our chief technology officer and global research and development center, both located in Singapore,
along with our US-based research and development team, are focused on strategic technology roadmaps, research and development of scalable
technology platform architectures and synergistic technology partnerships. In an ever changing and competitive landscape, Interlink is
committed to staying ahead of the technology curve.

The two primary types of user-input technologies common in today�s devices are capacitive and resistive. Capacitive sensors are used in the
touch screens found in all smart phones and similar devices used globally by millions of consumers.  The most significant drawback to the
capacitive technology is its inability to measure force, although there has been some progress recently in enhancing the technology with pseudo
force sensing.  Capacitive sensors have become a high-volume, low margin commodity product.

Our patented FSR technology consists of a bottom layer of conductor traces, a proprietary resistive ink top layer and a spacer that separates the
two layers. An additional top layer that contains graphics and protects the sensor can also be added.  FSR sensors can be as thin as eight
thousandths of an inch, making them particularly well suited for use where space is a critical issue, as in portable electronics. Our force sensing
technology enables the sensor to be used for continuously variable control functions. For example, in a pointing device, increased pressure can
be used to produce faster cursor movement.  Unlike capacitive devices, an FSR sensor�s performance is not impeded by the presence of moisture,
dirt or dust, making the sensor suitable for use outdoors and in moist and other �hostile� environments.  Our FSR sensors have no moving parts,
can be packaged in a sealed environment, and consume substantially lower power and are less susceptible to false readings or unintended
touches than capacitive sensors.  We have developed sophisticated firmware that allows our FSR technology to become a complete solution
delivering effective HMI functionality to our customers.

Custom Solutions

Interlink offers a comprehensive portfolio of standard solutions, from simple force sensors to multi-finger capable rugged trackpads. The largest
part of our business, however, is the development and manufacture of custom solutions for our major customers. We offer full turnkey capability
spanning initial concept to large volume manufacturing.  Custom solutions can be a single or multi-technology platform to meet customer
requirements, and include both input and output technologies. We also offer full firmware development and integration support.

Standard Solutions

Our portfolio of standard solutions include:

•  Our Force Sensing Resistor® technology is the most versatile force sensing technology on the market today.
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These innovative sensors provide an inverse change in resistance in response to an increase or decrease in applied
force. Our standard range of sensors provides engineers and designers with a durable, reliable, easy to measure, thin
form factor and low-cost solution for HMI touch solutions and analog data capture for machines. The sensors are
available in a range of sizes, shapes and lengths and with several connection options.

•  Force sensing linear potentiometers, or FSLP, are sensors which can be used for menu navigation and
control. Our use of force allows for high-rate scrolling and a more intuitive user experience. The FSLP is an easy to
integrate, high resolution, ultra-low power based solution that brings intuitive user controls to reduced form factor
hand-held consumer electronic devices. These sensors are available in multiple lengths.  We also offer a ring sensor
for full 360-degree position sensing. These sensors are designed to be integrated into a device�s host processor without
the need for a dedicated microprocessor.

•  Our integrated mouse modules and pointing solutions can add touchpad or 360-degree pointing control to
virtually any electronic device. Ranging from simple mouse button integration to National Electrical Manufacturer
Association, or NEMA, rated industrial pointing devices, these solutions are ideal for
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applications away from the desktop. The modules use Force Sensing Resistor technology and measurement firmware in a four-zone sensor or
4-wire resistive touchpad configuration along with a micro-controller to provide pressure sensitive cursor direction and speed control in a
durable and easy to integrate form factor.

Intellectual Property

We believe that intellectual property protection is crucial to our business.  We rely on a combination of patents, copyrights, trade secrets,
trademarks, nondisclosure agreements with employees and third parties, licensing and other contractual agreements with third parties to protect
our intellectual property.  We maintain and support an active program to protect our intellectual property primarily through the filing of patent
applications and the defense of issued patents against infringement.

Our failure to obtain or maintain adequate protection for our intellectual property rights for any reason could hurt our competitive position. 
There is no guarantee that patents will be issued from the patent applications that we have filed or may file.  Our issued patents may be
challenged, invalidated or circumvented, and claims of our patents may not be of sufficient scope or strength, or issued in the proper geographic
regions, to provide meaningful protection or any commercial advantage.  See �Risk Factors� under Item 1A of this Registration Statement for
further discussion of the risks associated with patents and intellectual property.

Our FSR sensors are manufactured using proprietary screen-printing techniques. All proprietary aspects of the manufacturing process are
currently conducted in-house at our US and China manufacturing facilities to maintain quality and protect our force sensing technology from
infringement. While screen-printing is a common process in various industries, the quality and precision of printing, as well as the specific
processes required to make high-quality FSR sensors require considerable expertise. We believe this expertise is difficult to replicate over the
short term and, to our knowledge, no unrelated party has done so. As a result, we consider this expertise to be one of our more important trade
secrets. We require our employees to sign nondisclosure agreements and seek to limit access to sensitive information to the greatest practical
extent.

As of October 30, 2015, we held 15 United States patents, and had two patents pending in the United States and three foreign pending patent
applications.  We group our patents into three general categories: sensors, which includes four patents expiring between
2022 and 2027; sensing systems, which includes two patents expiring in 2026 and 2031; and human interface devices,
which includes nine patents expiring between 2017 and 2026.  Our intellectual property strategy involves filing
additional patent applications in our strategic focus markets on a regular basis. We do not expect that the upcoming
expiration of a portion of our patents will have a material adverse impact on our business.

Competition

The markets for our products are highly competitive and subject to rapid advancement in design technology. We must identify and capture future
market opportunities by developing and deploying value-added products.
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We compete for market share based on our customers� selection of our components over our competitors during the design phase of their
products. Our ability to compete is dependent on the needs of our customers, how well our products address those needs, our corporate
relationships, and a variety of other factors.

We offer a disruptive technology that is replacing outdated and undesirable approaches including switch technology.  We must convince
companies to abandon older, proven but less elegant technologies and adopt our solutions. This change is supported by significant end-user
demand for touch-sensitive solutions.  We also compete against the highly commoditized capacitive resistor technology.  However, our solutions
are focused on providing functionality in situations where capacitive is unreliable or entirely unavailable.

The markets for our products are characterized by significant price competition and we anticipate that our products will continue to face
substantial pricing pressure.

Sales and Marketing

We sell our HMI solutions and force sensing devices through our direct sales employees as well as outside sales representatives and distributors. 
We work directly with Fortune 500 customers, technology design houses and original equipment manufacturers, or OEMs.  Our sales personnel
have extensive engineering backgrounds and receive substantial support from our internal engineering resources.  Sales frequently result from
interactions

8
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between senior management, design engineers, procurement departments, and our sales personnel. We interact with our customer�s throughout
the product development and order process.  We maintain sales offices at our Corporate Headquarters in the United States, and in Hong Kong
and Japan.

Due to the technical nature of our products, the length of our sales cycle can vary from a few months to several years and requires continued
participation from our sales, engineering and management teams.  Our sales cycle for our custom solutions generally includes the following two
phases.

Design Opportunity to Design Win

Our sales and engineering team engages with the customer to establish the nature of the design and explore various technical applications that
may fit the customer�s need.

•  A customer might select one of our standard solutions or a custom design might be required to fulfill the
customer�s product needs.  Custom solutions might require engineering design fees and tooling costs.

•  Product samples are provided to the customer and our team works with the customer to ensure product
performance and address customer needs and specifications.

•  A firm commitment from a customer�s engineering and/or purchasing organization or pre-production orders
indicate a design win.  In most cases, we are a sole-source supplier to our customer and cannot be easily and/or
quickly replaced once the product goes into production.

Mass Production

Once the customer has chosen our solution, they may move their product into the production phase.  It may take several months or more to go
from design win to production. Product lifespan varies dramatically depending on the market place and product.  Consumer electronics may
have a lifespan of six months to five years, industrial and automotive applications may continue for three to ten years, and medical product
lifespans may continue past 20 years.

Our Customers
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As of December 31, 2015, we had almost 200 active customers, including many of the world�s leading electronics companies.  Our customers are
diverse and include Fortune 500 companies as well as start-ups, design houses, original design manufacturers, OEMs and universities.  We
supply some of the world�s largest consumer electronics manufacturers, luxury and mid-market car companies, familiar names in the medical and
industrial equipment markets, research engineers and designers entering the Internet-Of-Things market, and companies of all different sizes in
other markets.

Our customer base is widely dispersed geographically. Sales to customers located outside the United States have historically accounted for a
significant percentage of our revenues, a trend we expect to continue.  On a bill-to basis, international sales constituted 42% and 40% of our
revenues for the nine months ended September 30, 2015 and fiscal year 2014, respectively.

Future sales of our products will be based on, among other elements, expansion into adjacent markets, continued expansion of our product line,
the acceptance of our product line, expansion into additional domestic and international markets, and our ability to maintain a competitive
position against other technology providers.

For the year ended December 31, 2014, we had three customers that represented 19%, 17% and 10% of revenues, respectively. For the nine
months ended September 30, 2015, we had three customers that represented 21%, 17% and 17% of revenues, respectively.

Manufacturing Operations

We have our own, world-class manufacturing facility in Shenzhen, China that is ISO 9001 compliant. We also maintain a small manufacturing
facility in Simi Valley, California.  We purchase our materials from outside suppliers. We carefully select suppliers based on their ability to
provide quality parts and components that meet
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technical specifications. We actively monitor these suppliers, but we are subject to substantial risks associated with the performance of our
suppliers.  We source certain of our components from a single supplier, which increases the risk of shortages and shipment delays and decreases
our ability to negotiate with that supplier.

Engineering, Research and Development

Rapid advancements in process technologies, and increasing levels of functional integration characterize the market for our products. We believe
that our future success will depend largely on our ability to continue improving our products and our process technologies, and to develop new
technologies.

Our chief technology officer and global research and development center are located in Singapore, where we focus on product innovation.  We
intend to grow this facility substantially over the next five years, including by expanding our research and development team by approximately
20% per year, expanding the size of the facility, and investing in additional tools and equipment.  We also operate research and development
centers in the United States and China, primarily focused on customer support and product integration.

Our Employees

As of December 31, 2015, we had 112 employees worldwide.  Our employees, listed in population size order from largest to smallest, are in the
following departments: operations, research and development, sales, and administration.  Our ability to attract and retain qualified personnel is
essential to our continued success.  None of our employees are represented by a collective bargaining agreement, and we have never experienced
a work stoppage.  We believe our employee relations are good.

10
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ITEM 1A.  RISK FACTORS

Investing in our common stock involves a high degree of risk. You should carefully consider the risks and uncertainties described below,
together with all of the other information in this Form 10, including our consolidated financial statements and related notes, before investing in
our common stock. If any of the following risks materialize, our business, financial condition, results of operations and prospects could be
materially and adversely affected. In that event, the price of our common stock could decline, and you could lose part or all of your investment.

Risks Related to Our Business and Our Industry

If we are unable to keep pace with rapid technological change and gain market acceptance of new products, we may not be able to compete
effectively.

Technology, both in our markets and in our customers� markets, is undergoing rapid change. In order to maintain our leadership position in our
existing markets and to emerge as a leader in new markets, we will have to maintain a leadership position in the technologies supporting those
markets. Doing so will require, among other things, that we accomplish the following:

•  accurately predict the evolving needs of our customers and develop, in a timely manner, the technology
required to support those needs;

•  provide products that are not only technologically sophisticated and well supported but are also available at a
price within market tolerances and competitive with comparable products;

•  establish and effectively defend our ownership on the intellectual property supporting our products; and

•  enter into relationships with other companies that have developed complementary technology on which our
products also depend.

We cannot assure you that we will be able to achieve any of these objectives.

If we fail to manage change successfully, our operations could be adversely impacted and our business could be impaired.
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The ability to operate our business in rapidly evolving markets requires an effective planning and management process. We expect that
responding to changes in our business will place a significant strain on our personnel, management systems, infrastructure and other resources.
Our ability to manage change effectively will require us to attract, train, motivate and manage new employees, to reallocate human and other
resources to support new undertakings and to restructure our operations to manage a restructured business effectively. If we are unable to
respond effectively to change, our operations could be adversely affected and our business could be impaired.

We rely on third parties for the materials that we use to manufacture our products and a shortage of supply could adversely affect our
revenues, operating results and customer relationships.

We rely on third-party suppliers for the raw material components of our products. We cannot assure you that our suppliers will be able to
maintain an adequate supply of these raw materials to enable us to fulfill all of our customers� orders on a timely basis. A failure to obtain an
adequate supply of the materials for our products could increase our costs of goods sold, cause us to fail to meet delivery commitments and
cause our customers to purchase from our competitors, which could adversely affect our operating results and customer relationships. In some
situations, we rely on a single supplier for raw material components of our products. Any disruption in these supplier relationships could prevent
us from maintaining an adequate supply of materials and could adversely affect our results of operation and financial position.

11
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Disruptions in our manufacturing facilities or arrangements could cause our revenues and operating results to decline.

We currently manufacture the majority of our products in Shenzhen, China. This facility is vulnerable to damage from earthquakes, floods, fires,
power loss and similar events. It could also be subject to break-ins, sabotage and intentional acts of vandalism. Our insurance may not cover
such events and, if the event is covered, our insurance may not be sufficient to compensate us for any losses that may occur. Despite any
precautions we may take, the occurrence of a natural disaster or other unanticipated problem at our manufacturing facility could result in delayed
shipment of products, missed delivery deadlines and harm to our reputation, which may cause our revenues and operating results to decline.
Performance, reliability or quality problems with our products may cause our customers to reduce or cancel orders which would harm our
operating results.

We regularly introduce new products with new technologies or manufacturing processes. Our products have in the past contained, and may in
the future contain, errors or defects that may be detected at any point in the life of the product. Detection of such errors could result in delays in
shipping and sales during the period required to correct such errors. Defects may also result in product returns, loss of sales and cancelled orders,
delays in market acceptance, injury to our reputation, injury to customer relationships and increased warranty costs, which could have an adverse
effect on our business, operating results and financial condition.

International sales and manufacturing risks could adversely affect our operating results.

Our revenue from international sales accounted for approximately 42% and 40% of revenue for the nine months ended September 30, 2015 and
for the year ended December 31, 2014, respectively. We believe that international sales will represent a substantial portion of our sales for the
foreseeable future. The majority of our manufacturing is currently performed in China. Our international operations involve a number of risks,
including with respect to:

•  import-export license agreements, tariffs, taxes and other trade barriers;

•  staffing and managing foreign operations;

•  securing credit and funding;

•  maintaining an effective system of internal controls at our foreign manufacturing facility;

•  collecting foreign receivables;
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•  currency exchange fluctuations;

•  reduced protection of intellectual property rights

•  political and economic instability, and terrorism; and

•  transportation risks.

Any of the above factors could adversely affect our operating results.

Our markets are intensely competitive and many of our potential competitors have resources that we lack.

Our markets are competitive and we expect competition in our newer markets to increase. Our competitors include companies with similar
products or technologies, companies that sell complementary products to our target markets and our customers themselves, who could choose to
manufacture products that they currently buy from us. Our competitors and potential competitors may have established business relationships
that afford them a competitive advantage or may create technologies that are superior to ours or that set a new industry standard that will define
the successful product for that market. If any of our competitors establish a close working relationship with our customers, they may obtain
advance knowledge of our customers� technology choices or may be afforded an opportunity to work in partnership to develop compatible
technologies and may therefore achieve a competitive advantage. We may be unable to compete successfully against our current and future
competitors.
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We cannot guarantee that our HMI solutions for new markets will be successful or that we will be able to continue to generate significant
revenue from these markets.

Our HMI solutions may not be successful in new markets despite the fact that these product solutions are capable of enabling people to interact
more easily and intuitively with a wide variety of electronic devices.  Various target markets for our interface solutions may develop slower than
anticipated or could utilize competing technologies. The markets for certain of these products depend in part upon the continued development
and deployment of wireless and other technologies, which may or may not address the needs of the users of these products.

Our ability to generate significant revenue from new markets will depend on various factors, including the following: the development and
growth of these markets; the ability of our technologies and product solutions to address the needs of these markets, the price and performance
requirements of our customers and the preferences of end users; and our ability to provide our customers with HMI solutions that provide
advantages in terms of size, power consumption, reliability, durability, performance, and value-added features compared with alternative
solutions.

The failure of any of these target markets to develop as we expect, or our failure to serve these markets to a significant extent, will impede our
sales growth and could result in substantially reduced earnings. We cannot predict the size or growth rate of these markets or the market share
we will achieve or maintain in these markets in the future.

If we fail to maintain and build relationships with our customers, or our customers� products which utilize our human-machine interface
solutions do not gain widespread market acceptance, our revenue may stagnate or decline.

We do not sell products to end users and we do not control or influence the manufacture, promotion, distribution, or pricing of the products that
incorporate our HMI solutions. Instead, we sell component products that our customers incorporate into their products, and we depend on our
customers to successfully manufacture and distribute products incorporating our component products and to generate consumer demand through
marketing and promotional activities. As a result of this, our success depends almost entirely upon the widespread market acceptance of our
customers� products that incorporate our HMI solutions. Even if our technologies successfully meet our customers� price and performance goals,
our sales would decline or fail to develop if our customers do not achieve commercial success in selling their products that incorporate our HMI
solutions.

Our customers generally do not provide us with firm, long-term volume purchase commitments, opting instead, to issue purchase orders that
they can cancel, reduce, or delay at any time. In order to meet the expectations of our customers, we must provide innovative HMI solutions on a
timely and cost-effective basis. This requires us to match our design and production capacity with customer demand, maintain satisfactory
delivery schedules, and meet performance goals. If we are unable to achieve these goals for any reason, our sales may decline or fail to develop,
which would result in decreasing revenue.

We cannot provide any assurance that current environmental laws and product quality specification standards, or any laws or standards
enacted in the future, will not have a material adverse effect on its business.
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Our operations are subject to environmental and various other regulations in each of the jurisdictions in which we conduct business. Regulations
have been enacted in certain jurisdictions which impose restrictions on waste disposal of electronic products and electronics recycling
obligations. If we fail to comply with applicable rules and regulations in connection with the use and disposal of such substances or other
environmental or recycling legislation, we could be subject to significant liability or loss of future sales.

If we are not able to protect our intellectual property or if we infringe on the intellectual property of others, our business and operating
results could be adversely affected.

We consider our intellectual property to be a key element of our ability to compete in our chosen markets. We rely on a combination of patents,
trade secrets and proprietary software to establish and protect our intellectual property rights. We cannot assure you that patents will be issued
from any of our pending applications or that any
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claims allowed from existing or pending patents will be sufficiently broad to protect our technology. We also cannot assure you that any patents
issued to us will not be challenged, invalidated or circumvented, or that the rights granted will provide proprietary protection. Litigation may be
necessary to enforce our patents, trade secrets and other intellectual property rights, to determine the validity and scope of the proprietary rights
of others or to defend against claims of infringement. Such litigation could result in substantial costs and diversion of resources and could have a
material adverse effect on our business, regardless of the final outcome of the litigation.

We are not currently engaged in any patent infringement suits. Despite our efforts to maintain and safeguard our proprietary rights, we cannot
assure you that we will be successful in doing so or that our competitors will not independently develop or patent technologies that are
substantially equivalent or superior to our technologies. If any of the holders of these patents assert claims that we are infringing them, we could
be forced to incur substantial litigation expenses, and if we were found to be infringing on someone else�s patent, we could be required to pay
substantial damages, pay royalties in the future or be enjoined from infringing in the future.

We face risks associated with security breaches or cyber attacks.

We face risks associated with security breaches or cyber attacks of our computer systems or those of our third-party representatives, vendors,
and service providers. Although we have implemented security procedures and controls to address these threats, our systems may still be
vulnerable to data theft, computer viruses, programming errors, attacks by third parties, or similar disruptive problems. If our systems, or
systems owned by third parties affiliated with our company, were breached or attacked, the proprietary and confidential information of our
company and our customers could be disclosed and we may be required to incur substantial costs and liabilities, including the following:
expenses to rectify the consequences of the security breach or cyber attack; liability for stolen assets or information; costs of repairing damage to
our systems; lost revenue and income resulting from any system downtime caused by such breach or attack; loss of competitive advantage if our
proprietary information is obtained by competitors as a result of such breach or attack; increased costs of cyber security protection; costs of
incentives we may be required to offer to our customers or business partners to retain their business; and damage to our reputation. In addition,
any compromise of security from a security breach or cyber attack could deter customers or business partners from entering into transactions that
involve providing confidential information to us. As a result, any compromise to the security of our systems could have a material adverse effect
on our business, reputation, financial condition, and operating results.

Our ability to operate effectively could be impaired if we were to lose the services of key personnel, or if we are unable to recruit qualified
managers and key personnel in the future.

Our success is substantially dependent on the continued availability of our key management and technical personnel. Several of our key
management personnel have been with us throughout most of our history and have substantial experience with our business and technology. If
one or more of our key management personnel leaves Interlink and we are unable to find a replacement with the combination of skills and
attributes necessary to execute our business plan, it may have an adverse impact on our business. Our success will also depend, in part, on our
ability to attract and retain additional qualified professional, technical, production, managerial and marketing personnel, both domestically and
internationally.

Risks Relating to the Securities Markets and Ownership of Our Common Stock
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We intend to apply for listing of our common stock on the NASDAQ Capital Market. If our listing is approved, and we subsequently fail to
comply with the continuing listing standards of The NASDAQ Capital Market, our securities could be delisted.

We expect that our common stock will be eligible to be quoted on the NASDAQ Capital Market. For our common stock to be listed on the
NASDAQ Capital Market, we must meet the current NASDAQ Capital Market listing requirements. If we were unable to meet these
requirements in the future, our common stock could be delisted from the NASDAQ Capital Market. If our common stock were to be delisted
from the NA
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