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Note Checking the box above will not relieve any registrant required to file reports pursuant to Section 13 or 15(d) of the Exchange Act from
their obligations under those Sections.
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(Do not check if a smaller reporting company)

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Act). Yes " No x

The aggregate market value of the Common Stock held by non-affiliates of the registrant was $7,778 million at June 30, 2008 based on the
closing sale price of $65.96 per share for the common stock on such date as traded on the New York Stock Exchange.
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Documents Incorporated by Reference

Certain information contained in the definitive proxy statement for the annual meeting of stockholders to be held on May 14, 2009 (2009 Proxy
Statement) is incorporated by reference into Part III hereof.
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FORWARD-LOOKING STATEMENTS

Some of the statements under Business, = Management s Discussion and Analysis of Financial Condition and Results of Operations and elsewhere

in this report may contain forward-looking statements which reflect our current views with respect to, among other things, future events,

financial performance, business prospects, growth and operating strategies and similar matters. You can identify these statements by the fact that

they may use words such as will, may, anticipates, expects, estimates, projects, intends, plans, believes, targets, forecasts,
approximately, or the negative version of those words and other words and terms with a similar meaning. Any forward-looking statements

contained in this report are based upon our historical performance and on current plans, estimates and expectations. The inclusion of this

forward-looking information should not be regarded as a representation by us or any other person that the future plans, estimates or expectations

contemplated by us will be achieved. Our actual results might differ materially from those projected in the forward-looking statements. The

Company undertakes no obligation to update or review any forward-looking statement, whether as a result of new information, future events or

other developments.

In addition to the factors described in the section below entitled Critical Factors Affecting Results, the following risk factors could cause our
actual results to differ materially from those currently estimated by management: (i) failure to maintain significant client relationships,
distribution sources and contractual arrangements; (ii) failure to attract and retain sales representatives; (iii) deterioration in the Company s
market capitalization compared to its book value that could impair the Company s goodwill; (iv) general global economic, financial market and
political conditions (including difficult conditions in financial, capital and credit markets, the global economic slowdown, fluctuations in interest
rates, mortgage rates, monetary policies and inflationary pressure); (v) diminished value of invested assets in our investment portfolio (due to,
among other things, the recent volatility in financial markets, the global economic slowdown, credit and liquidity risk, other than temporary
impairments, environmental liability exposure and inability to target an appropriate overall risk level); (vi) inadequacy of reserves established
for future claims losses; (vii) failure to predict or manage benefits, claims and other costs; (viii) losses due to natural and man-made
catastrophes; (ix) increases or decreases in tax valuation allowances; (x) fluctuations in exchange rates and other risks related to our international
operations; (xi) unavailability, inadequacy and unaffordable pricing of reinsurance coverage; (xii) inability of reinsurers to meet their
obligations; (xiii) insolvency of third parties to whom we have sold or may sell businesses through reinsurance or modified co-insurance;

(xiv) credit risk of some of our agents in Assurant Specialty Property and Assurant Solutions; (xv) a further decline in the manufactured housing
industry; (xvi) a decline in our credit or financial strength ratings (including the currently heightened risk of ratings downgrades in the insurance
industry); (xvii) failure to effectively maintain and modernize our information systems; (xviii) failure to protect client information and privacy;
(xix) failure to find and integrate suitable acquisitions and new insurance ventures; (xx) inability of our subsidiaries to pay sufficient dividends;
(xxi) failure to provide for succession of senior management and key executives; (xxii) negative impact on our business and negative publicity
due to unfavorable outcomes in litigation and regulatory investigations (including the potential impact on our reputation and business of a
negative outcome in the ongoing SEC investigation); (xxiii) significant competitive pressures in our businesses and cyclicality of the insurance
industry; and (xxiv) current or new laws and regulations that could increase our costs or limit our growth. These risk factors should not be
construed as exhaustive and should be read in conjunction with the other cautionary statements that are included in this report. For a more
detailed discussion of the risk factors that could affect our actual results, please refer to the Critical Factors Affecting Results in Item 7 and Risk
Factors in Item 1A of this Form 10-K.
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PART I

Item 1. Business

Legal Organization

Assurant, Inc. ( Assurant or the Company ) is a Delaware corporation, formed in connection with the initial public offering ( IPO ) of its common
stock, which began trading on the New York Stock Exchange ( NYSE ) on February 5, 2004. Prior to the IPO, Fortis, Inc., a Nevada corporation,
formed Assurant and merged into it on February 4, 2004. The merger was executed in order to redomesticate Fortis, Inc. from Nevada to

Delaware and to change its name. As a result of the merger, Assurant is the successor to the business operations and obligations of Fortis, Inc.

Prior to the IPO, 100% of the outstanding common stock of Fortis, Inc. was owned indirectly by Fortis N.V., a public company with limited
liability incorporated as naamloze vennootschap under Dutch law, and Fortis SA/ NV, a public company with limited liability incorporated as
société anonyme/naamloze vennootschap under Belgian law ( Fortis ).

On January 21, 2005, Fortis owned approximately 36% (50,199,130 shares) of the Company based on the number of shares outstanding on that
day and sold 27,200,000 of those shares in a secondary offering to the public. The Company did not receive any of the proceeds from the sale of
shares of common stock by Fortis. Fortis concurrently sold exchangeable bonds, due January 26, 2008, that were mandatorily exchangeable for
up to 22,999,116 of the shares of Assurant that continued to be held by Fortis.

On January 28, 2008, Fortis distributed 18,851,690 shares of the Company s common stock to the holders of the mandatorily exchangeable
bonds. The shares of the Company s common stock distributed to such holders were not registered at the time Fortis sold the exchangeable bonds
but became freely transferable by such holders upon distribution. Following this transaction, Fortis owned 4,147,440, or 3.5% of Assurant s
shares outstanding. On August 7, 2008, the Company purchased 1,000,000 of its common shares from Fortis.

In this report, references to the Company, Assurant, we, us or our referto (1) Fortis, Inc. and its subsidiaries prior to the merger, on Februar
2004, and (2) Assurant, Inc. and its subsidiaries after the consummation of the merger. References to Fortis refer collectively to Fortis N.V. and

Fortis SA/ NV. References to our separation from Fortis refer to the fact that Fortis reduced its ownership of our common stock in connection

with the secondary offering.

Business Overview

Assurant is a premier provider of specialized insurance products and related services in North America and selected other international markets.
Our four operating segments Assurant Solutions, Assurant Specialty Property, Assurant Health, and Assurant Employee Benefits have partnered
with clients who are leaders in their industries and have built leadership positions in a number of specialty insurance market segments in the
United States of America ( U.S. ) and selected international markets. These segments provide debt protection administration; credit insurance;
warranties and service contracts; pre-funded funeral insurance; creditor placed homeowners insurance; manufactured housing homeowners
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insurance; individual health and small employer group health insurance; group dental insurance; group disability insurance; and group life
insurance.

Assurant s mission is to be the premier provider of specialized insurance products and related services in North America and selected
international markets. To achieve this mission, we focus on the following areas:

Building and maintaining a portfolio of diverse, specialty insurance businesses

Leveraging a set of core capabilities for competitive advantage managing risk; managing relationships with large distribution
partners; and integrating complex administrative systems
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Managing targeted growth initiatives

Identifying and adapting to evolving market needs

Centralizing certain key functions in the Corporate and Other segment to achieve economies of scale

Building and maintaining a portfolio of diverse, specialty insurance businesses We currently are made up of four operating segments, Assurant
Solutions, Assurant Specialty Property, Assurant Health and Assurant Employee Benefits, each focused on serving specific sectors of the
insurance market. We believe that the uncorrelated nature of the risks in our businesses allows us to maintain a greater level of financial stability
since our businesses will likely not be affected in the same way by the same economic and operating trends.

Leveraging a set of core capabilities for competitive advantage We pursue a differentiated strategy of building leading positions in specialized
market segments for insurance products and related services in North America as well as selected international markets. These markets are
generally complex, have a relatively limited number of competitors and, we believe, offer long-term growth opportunities. In these markets, we
leverage the experience of our management team and apply our core capabilities to create a competitive advantage managing risk; managing
relationships with large distribution parters; and integrating complex administrative systems. These core capabilities represent areas of
expertise which are evident within each of our businesses. We seek to generate leading insurance industry returns by building on specialized
market knowledge, well-established distribution relationships and economies of scale. As a result of our strategy, we are a leader in many of our
chosen markets and products.

Managing targeted growth initiatives Our approach to mergers, acquisitions and other growth opportunities reflects our prudent and disciplined
approach to managing our businesses. We make decisions based on strict guidelines designed to ensure that any new business will support our
business model. We have established performance goals related to short-term incentive compensation for senior management based on those and
other initiatives.

Identifying and adapting to evolving market needs Assurant s businesses adapt to changing market conditions by tailoring product and service
offerings to specific client and customer needs. This flexibility was developed, in part, as a result of our entrepreneurial culture and the
encouragement of management autonomy at each operating segment. By understanding the dynamics of our core markets, we seek to design
innovative products and services and sustain long-term profitable growth and market leading positions.

Centralizing certain key functions in the Corporate and Other segment to achieve economies of scale At the corporate level, Assurant, Inc.
provides strategic management and key resources for its operating segments, including asset management, employee benefits, finance, treasury,
tax, accounting, legal, organizational and leadership development, mergers and acquisitions, real estate and facility management and
communications. Assurant, Inc. also provides support services in such areas as information technology, financial and human resources systems
management. We believe this enables the operating segments to focus on their target markets and distribution relationships while enjoying the
economies of scale realized by operating these businesses together and benefiting from being part of a larger, diversified specialty insurance
company. Our overall strategy and financial objectives are set annually and continuously monitored at the corporate level to ensure that our
capital resources are being properly allocated.

Competition
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Assurant s businesses focus on niche segments within broader insurance markets. While we face competition in each of our businesses, we
believe that no single competitor competes against us in all of our business lines and the business lines in which we operate are generally
characterized by a limited number of competitors. Competition in our operating segments is based on a number of factors, including quality of
service, product features, price, scope of distribution, financial strength ratings and name recognition. The relative importance of these factors
depends on the particular product and market. We compete for customers and distributors with insurance companies and other financial services
companies in our various businesses.
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The Assurant Solutions and Assurant Specialty Property segments face competition in their product lines, but we believe that no other company
participates in all of the same product lines or offers comparable comprehensive capabilities as do these two segments. Competitors include
insurance companies, financial institutions, and, in the case of preneed life insurance, regional insurers. Assurant Health s main competitors are
other health insurance companies, Health Maintenance Organizations ( HMOs ) and the Blue Cross/Blue Shield plans in states where we write
business. Assurant Employee Benefits competitors include other benefit and life insurance companies, dental managed care entities and
not-for-profit dental plans.

Segments

On April 1, 2006, the Company separated its Assurant Solutions segment into two segments: Assurant Solutions and Assurant Specialty
Property. In addition, concurrent with the creation of the new Assurant Solutions and Assurant Specialty Property segments, the Company
realigned the Preneed segment under the new Assurant Solutions segment. For additional information on our segments, see Note 22 to the
Consolidated Financial Statements included elsewhere in this report.

Assurant Solutions

For the Years Ended

December 31, 2008 December 31, 2007
Gross written premium for selected product groupings (1):
Domestic credit insurance $ 604,101 $ 656,975
International credit insurance 827,457 833,894
Domestic extended service contracts and warranties (2) 1,530,284 1,828,048
International extended service contracts and warranties (2) 477,652 422,669
Preneed life insurance (face sales) 445,313 395,790
Net earned premiums and other considerations $2,813,407 $ 2,530,445
Segment net income $ 112,183 $ 143,921
Equity (3) $ 1,540,066 $ 1,595,083

(1) Gross written premium does not necessarily translate to an equal amount of subsequent net earned premium since Assurant Solutions
reinsures a portion of its premiums to third parties and to insurance subsidiaries of its clients.

(2) Extended service contracts include warranty contracts for products such as personal computers, consumer electronics and appliances.

(3) Equity excludes accumulated other comprehensive (loss) income.

For additional information on Assurant Solutions, see Management s Discussion and Analysis and Note 22 to the Consolidated Financial
Statements elsewhere in this report.

Products and Services

Assurant Solutions targets growth in three key product areas: extended service contracts ( ESC ) and warranties, both domestically and
internationally; preneed life insurance and international credit insurance. In addition, we offer debt protection/debt deferment services through
financial institutions.
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ESC and Warranties: Through partnerships with leading retailers, we underwrite and provide administrative services for extended service
contracts and warranties. These contracts provide consumers with coverage on appliances, consumer electronics, personal computers, cellular
phones, automobiles and recreational vehicles, protecting them from certain covered losses. We pay the cost of repairing or replacing customers
property in the event of damages due to mechanical breakdown, accidental damage, and casualty losses such as theft, fire, and water damage.
Our strategy is to seamlessly provide a total solution to our clients that addresses all aspects of the
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warranty or extended service contract, including program design and marketing strategy. We provide technologically advanced administration,
claims handling and customer service. We believe that we maintain a differentiated position in the marketplace as a provider of both the required
administrative infrastructure and insurance underwriting capabilities.

Preneed Life Insurance: Preneed life insurance allows individuals to prepay for a funeral in a single payment or in multiple payments over a
fixed number of years. The insurance policy proceeds are used to address funeral costs at death. These products are only sold in the U.S. and
Canada and are generally structured as whole life insurance policies in the U.S. and as annuity products in Canada.

Effective January 1, 2009, new preneed life insurance policies in which death benefit increases are determined at the discretion of the Company
will be accounted for as universal life contracts under Statement of Financial Accounting Standards ( FAS ) No. 97, Accounting and Reporting by
Insurance Enterprises for Certain Long-Duration Contracts and for Realized Gains and Losses from the Sale of Investments ( FAS 97 ). For
contracts sold prior to January 1, 2009, these types of preneed life insurance sales were accounted for and will continue to be accounted for

under FAS No. 60, Accounting and Reporting by Insurance Enterprises. The difference between reporting in accordance with FAS 60 and FAS

97 is not material. In addition, this change will not materially impact our results of operations in the future, but will result in us recording policy
fee income instead of net earned premiums and incurred losses.

Credit Insurance: Our credit insurance programs provide our clients customers with products that offer protection from life events and
uncertainties that arise in purchasing and borrowing transactions, thereby providing the consumer peace of mind. Credit insurance programs
generally offer consumers a convenient option to protect a credit card balance or installment loan in the event of death, involuntary
unemployment or disability, and are generally available to all consumers without the underwriting restrictions that apply to term life insurance.
For more information see Risk Factors Risks Related to Our Industry We face significant competitive pressures in our businesses, which may
reduce premium rates and prevent us from pricing our products at rates that will allow us to be profitable.

Regulatory changes have caused a shift to debt deferment products by financial institutions. The largest credit card issuing institutions and
lenders have migrated from credit insurance towards debt protection programs. Consequently, we have seen a reduction in domestic gross
written premiums generated in the credit insurance market.

Debt Protection/Debt Deferment: Debt protection/debt deferment is coverage offered by a lender with credit card accounts, installment loans
and lines of credit. It waives or defers all or a portion of the monthly payments, monthly interest, or the actual debt for the account holder for a
covered event such as death, disability, unemployment and family leave. It is similar to credit, life, disability and involuntary unemployment
insurance except it is not necessary to have an insurance company underwrite the program and can include a variety of coverages.

We have worked with our clients to offer alternative products such as debt deferment and protection services. Our debt protection programs
generate fee income.

Marketing and Distribution

Assurant Solutions focuses on establishing strong, long-term distribution relationships with market leaders. We partner with six of the top ten
largest credit card companies to market our credit insurance and debt protection programs and four of the ten largest consumer electronics and
appliance retailers (based on combined product sales) to market our ESC and warranty products.
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Several of our distribution agreements are exclusive. Typically these agreements have terms of one to five years and allow us to integrate our
administrative systems with those of our clients. This integration enables us to exchange information in an almost real-time environment.
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In addition to our domestic market, we operate in Canada, the United Kingdom ( U.K. ), Argentina, Brazil, Puerto Rico, Denmark, Chile,
Germany, Spain, Italy and Mexico. In these markets, we primarily sell ESC and credit insurance products through agreements with financial
institutions, retailers and cellular phone companies. Although there has been contraction in the domestic credit insurance market, the
international markets are experiencing growth in the credit insurance business. Expertise gained in the domestic credit insurance market has
enabled us to extend our administrative infrastructure internationally. Systems, training, computer hardware and the overall market development
approach are customized to fit the particular needs of each targeted international market.

Assurant Solutions has decided to exit the Denmark market and close its office there. This process should be completed by the end of 2009. The
Company incurred $9,651 (after-tax) in expenses in the fourth quarter of 2008 in the form of severance accruals, reserve increases and deferred
asset write-offs in connection with the closure.

On January 9, 2009, we announced a strategic relationship to market, administer and underwrite ESC products to Whirlpool Corporation
(' Whirlpool ) appliance customers in the U.S. and Canada. Whirlpool is a leading manufacturer and marketer of major home appliances. The
Company paid $25,000 in cash for the transaction.

On September 26, 2008, the Company acquired the Warranty Management Group business from GE Consumer & Industrial, a unit of General
Electric Co. ( GE ). The Company paid GE $140,000 in cash for the sale, transfer and conveyance of certain assets and assumed certain liabilities.
As part of the acquisition, the Company entered into a new 10-year agreement to market extended warranties and service contracts on

GE-branded major appliances in the U.S.

In a separate transaction, GE paid the Company $115,000 in cash and the Company eliminated deferred acquisition costs ( DAC ) by $106,000
and a receivable from GE of $9,000 in connection with the termination of the existing strategic alliance. Under the pre-existing relationship, the
Company sold extended warranties directly to GE appliance purchasers and through leading retailers and paid commissions to GE. After the
acquisition, the Company assumed full responsibility for operating the extended warranty business it previously co-managed and shared with
GE.

On October 1, 2008, the Company completed the acquisition of Signal Holdings LLC ( Signal ), a leading provider of wireless handset protection
programs and repair services. The Company paid $257,400 in cash for the acquisition, transfer and conveyance of certain assets and assumed
certain liabilities. Signal generates annual revenues of approximately $330,000 through servicing extended service contracts for 4.2 million
wireless subscribers.

Our preneed life insurance policies are marketed in the U.S. and Canada. On November 9, 2005, we sold our U.S. independent distribution
business to Forethought Life Insurance Company ( Forethought ) to allow us to focus in the U.S. and Canada on our exclusive distribution
partnership with Service Corporation International ( SCI ), the largest funeral provider in the U.S. based on total revenue and continue to develop
our other growth area: independent business in Canada. We are the sole provider of preneed life insurance for SCI through September 30, 2013.

In Canada, we market our preneed life insurance programs through independent and corporate funeral homes and selected third-party general
agents. On July 1, 2007, we acquired 100% of the outstanding stock of Mayflower National Life Insurance Company ( Mayflower ) from SCI.
We subsequently merged Mayflower, a leading provider of preneed insurance products and services, into one of our existing preneed life

insurers, American Memorial Life Insurance Company, where we continue to write all new preneed life insurance business.

On July 12, 2007 we acquired 100% of the outstanding stock of Swansure Group ( Swansure ), a privately held company in the U.K. Swansure
owns D&D Homecare Limited and Adminicle Limited. D&D Homecare Limited designs and distributes general insurance products, including
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mortgage payment protection and buildings and contents insurance. Adminicle Limited provides a range of insurance administration and
outsourcing services.
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In addition, on October 1, 2007, we acquired 100% of the outstanding stock of Centrepoint Insurance Services Limited ( Centrepoint ), a privately
held company in the U.K. Centrepoint is a leading insurance broker of building and contents and mortgage payment protection insurance.

Underwriting and Risk Management

We write a significant portion of our contracts on a retrospective commission basis. This allows us to adjust commissions based on claims
experience. Under this commission arrangement, as permitted by law, compensation to the financial institutions and other clients is predicated
upon the actual losses incurred compared to premiums earned after a specific net allowance to us. We believe that this aligns our clients interests
with ours and helps us to better manage risk exposure. A distinct characteristic of our credit insurance programs is that the majority of these
products have relatively low exposures per incident. This is because policy size is equal to the size of the installment loan or credit card balance.
Thus, catastrophic loss severity for most of this business is low relative to insurance companies writing more traditional lines of property
insurance.

Our claims processing is automated and combines the efficiency of centralized claims handling, customer service centers and the flexibility of
field representatives. This flexibility adds savings and efficiencies to the claims-handling process. Our claims department also provides
continuous automated feedback to the underwriting team to help with risk assessment and pricing.

We have extensive knowledge-based experience and risk management expertise in the ESC and warranty areas and utilize an integrated model to
address the complexities of pricing, marketing, training, risk retention and client service.

Profitability generated through our preneed life insurance programs is generally earned from interest rate spreads the difference between the
death benefit growth rates on underlying policies and the investment returns generated on the assets we hold related to those policies. To manage
those spreads, we monitor the movement in new money yields and evaluate monthly our actual net new achievable yields among other
techniques.

Assurant Specialty Property

For the Years Ended

December 31, 2008 December 31, 2007
Net earned premiums and other considerations by major product grouping:
Homeowners (creditor placed and voluntary) $1,471,012 $ 1,188,090
Manufactured housing (creditor placed and voluntary) 225,209 209,104
Other (1) 352,017 285,072
Total $ 2,048,238 $ 1,682,266
Segment net income $ 405,203 $ 379,240
Loss ratio (2) 38.3% 32.6%
Expense ratio (3) 39.0% 40.5%
Combined ratio (4 ) 76.4% 72.2%
Equity (5) $ 1,276,603 $ 1,158,074
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This primarily includes flood, miscellaneous specialty property and renters insurance products.

The loss ratio is equal to policyholder benefits divided by net earned premiums and other considerations.

The expense ratio is equal to selling, underwriting and general expenses divided by net earned premiums and other considerations and fees
and other income. (Fees and other income is not included in the above table)
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(4) The combined ratio is equal to total benefits, losses and expenses divided by net earned premiums and other considerations and fees and
other income. (Fees and other income is not included in the above table)
(5) Equity excludes accumulated other comprehensive (loss) income.

For additional information on Assurant Specialty Property, see Management s Discussion and Analysis and Note 22 to the Consolidated
Financial Statements elsewhere in this report.

Products and Services

Assurant Specialty Property s business strategy is to pursue long-term growth in creditor-placed homeowners insurance and expand its strategy
into two emerging markets, creditor-placed automobile and renters insurance. Assurant Specialty Property also writes other specialty products.

Creditor-placed and voluntary homeowners insurance: The largest product line within Assurant Specialty Property is homeowners insurance,
consisting principally of fire and dwelling hazard insurance offered primarily through our creditor-placed programs. The creditor-placed
program provides collateral protection to our mortgage lending and servicing clients in the event that a homeowner does not purchase or renew
its homeowners insurance on a mortgaged dwelling. As a result of our efficiency in handling certain back-office functions, the vast majority of
our mortgage lending and servicing clients outsource their insurance processing to us.

We use a proprietary insurance-tracking administration system to continuously monitor our client s mortgage portfolio in order to verify the
existence of insurance on each mortgaged property. We earn fee based revenue for these administration services. In the event that a mortgagee is
not maintaining adequate insurance coverage, they will be notified and, if the situation continues, we will issue an insurance certificate on the
property on behalf of the creditor under a master policy. This process works through the integration of our proprietary loan-tracking system with
the back offices and systems of our clients. We believe this proven business strategy will allow us to continue our growth due to integration with
our clients and the inherent efficiencies of this integration.

Creditor-placed and voluntary manufactured housing insurance: The next largest product line within Assurant Specialty Property is
manufactured housing insurance, offered on a creditor-placed and voluntary basis. Creditor-placed insurance is issued after an insurance tracking
process similar to that described above. The tracking is performed by Assurant Specialty Property utilizing a proprietary insurance tracking
administration system or by the lender themselves. Manufactured housing retailers in the U.S. use our proprietary premium rating technology
which allows them to sell property coverages at the point of sale. We have successfully maintained the revenue contribution from this product
line despite the continued decrease in manufactured home shipments.

Other insurance: We believe there are opportunities before us to expand our creditor-placed business model with the addition of new clients,
new products for existing clients, adjacent products and services and the potential acquisition of new businesses. We have developed products
using our creditor-placed business model to meet similar needs in adjacent and emerging markets, such as the creditor-placed automobile and
mandatory insurance rental markets. Both of these markets have been expanding in recent years. The creditor-placed automobile market has
benefited from technology improvements and more advanced product offerings thus making this a more attractive market. The mandatory
insurance rental market continues to expand as more property management companies mandate tenant liability coverage. We also act as an
administrator for the U.S. Government under the voluntary National Flood Insurance Program for which we earn an expense reimbursement for
collecting premiums and processing claims. This is a public flood insurance program and is restricted as to rates, underwriting, coverages and
claims management procedures. The business is 100% reinsured to the Federal Government and we do not assume any underwriting risk with
respect to this program. Separately, we do underwrite a creditor-placed flood insurance program.
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Marketing and Distribution

Assurant Specialty Property focuses on establishing long-term relationships with institutions that are leaders in their chosen markets. Our
creditor-placed homeowners program is marketed through financial institutions and other mortgage lenders. Our clients in this program consist
of a majority of the top mortgage servicers. The majority of our creditor-placed agreements are exclusive. Typically these agreements have terms
of three to five years and allow us to integrate our systems with our clients.

We offer our manufactured housing insurance programs primarily through three channels: manufactured housing lenders; manufactured housing
retailers and independent specialty agents. The independent specialty agents distribute flood products and miscellaneous specialty property
products. Renters insurance is distributed primarily through property management companies.

Underwriting and Risk Management

We maintain a disciplined approach to the management of our product lines. Our creditor-placed homeowners insurance program and certain of
our manufactured home products are not underwritten on an individual basis. Contracts with our clients require us to automatically issue these
policies, after notice, when a borrower s policy lapses or is terminated. These products are priced after factoring in this inherent underwriting
risk.

‘We monitor pricing adequacy on a product by region, state, risk and producer. We proactively seek to make timely commission, premium and
coverage modifications, subject to regulatory constraints, where we determine them to be appropriate. In addition, we maintain a risk
management practice that concentrates on catastrophe exposure management, the adequacy and pricing of reinsurance coverage and continuous
analytical review of risk retention and profitability in the property lines. For the lines where there is exposure to catastrophes (e.g. homeowners,
manufactured home, and other property policies), we monitor and manage our aggregate risk exposure by geographic area and, when
appropriate, enter into reinsurance contracts to manage our exposure to catastrophe events. We purchase coverage to protect the capital of
Assurant Specialty Property and to mitigate earnings volatility. Additionally, in the event of a catastrophe loss, we have a mechanism in place to
reinstate reinsurance coverages for protection from potential subsequent catastrophe events within the policy year.

Assurant Health

For the Years Ended

December 31, 2008 December 31, 2007
Net earned premiums and other considerations:
Individual markets:
Individual medical $1,276,743 $ 1,283,321
Short-term medical and student health 101,435 96,837
Subtotal 1,378,178 1,380,158
Small employer group medical 573,777 670,122
Total $ 1,951,955 $ 2,050,280
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Segment net income $ 120,254
Loss ratio (1) 64.5%
Expense ratio (2) 30.4%
Combined ratio (3 ) 93.6%
Equity (4) $ 337475
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(1) The loss ratio is equal to policyholder benefits divided by net earned premiums and other considerations.

(2) The expense ratio is equal to selling, underwriting and general expenses divided by net earned premiums and other considerations and fees
and other income. (Fees and other income is not included in the above table)

(3) The combined ratio is equal to total benefits, losses and expenses divided by net earned premiums and other considerations and fees and
other income. (Fees and other income is not included in the above table)

(4) Equity excludes accumulated other comprehensive (loss) income.

For additional information on Assurant Health, see Management s Discussion and Analysis and Note 22 to the Consolidated Financial Statements
elsewhere in this report.

Product and Services

In business since 1892, Assurant Health is focused on pursuing long-term profitable growth opportunities in the individual medical market by
offering medical insurance, short-term medical insurance and student medical plans to individuals and families. Products are offered with
different plan options to meet a broad range of customer needs. Assurant Health also offers medical insurance to small employer groups.

Individual Medical: Our medical insurance products are sold to individuals, primarily between the ages of 18 and 64, and their families, who do
not have employer-sponsored coverage. We emphasize the sale of individual products through associations and trusts that act as the master
policyholder for such products. Products marketed and sold through associations and trusts offer flexibility in pricing and product design which
increase our ability to respond to market changes.

Substantially all of the individual health insurance products we sell are Preferred Provider Organization ( PPO ) plans, which offer members the
ability to select from a wide range of health care providers. Coverage is typically available with a variety of co-payment, deductible and
coinsurance options, with the total benefit for covered services limited by certain policy maximums. Members who participate in a qualifying
high deductible health plan can also add a Health Savings Account ( HSA ) option. We offer extensive HSA training to our independent agents
and offer internet-based HSA tools making it easier for our customers to integrate their HSA into the plan of their choice and better manage their
health care spending. These products are individually underwritten, taking into account the applicant s medical history and other factors. The
remaining products we sell are indemnity, or fee-for-service plans. Indemnity plans offer a member the ability to select any health care provider
for covered services.

Short-term Medical Insurance and Student Health Insurance: Our short-term medical insurance product is designed for individuals who are
between jobs or seeking interim coverage before their major medical coverage becomes effective. Short-term medical insurance products are
generally sold to individuals in order to fill gaps in coverage of twelve months or less. Student health coverage plans are medical insurance plans
sold to full-time college students who are not covered by their parents health insurance, are no longer eligible for dependant coverage, or are
seeking a more comprehensive alternative to a college-sponsored plan.

Small Employer Group Medical: Our group medical insurance sold to small employers focuses primarily on companies with two to fifty
employees, although larger employer coverage is available. As of December 31, 2008, our average group size was approximately four

employees. In the case of our small employer group health insurance, we underwrite the entire group and examine the medical risk factors of the
individual groups for pricing purposes only. Substantially all of the small employer health insurance products that we sell are PPO products. We
also offer HSA and Health Reimbursement Account ( HRA ) options and a variety of ancillary products to meet the demands of small employers
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for life insurance, short-term disability insurance and dental insurance.
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Marketing and Distribution

Breadth and depth of distribution is a key competitive advantage for Assurant Health. Our health insurance products are principally marketed
through a network of independent agents by our distributors. We also market our products to individuals through a variety of exclusive and
non-exclusive national account relationships and direct distribution channels. In addition, we market our products through NorthStar Marketing,
a wholly-owned affiliate that proactively seeks business directly from independent agents. Since 2000, we have had an exclusive national
marketing agreement with a major mutual insurance company, pursuant to which their captive agents market our individual health products.
Captive agents are representatives of a single insurer or group of insurers who are obligated to submit business only to that insurer, or at a
minimum, give that insurer first refusal rights on a sale. The term of this agreement will expire in September 2018 with the option for either
company to exit the agreement after September 2013. Through an agreement with a well-known association s administrator, we provide many of
our individual health insurance products. This agreement automatically renewed for a two-year term in September 2008. We also have a
long-term relationship with a national marketing organization with more than 50 offices. We, and our direct writing agents, also sell short-term
medical insurance plans through the internet.

In 2006, we launched Advantage Agent, an array of new products, tools and capabilities designed to make it easy for agents to do business with
Assurant Health. These capabilities resulted in an easier policy application process and shortened approval periods, while maintaining the
integrity of our disciplined risk management requirements. In 2007, we enhanced this platform so that we are able to issue coverage to qualified
individual applicants immediately while they are still in the agent s office, complete with medical identification card. Our state of the art
application and underwriting technology now allows us to fully underwrite healthy applicants instantly.

Underwriting and Risk Management

Our underwriting and risk management capabilities include pricing discipline, policy underwriting and renewal optimization, development and
retention of provider networks, product development and claims processing. In establishing premium rates for our health care plans, we use
underwriting criteria based upon our accumulated actuarial data, with adjustments for factors such as claims experience and member
demographics to evaluate anticipated health care costs. Our pricing considers the expected frequency and severity of claims and the costs of
providing the necessary coverage, including the cost of administering policy benefits, sales and other administrative costs.

We also utilize a broad range of focused traditional cost containment and care management processes across our various product lines to manage
risk and to lower costs. These include case management, disease management and pharmacy benefits management programs. We retain provider
networks through a variety of relationships. These relationships generally include leased networks, such as Private Health Care Systems, Inc.

( PHCS ), which contract directly with individual health care providers. Assurant Health was a co-founder of PHCS. Although we sold our equity
interest in PHCS during 2006, we continue to have access to the PHCS network. Pharmacy benefits management is provided by Medco Health
Solutions ( Medco ). Medco has established itself as a leader in its industry with almost 60,000 participating retail pharmacies nationwide and its
extensive mail-order service. Through Medco s advanced technology platforms, Assurant Health is able to access information about customer
utilization patterns on a timely basis to improve its risk management capabilities. In addition to the technology-based advantages, Medco allows

us to purchase our pharmacy benefits at competitive prices. Our agreement with Medco expires June 30, 2010, but will be automatically

extended for additional one-year terms unless prior notice of a party s intent to terminate is given to the other party.

10
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Assurant Employee Benefits

For the Years Ended

December 31, 2008 December 31, 2007
Net Earned Premiums and Other Considerations:
Group dental $ 435,115 $ 412,810
Group disability single premiums for closed blocks (1) 11,447 49,456
All other group disability 459,208 467,490
Group life 205,978 214,983
Total $1,111,748 $ 1,144,739
Segment net income $ 70,557 $ 87,021
Loss ratio (2) 69.8% 69.1%
Expense ratio (3) 35.2% 35.2%
Equity (4) $ 503,551 $ 605,358

(1) This represents single premium on closed blocks of group disability business. For closed blocks of business we receive a single, upfront
premium and in turn we record a virtually equal amount of claim reserves. We then manage the claims using our claim management
practices.

(2) The loss ratio is equal to policyholder benefits divided by net earned premiums and other considerations.

(3) The expense ratio is equal to selling, underwriting and general expenses divided by net earned premiums and other considerations and fees
and other income. (Fees and other income is not included in the above table)

(4) Equity excludes accumulated other comprehensive (loss) income.

For additional information on Assurant Employee Benefits, see Management s Discussion and Analysis and Note 22 to the Consolidated
Financial Statements elsewhere in this report.

Products and Services

We focus our group business around the needs of the small employer, which we define as businesses with fewer than 500 employees. We
believe that our core capabilities around small group risk selection, administrative systems that can efficiently handle thousands of cases, and our
strong relationships with brokers who work primarily with small businesses gives us a competitive advantage over other companies.

We offer a range of group disability, dental, life and voluntary products as well as individual dental products. The group products are offered
with funding options ranging from fully employer paid to fully employee paid (voluntary).

Group Dental: Dental benefit plans provide funding for necessary or elective dental care. Customers may select a traditional indemnity
arrangement, a PPO arrangement, or a prepaid or managed care arrangement. Coverage is subject to deductibles, coinsurance and annual or
lifetime maximums. In a prepaid plan, members must use participating dentists in order to receive benefits.
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In addition to fully insured and managed care dental benefits, we offer Administrative Services Only ( ASO ) for self-funded dental plans. Under
the ASO arrangement, an employer or plan sponsor pays us a fee to provide administrative services.

Success in the group dental business requires strong provider network development and management, a focus on expense management and a
claim system capable of efficiently and accurately adjudicating high volumes of transactions. These success factors are the cornerstone of our
dental business.
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We have extended a joint network leasing agreement with Aetna which strengthens our Dental PPO network position. Aetna adds to its PPO
offerings the dentists contracted with Dental Health Alliance, L.L.C.®, the dental PPO operated by Assurant Employee Benefits. Assurant
Employee Benefits markets a network comprised of the Dental Health Alliance® and the Aetna Dental Access® networks.

Group Disability: Group disability insurance provides partial replacement of lost earnings for insured employees who become disabled as
defined by their plan provisions. Our group disability products include both short- and long-term disability coverage options. We also reinsure
disability policies written by other carriers through our subsidiary, Disability Reinsurance Management Services, Inc. ( DRMS ).

Group long-term disability insurance provides income protection for extended work absences due to sickness or injury. Most policies commence
benefits following 90 or 180-day waiting periods, with benefits limited to specified maximums as a percentage of income. Group short-term
disability insures temporary loss of income due to sickness or injury, and often provides benefits immediately for disabilities caused by accidents
or after one week for disabilities caused by sickness. The insured receives a weekly benefit while disabled for a period of up to 26 weeks
depending on the plan.

Group Life: Group term life insurance provided through the workplace provides financial coverage in the event of premature death. Accidental
death and dismemberment ( AD&D ) insurance, as well as coverage for spouses, children or domestic partners, are also available. Insurance
consists primarily of renewable term life insurance with the amount of coverage provided being either a flat amount, a multiple of the employee s
earnings, or a combination of the two.

Marketing and Distribution

Our insurance products and services are distributed through a group sales force strategically positioned in 34 U.S. offices located near major
metropolitan areas. These company employees distribute our products and services through independent employee benefits advisors, including
brokers and other intermediaries, and are compensated through a salary and incentive package. Daily account management is provided through
the local sales office, further supported by one of three regional sales support centers and a home office customer relations department.
Compensation to brokers is generally provided monthly, and in some cases includes an annual performance incentive, based on volume and
retention of business.

Marketing efforts concentrate on the identification of our target customers benefit needs, the development and communication of products and
services tailored to meet those needs, alignment of our Company with select high-potential brokers and other intermediaries who value our
approach to the market, and the promotion of the Assurant Employee Benefits brand.

DRMS, our wholly owned subsidiary, assists customers in obtaining reinsurance for carriers that want to supplement their core product offerings
with a turnkey group disability insurance solution. Services are provided for a fee and may include product development, state insurance
regulatory filings, underwriting, claims management or any of the other functions typically performed by an insurer s back office. The risks
written by DRMS various clients are reinsured, with the clients generally retaining shares ranging from 20% to 60% of the risk. DRMS clients
operate in niches not often reached through our traditional distribution, enabling us to reach new customers.

Underwriting and Risk Management
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The pricing of our products is based on the expected cost of benefits, calculated using assumptions for mortality, morbidity, interest, expenses
and persistency, depending upon the specific product features. Group underwriting takes into account demographic factors such as age, gender
and occupation of members of the group as well as the geographic location and concentration of the group. Some policies limit the payment of
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benefits for certain defined or pre-existing conditions, or in other ways seek to limit the risk from adverse selection. Our block of business is
highly diversified by industry and geographic location, which serves to limit some of the risks associated with changing economic conditions.

Disability claims management focuses on facilitating a positive return-to-work program through a supportive network of services that may
include physical therapy, vocational rehabilitation, and workplace accommodation. In addition to claims specialists, we also employ or contract
with a staff of doctors, nurses and vocational rehabilitation specialists, and use a broad range of additional outside medical and vocational
experts for independent evaluations and local vocational services.

Our dental business uses a highly automated claims system focused on rapid handling of claims.

Ratings

Rating organizations continually review the financial strength of insurers, including our insurance subsidiaries. Insurance companies are

assigned financial strength ratings by independent rating agencies based upon factors relevant to policyholders. Ratings provide both industry
participants and insurance consumers meaningful information on specific insurance companies and are an important factor in establishing the
competitive position of insurance companies. Most of our active domestic operating insurance subsidiaries are rated by A.M. Best Company

( A.M. Best ). A.M. Best maintains a letter scale rating system ranging from A++ (Superior)to S (Suspended). Six of our domestic operating
insurance subsidiaries are also rated by Moody s Investor Services ( Moody s ). In addition, seven of our domestic operating insurance subsidiaries
are rated by Standard & Poor s Inc., a division of McGraw-Hill Companies, Inc. ( S&P ).

All of our domestic operating insurance subsidiaries rated by A.M. Best have financial strength ratings of A ( Excellent ), which is the second
highest of ten ratings categories and the highest within the category based on modifiers (i.e., A and A- are Excellent ), or A- ( Excellent ), which is
the second highest of ten ratings categories and the lowest within the category based on modifiers.

The Moody s financial strength rating for six of our domestic operating insurance subsidiaries is A2 ( Good ), which is the third highest of nine
ratings categories and mid-range within the category based on modifiers (i.e., Al, A2 and A3 are Good ).

The S&P financial strength rating for two of our domestic operating insurance subsidiaries is A ( Strong ), which is the third highest of nine
ratings categories and mid-range within the category based on modifiers (i.e., A+, A and A- are Strong ), and for five of our domestic operating
insurance subsidiaries is A- ( Strong ), which is the third highest of nine ratings categories and the lowest within the category based on modifiers.

As a result of their concerns related to the ongoing U.S. Securities and Exchange Commission ( SEC ) investigation (see Item 3. Legal
Proceedings for more information), Moody s and S&P have placed a negative outlook on our ratings. If there is a negative event, outcome or
action as a result of the SEC investigation, our ratings may be downgraded. We do not expect this negative outlook by Moody s and S&P to
significantly affect our borrowing capacity; however, a significant downgrade in ratings may increase the cost of borrowing for the Company or
limit the Company s access to capital. In addition, given recent economic developments that have negatively affected the entire insurance
industry, we believe that we could be more susceptible to ratings downgrades than in prior years. For further information on the risks of rating
downgrades, see Item 1A Risk Factors A.M. Best, Moody s and S&P rate the financial strength of our insurance company subsidiaries, and a
decline in these ratings could affect our standing in the insurance industry and cause our sales and earnings to decrease.
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The objective of A.M. Best s, Moody s and S&P s ratings systems is to assist policyholders and to provide an opinion of an insurer s financial
strength, operating performance, strategic position and ability to meet ongoing obligations to its policyholders. These ratings reflect the opinions
of A.M. Best, Moody s and S&P of

13

Table of Contents 31



Edgar Filing: ASSURANT INC - Form 10-K

Table of Conten

our ability to pay policyholder claims, are not applicable to our common stock or debt securities and are not a recommendation to buy, sell or
hold any security, including our common stock or debt securities. These ratings are subject to periodic review by, and may be revised upward,
downward or revoked at the sole discretion of, A.M. Best, Moody s and S&P.

Employees

We had approximately 15,000 employees as of February 17, 2009. Assurant Solutions has employees in Argentina, Brazil, Italy, Spain and
Mexico that are represented by labor unions and trade organizations.

Available Information

Our annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, the Statements of Beneficial Ownership of
Securities on Forms 3, 4 and 5 for our Directors and Officers and all amendments to such reports, filed or furnished pursuant to Section 13(a) or
15(d) of the Securities Exchange Act of 1934, as amended, are available free of charge through the SEC website at www.sec.gov. These
documents are also available free of charge through our website at www.assurant.com.
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Item 1A. Risk Factors.

Certain factors may have a material adverse effect on our business, financial condition and results of operations and you should carefully
consider them. It is not possible to predict or identify all such factors.

Risks Related to Our Company

Our income and profitability may decline if we are unable to maintain our relationships with significant clients, distributors and other
parties important to the success of our business.

Our relationships and contractual arrangements with significant clients, distributors and other parties with whom we do business are important to
the success of our segments. Many of these arrangements are exclusive. For example, in Assurant Solutions, we have exclusive relationships
with retailers and financial and other institutions through which we distribute our products, including an exclusive distribution relationship with
SCI relating to the distribution of our preneed insurance policies. In Assurant Specialty Property, we have exclusive relationships with mortgage
lenders and manufactured housing lenders and manufacturers. In Assurant Health, we have exclusive distribution relationships for our individual
health insurance products with a major mutual insurance company as well as a relationship with a well-known association through which we
provide many of our individual health insurance products. We also maintain contractual relationships with several separate networks of health
and dental care providers, each referred to as a PPO, through which we obtain discounts. Typically, these relationships and contractual
arrangements have terms ranging from one to five years.

Although we believe we have generally been successful in maintaining our client, distribution and associated relationships, if these parties
decline to renew or seek to terminate these arrangements or seek to renew these contracts on terms less favorable to us, our results of operations
and financial condition could be materially adversely affected. For example, a loss of one or more of the discount arrangements with PPOs could
lead to higher medical or dental costs and/or a loss of members to other medical or dental plans. In addition, we are subject to the risk that these
parties may face financial difficulties, reputational issues or problems with respect to their own products and services, which may lead to
decreased sales of our products and services. Moreover, if one or more of our clients or distributors consolidate or align themselves with other
companies, we may lose business or suffer decreased revenues.

Sales of our products and services may be reduced if we are unable to attract and retain sales representatives or develop and maintain
distribution sources.

We distribute our insurance products and services through a variety of distribution channels, including independent employee benefits
specialists, brokers, managing general agents, life agents, financial institutions, mortgage lenders and servicers, retailers, funeral homes,
association groups and other third-party marketing organizations.

Our relationships with these various distributors are significant both for our revenues and profits. We generally do not distribute our insurance
products and services through captive or affiliated agents. In Assurant Health, we depend in large part on the services of independent agents and
brokers and on associations in the marketing of our products. In Assurant Employee Benefits, independent agents and brokers who act as
advisors to our customers market and distribute our products. Strong competition exists among insurers to form relationships with agents and
brokers of demonstrated ability. We compete with other insurers for relationships with agents, brokers, and other intermediaries primarily on the
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basis of our financial position, support services, product features, and more generally through our ability to meet the needs of their clients, our
customers. Independent agents and brokers are typically not exclusively dedicated to us, but instead usually also market the products of our
competitors and therefore we face continued competition from our competitors products. Moreover, our ability to market our products and

services depends on our ability to tailor our channels of distribution to comply with changes in the regulatory environment in which we and such
agents and brokers operate.
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We have our own sales representatives whose distribution process varies by segment. We depend in large part on our sales representatives to
develop and maintain client relationships. Our inability to attract and retain effective sales representatives could materially adversely affect our
results of operations and financial condition.

Our earnings could be materially affected by an impairment of goodwill.

Goodwill represented $1,001,899 and $832,656 of our $24,514,586 and $26,750,316 in total assets as of December 31, 2008 and 2007,
respectively. We review our goodwill annually in the fourth quarter for impairment, or more frequently if indicators of impairment exist. We
regularly assess whether any indicators of impairment exist, which requires a significant amount of judgment. Such indicators may include: a
sustained significant decline in our share price and market capitalization; a decline in our expected future cash flows; a significant adverse
change in the business climate; and/or slower growth rates, among others. Any adverse change in these factors could have a significant impact
on the recoverability of these assets and could have a material impact on our consolidated financial statements. During the fourth quarter of
2008, we experienced a significant decline in our stock price, which during the quarter reached its lowest point since our IPO. This decline has
had a relatively short duration and the stock price had increased by year end. Due to this significant decline, our market capitalization was below
the sum of our reporting units fair values. If we experience a sustained decline in our results of operations and cash flows, or other indicators of
impairment exist, such as a continued significant decline in our share price and market capitalization, we may incur a material non-cash charge
to earnings relating to impairment of our goodwill, which could have a material adverse effect on our results.

Current conditions in the capital and credit markets may significantly and adversely affect our access to capital and our ability to meet
liquidity needs.

The global capital and credit markets have been experiencing extreme volatility and disruption for more than twelve months. In recent months,
the volatility and disruption have reached unprecedented levels. In some cases, the markets have exerted downward pressure on availability of
liquidity and credit capacity for almost all issuers.

Liquidity and credit capacity are important to our business because they allow us to pay our operating expenses, interest on our debt and
dividends on our common stock, and replace certain maturing liabilities. The principal sources of our liquidity are insurance premiums, fee
income, cash flow from our investment portfolio and liquid assets, consisting mainly of cash or assets that are readily convertible into cash.
Sources of liquidity in normal markets also include a variety of short- and long-term instruments.

In the event that current resources do not satisfy our needs, we may have to seek additional methods of financing our operations. The availability
of additional financing will depend on a variety of factors such as market conditions, the general availability of credit, the volume of trading
activities, the overall availability of credit to the financial services industry, our credit ratings and credit capacity, as well as the possibility that
clients or lenders could develop a negative perception of our long- or short-term financial prospects if we continue to incur large investment
losses or if the level of our business activity persistently decreases due to a market downturn. Continuing disruptions, uncertainty or volatility in
the capital and credit markets could have an adverse effect on our core business, our insurance operations. Such market conditions may limit our
ability to replace, in a timely manner, maturing liabilities, satisfy statutory capital requirements, generate fee income and market-related revenue
to meet liquidity needs, and access the capital necessary to grow our business. Potentially, we may be forced to delay raising or be unable to
raise capital or bear an unattractive cost of capital which could decrease our profitability and reduce our financial flexibility. Our results of
operations, financial condition, cash flows and statutory capital position could be materially and adversely affected by disruptions in the capital
markets.
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General economic, financial market and political conditions may materially adversely affect our results of operations and financial
conditions. Particularly, difficult conditions in financial markets and the global economy may negatively affect our results.

General economic, financial market and political conditions may have a material adverse effect on our results of operations and financial
condition. Recently, concerns over the availability and cost of credit, the declining global mortgage and real estate market, the loss of consumer
confidence and reduction in consumer spending, inflation, energy costs, geopolitical issues, have contributed to increased volatility and
diminished expectations for the economy and the markets going forward. These factors, combined with increased unemployment, have
precipitated an economic slowdown and fears of a possible global recession. Any of these factors may influence our results. Specifically, during
periods of economic downturn:

individuals and businesses (i) may choose not to purchase our insurance products, warranties and other related products and services,
(ii) may terminate existing policies or contracts or permit them to lapse, (iii) may choose to reduce the amount of coverage purchased,
and (iv) in the case of business customers of Assurant Health or Assurant Employee Benefits, may have fewer employees requiring
insurance coverage due to reductions in their staffing levels;

clients are more likely to experience financial distress or declare bankruptcy or liquidation which could have an adverse impact on the
remittance of premiums from such clients as well as the collection of receivables from such clients for items such as unearned
premiums;

disability insurance claims and claims on other specialized insurance products tend to rise;

there is a higher loss ratio on credit card and installment loan insurance due to rising unemployment and disability levels;

there is a risk of potential increases in fraudulent insurance claims;

insureds tend to increase their utilization of health and dental benefits if they anticipate becoming unemployed or losing benefits; and

substantial decreases in loan availability and origination could have a long-term effect on premium writings.

In addition, general inflationary pressures may affect the costs of medical and dental care, as well as repair and replacement costs on our real and
personal property lines, increasing the costs of paying claims. Inflationary pressures may also affect the costs associated with our preneed
insurance policies, particularly those that are guaranteed to grow with the Consumer Price Index (or CPI ). Conversely, deflationary pressures
may affect the pricing of our products.

On October 3, 2008, the Emergency Economic Stabilization Act of 2008 ( EESA ) was signed into law in an attempt to stabilize and provide
liquidity to the U.S. financial markets. EESA followed, and was followed by, numerous actions by the U.S. Federal Reserve Board, the U.S.
Congress, the U.S. Treasury, the SEC and others to address the current liquidity and credit crises that followed the sub-prime meltdown that
began in 2007. EESA and similar legislation or proposals, as well as companion actions such as monetary or fiscal actions of the U.S. Federal
Reserve Board or comparable authorities in other countries, may fail to stabilize the financial markets. This legislation and other proposals or
actions may also have other consequences, including material effects on interest rates and foreign exchange rates, which could materially affect
our investments, results of operations and liquidity in ways that we cannot predict. The failure to effectively implement this legislation or related
proposals or actions could also result in material adverse effects, notably increased constraints on the liquidity available in the banking system
and financial markets and increased pressure on stock prices, any of which could materially and adversely affect our results of operations,
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In addition, we are subject to extensive laws and regulations that are administered and enforced by a number of different governmental
authorities and non-governmental self-regulatory agencies, including, but not limited to, foreign regulators, state insurance regulators, the SEC,
the New York Stock Exchange, the U.S. Department
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of Justice and state attorneys general. In light of the difficult economic conditions, some of these authorities are considering or may in the future
consider enhanced or new regulatory requirements intended to prevent future crises or to otherwise assure the stability of institutions under their
supervision. These authorities may also seek to exercise their supervisory or enforcement authority in new or more robust ways. All of these
possibilities, if they occurred, could affect the way we conduct our business and manage our capital, either of which in turn could materially and
adversely affect our results of operations, financial condition and liquidity.

Our investment portfolio is subject to several risks that may diminish the value of our invested assets and affect our profitability. Given the
current global economic slowdown, our investment portfolio may continue to suffer reduced returns or losses that could materially reduce
our profitability.

Investment returns are an important part of our overall profitability and significant fluctuations in the fixed maturity market could impair our
profitability, financial condition and/or cash flows. Our investments are subject to market-wide risks and fluctuations, as well as to risks inherent
in particular securities. In particular, volatility of claims may force us to liquidate securities prior to maturity, which may cause us to incur
capital losses. If we do not structure our investment portfolio so that it is appropriately matched with our insurance liabilities, we may be forced
to liquidate investments prior to maturity at a significant loss to cover such liabilities. See Item 7 Management s Discussion and Analysis of
Financial Condition and Results of Operations Investments for additional information on our investment portfolio and related risks.

The U.S. mortgage market has experienced unprecedented disruptions resulting from credit quality deterioration in a significant portion of loans
originated. This has led to reduced investor demand for mortgage loans and mortgage-backed securities and increased investor yield
requirements for those loans and securities. This continuing decline has resulted in restrictions in the resale markets for non-conforming loans
and has had an adverse effect on retail mortgage lending operations in many markets, especially alternative documentation loans (typically
offered to qualified borrowers who have relatively high credit scores but are not required to provide full documentation to support personal
income and assets owned). These conditions may continue or worsen in the future. Although at December 31, 2008, only a small portion of our
mortgage-backed securities were secured by sub-prime mortgage collateral, if the market disruption continues, these events could ultimately
impact our fixed maturity and commercial mortgage loan portfolio and may have a material adverse effect on the value of our investment
portfolio, our results of operations, financial position and cash flows.

The performance of our investment portfolio is subject to continuing fluctuations due to changes in interest rates and market conditions.

Changes in interest rates can materially adversely affect the performance of some of our investments. Interest rate volatility can increase or

reduce unrealized gains or unrealized losses in our portfolios. Interest rates are highly sensitive to many factors, including governmental

monetary policies, domestic and international economic and political conditions and other factors beyond our control. Fixed maturity and
short-term investments represented 77% of the fair value of our total investments as of December 31, 2008 and 2007. See Item 7 Management s
Discussion and Analysis of Financial Condition and Results of Operations Investments for additional information on the effect of fluctuations in
interest rates.

The fair market value of the fixed maturity securities in our portfolio and the investment income from these securities fluctuate depending on
general economic and market conditions. Because all of our fixed maturity securities are classified as available for sale, changes in the market
value of these securities are reflected in our balance sheet. The fair market value generally increases or decreases in an inverse relationship with
fluctuations in interest rates, while net investment income realized by us from future investments in fixed maturity securities will generally
increase or decrease with interest rates. In addition, actual net investment income and/or cash flows from investments that carry prepayment risk,
such as mortgage-backed and other asset-backed securities, may differ from those anticipated at the time of investment as a result of interest rate
fluctuations. An increase in interest rates will increase the net unrealized loss position of our current investment portfolio.
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We employ asset/liability management strategies to reduce the adverse effects of interest rate volatility and to increase the likelihood that cash
flows are available to pay claims as they become due. Our asset/liability management strategies include asset/liability duration management,
structuring our bond and commercial mortgage loan portfolios to limit the effects of prepayments and consistent monitoring of, and appropriate
changes to, the pricing of our products.

Asset/liability management strategies may fail to eliminate or reduce the adverse effects of interest rate volatility, and significant fluctuations in
the level of interest rates may have a material adverse effect on our results of operations and financial condition.

In addition, our preneed insurance policies are generally whole life insurance policies with increasing death benefits. In extended periods of
declining interest rates or rising inflation, there may be compression in the spread between the death benefit growth rates on these policies and
the investment earnings that we can earn, resulting in a negative spread. As a result, declining interest rates or high inflation rates may have a
material adverse effect on our results of operations and our overall financial condition. See Item 7A Quantitative and Qualitative Disclosures
About Market Risk Inflation Risk for additional information.

Assurant Employee Benefits calculates reserves for long-term disability and life waiver of premium claims using net present value calculations
based on current interest rates at the time claims are funded and expectations regarding future interest rates. Waiver of premium refers to a
provision in a life insurance policy pursuant to which an insured with a disability that lasts for a specified period no longer has to pay premiums
for the duration of the disability or for a stated period, during which time the life insurance coverage provides continued coverage. If interest
rates decline, reserves for open and/or new claims in Assurant Employee Benefits would need to be calculated using lower discount rates,
thereby increasing the net present value of those claims and the required reserves. Depending on the magnitude of the decline, this could have a
material adverse effect on our results of operations and financial condition. In addition, investment income may be lower than that assumed in
setting premium rates.

Our investment portfolio is subject to various risks that may result in realized investment losses.

We are subject to credit risk in our investment portfolio, primarily from our investments in corporate bonds, preferred stocks, leveraged loans,
and municipal bonds. Defaults by third parties in the payment or performance of their obligations could reduce our investment income and
realized investment gains or result in the continued recognition of investment losses. The value of our investments may be materially adversely
affected by increases in interest rates, downgrades in the corporate bonds included in the portfolio and by other factors that may result in the
continued recognition of other-than-temporary impairments. Each of these events may cause us to reduce the carrying value of our investment
portfolio.

Further, the value of any particular fixed maturity security is subject to impairment based on the creditworthiness of a given issuer. As of
December 31, 2008, fixed maturity securities represented 71% of the fair value of our total invested assets. Our fixed maturity portfolio also
includes below investment grade securities (rated BB or lower by nationally recognized securities rating organizations). These investments
comprise approximately 6% of the fair value of our total investments as of December 31, 2008 and generally provide higher expected returns,

but present greater risk and can be less liquid than investment grade securities. A significant increase in defaults and impairments on our fixed
maturity investment portfolio could materially adversely affect our results of operations and financial condition. See Item 7A Quantitative and
Qualitative Disclosures About Market Risk Credit Risk for additional information on the composition of our fixed maturity investment portfolio.

We currently invest in a small amount of equity securities (approximately 4% of the fair value of our total investments as of December 31,
2008). However, we have had higher percentages in the past and may make more such investments in the future. Investments in equity securities
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returns, but present greater risk to preservation of principal than our fixed maturity investments. Recent volatility in the equity markets has led,
and may continue to lead, to a decline in the market value of our investments in equity securities.

For the fiscal year ended on December 31, 2008, the Company recognized net realized losses on fixed maturity and equity securities totaling
$263,364 after tax and reported gross unrealized losses on fixed maturity and equity securities of $907,301. Net realized losses generally
emanate from two sources: losses related to sales and losses related to other-than-temporary impairments. If the current economic downturn
continues to negatively affect companies, industry sectors or countries, the Company may have additional realized and unrealized investment
losses and further increases in other-than-temporary impairments. We regularly monitor our investment portfolio to ensure investments that may
be other-than-temporarily impaired are identified in a timely fashion and properly valued, and any impairments are charged against earnings in
the proper period. Assessment factors include, but are not limited to, the length of time and the extent to which the market value has been less
than cost, the financial condition and rating of the issuer, whether any collateral is held, and the intent and ability of the Company to retain the
investment for a period of time sufficient to allow for recovery. However, the determination that a security has incurred an other-than-temporary
decline in value requires the judgment of management. Inherently, there are risks and uncertainties involved in making these judgments.
Therefore, changes in facts and circumstances and critical assumptions could result in management s decision that further impairments have
occurred. This could lead to additional losses on investments, particularly those that management has the intent and ability to hold until recovery
in value occurs. For further details on net investment losses and other-than-temporary-impairments, please see Item 7 Management s Discussion
and Analysis of Financial Condition and Results of Operations Investments.

In addition, while we currently do not utilize derivative instruments to hedge or manage our interest rate or equity risk, we may do so in the
future. Derivative instruments generally present greater risk than fixed maturity investments or equity investments because of their greater
sensitivity to market fluctuations. Since August 1, 2003, we have been utilizing derivative instruments to manage the exposure to inflation risk
created by our preneed insurance policies that are tied to the CPI. However, the protection provided by these derivative instruments would be
limited if there were a sharp increase in inflation on a sustained long-term basis which could have a material adverse effect on our results of
operations and financial condition.

Our commercial mortgage loans and real estate investments subject us to liquidity risk.

Our commercial mortgage loans on real estate investments (which represented approximately 12% of the fair value of our total investments as of
December 31, 2008) are relatively illiquid, thus increasing our liquidity risk. In addition, if we require extremely large amounts of cash on short
notice, we may have difficulty selling these investments at attractive prices, in a timely manner, or both.

The risk parameters of our investment portfolio may not target an appropriate level of risk, thereby reducing our profitability and diminishing
our ability to compete and grow.

We seek to earn returns on our investments to enhance our ability to offer competitive rates and prices to our customers. Accordingly, our
investment decisions and objectives are a function of the underlying risks and product profiles of each of our operating segments. However, if
we do not succeed in targeting an appropriate overall risk level for our investment portfolio, the return on our investments may be insufficient to
meet our profit targets over the long term, thereby reducing our profitability. If, in response, we choose to increase our product prices to
maintain profitability, our ability to compete and grow may be diminished.

Environmental liability exposure may result from our commercial mortgage loan portfolio and real estate investments.
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states, contamination of a property may give rise to a lien on the property to secure recovery of the costs of the cleanup. In some states, this kind
of lien has priority over the lien of an existing mortgage against the property, which would impair our ability to foreclose on that property should
the related loan be in default. In addition, under the laws of some states and under the federal Comprehensive Environmental Response,
Compensation and Liability Act of 1980, under certain circumstances, we may be liable for the costs of addressing releases or threatened
releases of hazardous substances that require remedy at a property securing a mortgage loan held by us. We also may face this liability after
foreclosing on a property securing a mortgage loan held by us after a loan default.

Our actual claims losses may exceed our reserves for claims, which may require us to establish additional reserves that may materially
reduce our earnings, profitability and capital.

We maintain reserves to cover our estimated ultimate exposure for claims and claim adjustment expenses with respect to reported claims and
incurred but not reported claims ( IBNR ) as of the end of each accounting period. Reserves, whether calculated, in the U.S., under accounting
principles generally accepted in the U.S. ( GAAP ), Statutory Accounting Principles ( SAP ) or accounting principles required in foreign
jurisdictions, do not represent an exact calculation of exposure, but instead represent our best estimates, generally involving actuarial projections
at a given time of what we expect the ultimate settlement and administration of a claim or group of claims will cost, based on our assessment of
facts and circumstances then known. The adequacy of reserves will be impacted by future trends in claims severity, frequency, judicial theories
of liability and other factors. These variables are affected by both external and internal events, such as changes in the economic cycle, changes in
the social perception of the value of work, emerging medical perceptions regarding physiological or psychological causes of disability, emerging
health issues and new methods of treatment or accommodation, inflation, judicial trends, legislative changes and claims handling procedures.
Many of these items are not directly quantifiable, particularly on a prospective basis. Reserve estimates are refined as experience develops.
Adjustments to reserves, both positive and negative, are reflected in the statement of operations of the period in which such estimates are
updated. Because establishment of reserves is an inherently uncertain process involving estimates of future losses, there can be no certainty that
ultimate losses will not exceed existing claims reserves. In addition, future loss development could require reserves to be increased, which could
have a material adverse effect on our earnings in the periods in which such increases are made.

We may be unable to accurately predict benefits, claims and other costs or to manage such costs through our loss mitigation methods, which
could have a material adverse effect on our results of operations and financial condition.

Our profitability could vary depending on our ability to predict benefits, claims and other costs, including but not limited to, medical and dental
costs, and predictions regarding the frequency and magnitude of claims on our disability and property coverages. It also depends on our ability to
manage future benefit and other costs through product design, underwriting criteria, utilization review or claims management and, in health and
dental insurance, negotiation of favorable provider contracts. Utilization review is a process designed to control and limit medical expenses,
which includes, among other things, requiring certification for admission to a health care facility and cost-effective ways of handling patients
with catastrophic illnesses. Claims management entails the use of a variety of means to mitigate the extent of losses incurred by insureds and the
corresponding benefit cost, which includes efforts to improve the quality of medical care provided to insureds and to assist them with vocational
services. Our ability to predict and manage costs and claims, as well as our business, results of operations and financial condition, may be
adversely affected by changes in health and dental care practices, inflation, new technologies, the cost of prescription drugs, clusters of high cost
cases, changes in the regulatory environment, economic factors, the occurrence of catastrophes and increased construction and repair related
COsts.

The judicial and regulatory environments, changes in the composition of the kinds of work available in the economy, market conditions and
numerous other factors may also materially adversely affect our ability to manage claim costs. The aging of the population, other demographic
characteristics and advances in medical
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technology continue to contribute to rising health care costs. As a result of one or more of these factors or other factors, claims could
substantially exceed our expectations, which could have a material adverse effect on our results of operations and financial condition.

As industry practices and legal, judicial, social and other environmental conditions change, unexpected and unintended issues relating to claims
and coverage may emerge. These issues could materially adversely affect our results of operations and financial condition by either extending
coverage beyond our underwriting intent or by increasing the number or size of claims or both. We may be limited in our ability to respond to
such changes by insurance regulations, existing contract terms, contract filing requirements, market conditions or other factors.

Catastrophe losses, including man-made catastrophe losses, could materially reduce our profitability and have a material adverse effect on
our results of operations and financial condition.

Our insurance operations expose us to claims arising out of catastrophes, particularly in our homeowners, life and other personal lines of
business. We have experienced, and expect in the future to experience, catastrophe losses that may materially reduce our profitability or have a
material adverse effect on our results of operations and financial condition. Catastrophes can be caused by various natural events, including, but
not limited to, hurricanes, windstorms, earthquakes, hailstorms, severe winter weather, fires and epidemics, or can be man-made catastrophes,
including terrorist attacks or accidents such as airplane crashes. The frequency and severity of catastrophes are inherently unpredictable.
Catastrophe losses can vary widely and could significantly exceed our results. It is possible that both the frequency and severity of man-made
catastrophes will increase and that we will not be able to implement exclusions from coverage in our policies or obtain reinsurance for such
catastrophes.

The extent of losses from a catastrophe is a function of both the total amount of insured exposure in the area affected by the event and the
severity of the event. Most of our catastrophe claims in the past have related to homeowners and other personal lines coverages, which, for the
year ended December 31, 2008, represented approximately 90% of our net earned premiums in our Assurant Specialty Property segment. In
addition, as of December 31, 2008, approximately 41% of the insurance in force in our homeowners and other personal lines related to
properties located in California, Florida and Texas. As a result of Assurant Specialty Property s creditor-placed homeowners and creditor-placed
manufactured housing insurance products that automatically provide coverage against an insured s property being destroyed or damaged by
various perils, our concentration in these areas may increase in the future. If other insurers withdraw coverage in these or other states, this may
lead to adverse selection and increased utilization of our creditor-placed homeowners or creditor-placed manufactured housing insurance in
these areas and may negatively impact our loss experience. Adverse selection refers to the process by which an applicant who believes him or
herself to be uninsurable, or at greater than average risk, seeks to obtain an insurance policy at a standard premium rate. Claims resulting from
natural or man-made catastrophes may cause substantial volatility in our financial results for any fiscal quarter or year and could materially
reduce our profitability or harm our financial condition. Our ability to write new business also could be affected. Increases in the value and
geographic concentration of insured property and the effects of inflation could increase the severity of claims from catastrophes in the future.

Pre-tax catastrophe losses in excess of $5,000 (before the benefits of reinsurance) that we have experienced in recent years include the following
amounts:

total losses of approximately $199,000 incurred from the original date of loss through December 31, 2008 in connection with the 2008
Hurricanes Gustav and Ike and the 2008 California wildfires. Total reinsurance recoveries related to these events from inception
through 2008 were approximately $64,000;

total losses of approximately $37,000 incurred from the original date of loss through December 31, 2008, in connection with the 2007
California wildfires. Total reinsurance recoveries related to these events since inception through 2008 were approximately $4,900; and
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total losses of approximately $381,000 incurred from the original date of loss through December 31, 2008, in connection with the
2005 Hurricanes Dennis, Katrina, Rita and Wilma. Total reinsurance recoveries related to these events since inception through 2008
were approximately $334,000.

No liquidation in investments was required in connection with these catastrophes as the claims were paid from current cash flow, cash on hand
or short-term investments. Total losses do not include amounts paid in connection with the National Flood Insurance Program as we are either an
administrator or are reinsured by the federal government and have no underwriting risk under the program.

In addition, our group life and health insurance operations could be materially impacted by catastrophes such as a terrorist attack, a natural
disaster, a pandemic or an epidemic that causes a widespread increase in mortality or disability rates or that causes an increase in the need for
medical care. If the severity of such an event were sufficiently high, it could exceed our reinsurance coverage limits and could have a material
adverse effect on our results of operations and financial condition. In addition, with respect to our preneed insurance policies, the average age of
policyholders is in excess of 73 years. This group is more susceptible to certain epidemics than the overall population, and an epidemic resulting
in a higher incidence of mortality could have a material adverse effect on our results of operations and financial condition.

Some of our segments may also face the loss of premium income due to a large-scale business interruption caused by a catastrophe combined
with legislative or regulatory reactions to the event. For example, following hurricanes in 2005, several states suspended premium payment or
precluded insurers from canceling coverage in defined areas. While the premiums uncollected were immaterial, a more serious catastrophe
combined with a similar legislative or regulatory response could materially impact our ability to collect premiums in connection with our
liabilities and thereby have a material adverse effect on our results of operations and financial condition.

Our ability to manage these risks depends in part on our successful utilization of catastrophe property and life reinsurance to limit the size of
property and life losses from a single event or multiple events, and life and disability reinsurance to limit the size of life or disability insurance
exposure on an individual insured life. It also depends in part on state regulation that may prohibit us from excluding such risks or from
withdrawing from or increasing premium rates in catastrophe-prone areas. As discussed further below, catastrophe reinsurance for our group
insurance lines is not currently widely available and catastrophe reinsurance for our Assurant Specialty Property segment could be unavailable
or very expensive. This means that the occurrence of a significant catastrophe could materially reduce our profitability and have a material
adverse effect on our results of operations and financial condition.

Unanticipated changes in tax provisions or exposure to additional income tax liabilities could materially and adversely affect our results.

During 2008, the Company generated deferred tax assets related to realized and unrealized capital losses, along with the sale of a non-operating
subsidiary. In accordance with FAS No. 109, the Company must conclude whether the future realization of its deferred tax asset is more likely
than not. FAS No. 109 states that a deferred tax asset should be reduced by a valuation allowance if, based on the weight of all available
evidence, it is more likely than not that some portion or all of the deferred tax asset will not be realized. The Company recorded a partial
valuation allowance during 2008. In determining whether the Company s deferred tax asset is realizable, the Company weighed all available
evidence, including both positive and negative evidence. The realization of deferred tax assets depends upon the existence of sufficient taxable
income of the same character during the carryback or carryforward period. The Company considered all sources of taxable income available to
realize the deferred tax asset, including the future reversal of existing temporary differences, future taxable income exclusive of reversing
temporary differences and carryforwards, taxable income in carryback years and tax-planning strategies.

To support the deferred tax asset, the Company was able to rely on future taxable capital gain income from gross unrealized gains in its
investment portfolio and on the use of certain tax planning strategies that became
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available during the fourth quarter. These tax planning strategies are prudent and feasible, and include actions management ordinarily might not
take but would take, if necessary, to realize a tax benefit for a capital loss carryforward before it expires.

In determining the appropriate valuation allowance, certain judgments are made by management relating to recoverability of deferred tax assets,
use of tax loss and tax credit carryforwards, levels of expected future taxable income and available tax planning strategies. The assumptions in
making these judgments are updated periodically by management based on current business conditions that affect the Company and overall
economic conditions. These management judgments are therefore subject to change based on factors that include, but are not limited to, changes
in expected capital gain income in the foreseeable future and the ability of the Company to successfully execute its tax planning strategies.
Management will continue to assess and determine the need for, and the amount of, the valuation allowance in subsequent periods in accordance
with the requirements of FAS No. 109, and there is a risk that the Company may need to increase or decrease the valuation allowance in future
quarters, which could have a material impact on its financial statements.

Fluctuations in the exchange rate of the U.S. dollar and other foreign currencies may materially and adversely impact our results of
operations.

While most of our costs and revenues are denominated in U.S. dollars, a portion is denominated in foreign currencies. The results of our
operations may be impacted by foreign exchange rate fluctuations as the financial results in certain countries are translated from local currency
into U.S. dollars upon consolidation. If the U.S. dollar weakens against the local currency, the translation of these foreign-currency-denominated
balances will result in increased net assets, net revenue, operating expenses, and net income or loss. Similarly, our net assets, net revenue,
operating expenses, and net income or loss will decrease if the U.S. dollar strengthens against local currency. These fluctuations in currency
exchange rates may result in gains and losses that may materially and adversely impact our results of operations.

We face risks associated with our international operations.

Our international operations face political, legal, operational and other risks that we may not face in our domestic operations. For example, we
may face the risk of restrictions on currency conversion or the transfer of funds; burdens and costs of compliance with a variety of foreign laws;
political or economic instability in countries in which we conduct business, including possible terrorist acts; foreign exchange rate fluctuations;
diminished ability to legally enforce our contractual rights; differences and unexpected changes in regulatory requirements; exposure to local
economic conditions and restrictions on the withdrawal of non-U.S. investment and earnings, including potentially substantial tax liabilities if
we repatriate any of the cash generated by our international operations back to the U.S. If our business model is not successful in a particular
country, we may lose all or most of our investment in that country. Additionally, in certain countries such as China, if we are significantly
delayed or unable to obtain an insurance license, our results of operations could be adversely affected.

Reinsurance may not be available or adequate to protect us against losses, and we are subject to the credit risk of reinsurers.

As part of our overall risk and capacity management strategy, we purchase reinsurance for certain risks underwritten by our various operating
segments. Market conditions beyond our control determine the availability and cost of the reinsurance protection we purchase. Reinsurance for
certain types of catastrophes generally could become unavailable for some of our businesses and has become more expensive. Due to these
changes in the reinsurance market, our exposure to the risk of significant losses from natural or man-made catastrophes may hinder our ability to
write future business.
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direct insurer on all risks reinsured. As a result, ceded reinsurance arrangements do not eliminate our obligation to pay claims. We are subject to
credit risk with respect to our ability to recover amounts due from reinsurers. Due to insolvency, adverse underwriting results or inadequate
investment returns, our reinsurers may not pay the reinsurance recoverables that they owe to us on a timely basis or at all.

Our reinsurance facilities are generally subject to annual renewal. We may not be able to maintain our current reinsurance facilities and, even
where highly desirable or necessary, we may not be able to obtain other reinsurance facilities in adequate amounts and at favorable rates. If we
are unable to renew our expiring facilities or to obtain or structure new reinsurance facilities, either our net exposures would increase or, if we
are unwilling to bear an increase in net exposures, we may have to reduce the level of our underwriting commitments. Either of these potential
developments could materially adversely affect our results of operations and financial condition.

We have sold businesses through reinsurance that could again become our direct financial and administrative responsibility if the
purchasing companies were to become insolvent.

In the past, we have sold, and in the future we may sell, businesses through reinsurance ceded to third parties. For example, in 2001 we sold the
insurance operations of our Fortis Financial Group ( FFG ) division to The Hartford Financial Services Group, Inc. ( The Hartford ) and in 2000 we
sold our Long Term Care ( LTC ) division to John Hancock Life Insurance Company ( John Hancock ), now a subsidiary of Manulife Financial
Corporation. Most of the general account assets backing reserves coinsured under these sales are held in trusts or separate accounts. However, if

the reinsurers became insolvent, we would be exposed to the risk that the assets in the trusts and/or the separate accounts would be insufficient to
support the liabilities that would revert to us.

The A.M. Best ratings of The Hartford and John Hancock are currently A+ and A++, respectively. However, A.M. Best recently placed a
negative outlook on the issuer credit and financial strength ratings of both The Hartford and John Hancock.

We also have the risk of becoming responsible for administering these businesses in the event of reinsurer insolvency. We do not currently have
the administrative systems and capabilities to process this business. Accordingly, we would need to obtain those capabilities in the event of an
insolvency of one or more of the reinsurers of these businesses. We might be forced to obtain such capabilities on unfavorable terms with a
resulting material adverse effect on our results of operations and financial condition.

Due to the structure of our commission program, we are exposed to the credit risk of some of our agents and our clients in Assurant
Solutions and Assurant Specialty Property.

We are subject to the credit risk of the clients and/or agents with which we contract in Assurant Solutions and Assurant Specialty Property. We
advance agents commissions as part of our preneed insurance product offerings. These advances are a percentage of the total face amount of
coverage as opposed to a percentage of the first-year premium paid, the formula that is more common in other life insurance markets. There is a
one-year payback provision against the agency if death or lapse occurs within the first policy year. If SCI, which receives the largest shares of
such agent commissions, were unable to fulfill its payback obligations, this could have an adverse effect on our operations and financial
condition.

In addition, some of our clients and agents collect premiums on our behalf. If due to bankruptcy, liquidation or other reasons these parties fail to
remit payments owed to us or fail to pass on payments they collect on our behalf, it could have an adverse effect on our results of operations.
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the impact of repossessions, the lack of retail financing, reduced resale values, and the consolidations of manufacturers and lenders of
manufactured housing. In the year ended December 31, 2008, our sales of homeowners policies in the manufactured housing sector comprised
10% of Assurant Specialty Property s net written premiums. If these downward trends continue, without diversification and growth in other
manufactured housing product lines, our results of operations and financial condition may be adversely affected.

A.M. Best, Moody s, and S&P rate the financial strength of our insurance company subsidiaries, and a decline in these ratings could affect
our standing in the insurance industry and cause our sales and earnings to decrease.

Ratings are an important factor in establishing the competitive position of insurance companies. A.M. Best rates most of our domestic operating
insurance subsidiaries. Moody s rates six of our domestic operating insurance subsidiaries and S&P rates seven of our domestic operating
insurance subsidiaries. These ratings are not recommendations to buy, sell or hold our securities. These ratings are subject to periodic review by
A.M. Best, Moody s, and S&P, and we cannot assure you that we will be able to retain these ratings. In 2007, as a result of our pending SEC
investigation, A.M. Best, Moody s and S&P placed a negative outlook on our ratings. In 2008, A.M. Best revised its outlook on our ratings to

stable, but downgraded the financial strength and issuer credit ratings of five of our life insurance subsidiaries and one of our property and
casualty insurance subsidiaries from A to A- and a to a- ,respectively. Additionally, S&P lowered its counterparty credit and financial strength
ratings of two of our life insurance subsidiaries from A to A- . Given recent economic developments that have negatively affected the entire
insurance industry, we believe that we could be more susceptible to ratings downgrades than in prior years. For more information on the specific
A.M. Best, Moody s, and S&P ratings of our domestic operating insurance subsidiaries, see Item 1 Business Ratings.

If our ratings are lowered from their current levels by A.M. Best, Moody s, or S&P, our competitive position in the respective insurance industry
segments could be materially adversely impacted and it could be more difficult for us to market our products. Rating agencies may take action to
lower our ratings in the future due to, among other things, perceived concerns about our liquidity or solvency, the competitive environment in

the insurance industry, which may adversely affect our revenues, the inherent uncertainty in determining reserves for future claims, which may
cause us to increase our reserves for claims, the outcome of pending litigation and regulatory investigations, which may adversely affect our
financial position and reputation and possible changes in the methodology or criteria applied by the rating agencies. In addition, rating agencies
have come under recent scrutiny over their ratings on various mortgage-backed products. As a result, they could become more conservative in
their methodology and criteria, which could adversely affect our ratings. Finally, rating agencies or regulators could increase capital
requirements for the Company or its subsidiaries which in turn, could negatively affect our financial position as well.

As customers and their advisors place importance on our financial strength ratings, we may lose customers and compete less successfully if we
are downgraded. In addition, ratings impact our ability to attract investment capital on favorable terms. If our financial strength ratings are
reduced from their current levels by A.M. Best, Moody s, or S&P, our cost of borrowing would likely increase, our sales and earnings could
decrease and our results of operations and financial condition could be materially adversely affected.

As of December 31, 2008, contracts representing approximately 21% of Assurant Solutions and 19% of Assurant Specialty Property s net earned
premiums and fee income contain provisions requiring the applicable subsidiaries to maintain minimum A.M. Best financial strength ratings
ranging from A orbetterto B or better, depending on the contract. Our clients may terminate these contracts or not renew contracts if the
subsidiaries ratings fall below these minimum or other acceptable levels. Under our marketing agreement with SCI, American Memorial Life
Insurance Company ( AMLIC ), one of our subsidiaries, is required to maintain an A.M. Best financial strength rating of B or better throughout
the term of the agreement. If AMLIC fails to maintain this rating for a period of 180 days, SCI may terminate the agreement. Additionally,
contracts in the DRMS business line representing approximately 4% of Assurant Employee Benefits net earned premiums for
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the year ended December 31, 2008 contain provisions requiring the applicable subsidiaries to maintain minimum A.M. Best financial strength
ratings of A- or better. DRMS clients may terminate the agreements and in some instances recapture inforce business if the ratings of applicable
subsidiaries fall below A- . Termination or failure to renew these contracts would materially and adversely affect our results of operations and
financial condition.

The failure to effectively maintain and modernize our information systems could adversely affect our business.

Our business is dependent upon the ability to keep current with technological advances. This is particularly important where our systems,
including our ability to keep our systems integrated with those of our clients, are critical to the operation of our business and financial reporting.
If we do not effectively maintain our systems and update them to address technological advancements, our relationships and ability to do
business with our clients may be adversely affected.

Our business depends significantly on effective information systems, and we have many different information systems for our various
businesses. We must commit significant resources to maintain and enhance our existing information systems and develop new information
systems in order to keep pace with continuing changes in information processing technology, evolving industry, regulatory and legal standards
and changing customer preferences. A failure to maintain effective and efficient information systems, or a failure to efficiently and effectively
consolidate our information systems to eliminate redundant or obsolete applications, could have a material adverse effect on our results of
operations and financial condition or our ability to do business in a particular jurisdiction. If we do not effectively maintain adequate systems we
could experience adverse consequences, including inadequate information on which to base pricing; underwriting and reserving decisions; the
loss of existing customers; difficulty attracting new customers; customer, provider and agent disputes; regulatory problems, such as failure to
meet prompt payment obligations; internal control problems, such as failure to properly document transactions or obtain internal authorization;
litigation exposure; security breaches resulting in loss of data; or increases in administrative expenses.

Our management information, internal control and financial reporting systems may need further enhancements and development to satisfy
continuing financial and other reporting requirements.

Failure to protect our clients confidential information and privacy could result in the loss of reputation and customers, reduction to our
profitability and/or subject us to fines, litigation and penallties.

A number of our businesses are subject to privacy regulations and to confidentiality obligations. For example, the collection and use of patient
data in our Assurant Health and Assurant Employee Benefits segments is the subject of national and state legislation, including the Health
Insurance Portability and Accountability Act ( HIPAA ), and certain activities conducted by our segments are subject to the privacy regulations of
the Gramm-Leach-Bliley Act. We also have contractual obligations to protect certain confidential information we obtain from our existing
vendors, servicing companies, and clients. These obligations generally include protecting such confidential information to the same extent as we
protect our own confidential information in accordance with laws that govern our clients or us, or in compliance with client requirements. The
actions we take to protect such confidential information vary by operating segment and may include, among other things, training and educating
our employees regarding our obligations relating to confidential information, actively monitoring our record retention plans and any changes in
privacy and compliance requirements of the jurisdictions in which our regulated subsidiaries do business, drafting appropriate contractual
provisions into any contract that raises proprietary and confidentiality issues, regularly monitoring and assessing our third party vendors for
compliance of privacy and security requirements, maintaining and utilizing appropriately secure storage facilities for tangible records, and
limiting access, as appropriate, to both tangible records and electronic information.
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In addition, we maintain a comprehensive written information security program with appropriate administrative, technical and physical
safeguards to protect such confidential information, including payment card information. If we do not properly comply with privacy and security
laws and regulations that require us to protect confidential information, we could experience adverse consequences, including loss of customers
and related revenue, regulatory problems (including fines and penalties), loss of reputation and civil litigation.

See  Risks Related to Our Industry Costs of compliance with privacy and security laws could adversely affect our business and results of
operations.

Our ability to achieve our desired market positions may be significantly impaired if we do not find suitable acquisition candidates or new
insurance ventures, and even if we do, we may not successfully integrate any such acquired companies or successfully promote such
ventures, which could have a material adverse effect on our results of operations.

From time to time, we evaluate possible acquisition transactions and the start-up of complementary businesses, and at any given time, we may
be engaged in discussions with respect to possible acquisitions and new ventures. While our business model is not dependent upon acquisitions
or new insurance ventures, the time frame for achieving or further improving upon our desired market positions can be significantly shortened
through opportune acquisitions or new insurance ventures. Historically, acquisitions and new insurance ventures have played a significant role in
achieving desired market positions in some, but not all, of our businesses. No assurance can be given that we will be able to identify suitable
acquisition transactions or insurance ventures, that such transactions will be financed and completed on acceptable terms or that our future
acquisitions or ventures will be successful. Any deficiencies in the process of integrating any companies we do acquire or investing in and
promoting new ventures could have a material adverse effect on our results of operations and financial condition.

In addition, implementation of an acquisition strategy entails a number of risks, including among other things inaccurate assessment of
undisclosed liabilities; difficulties in realizing projected efficiencies, synergies and cost savings; failure to achieve anticipated revenues, earnings
or cash flow; an increase in our indebtedness; and a limitation in our ability to access additional capital when needed. Our failure to adequately
address these acquisition risks could materially adversely affect our results of operations and financial condition.

The inability of our subsidiaries to pay dividends to us in sufficient amounts could harm our ability to meet our obligations and pay future
stockholder dividends.

As a holding company whose principal assets are the capital stock of our subsidiaries, we rely primarily on dividends and other statutorily
permissible payments from our subsidiaries to meet our obligations for payment of interest and principal on outstanding debt obligations,
dividends to stockholders (including any dividends on our common stock) and corporate expenses. The ability of our subsidiaries to pay
dividends and to make such other payments in the future will depend on their statutory surplus, future statutory earnings and regulatory
restrictions. Except to the extent that we are a creditor with recognized claims against our subsidiaries, claims of the subsidiaries creditors,
including policyholders, have priority with respect to the assets and earnings of the subsidiaries over the claims of our creditors. If any of our
subsidiaries should become insolvent, liquidate or otherwise reorganize, our creditors and stockholders will have no right to proceed against the
assets of that subsidiary or to cause the liquidation, bankruptcy or winding-up of the subsidiary under applicable liquidation, bankruptcy or
winding-up laws. The applicable insurance laws of the jurisdiction where each of our insurance subsidiaries is domiciled would govern any
proceedings relating to that subsidiary. The insurance authority of that jurisdiction would act as a liquidator or rehabilitator for the subsidiary.
Both creditors and policyholders of the subsidiary would be entitled to payment in full from the subsidiary s assets before we, as a stockholder,
would be entitled to receive any distribution from the subsidiary.
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be approved by the subsidiary s domiciliary state department of insurance.
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Ordinary dividends, for which no regulatory approval is generally required, are limited to amounts determined by a formula, which varies by
state. The formula for the majority of the states in which our subsidiaries are domiciled is based on the prior year s statutory net income or 10%
of the statutory surplus as of the end of the prior year. Some states limit ordinary dividends to the greater of these two amounts, others limit them
to the lesser of these two amounts and some states exclude prior year realized capital gains from prior year net income in determining ordinary
dividend capacity. Some states have an additional stipulation that dividends may only be paid out of earned surplus. If insurance regulators
determine that payment of an ordinary dividend or any other payments by our insurance subsidiaries to us (such as payments under a tax sharing
agreement or payments for employee or other services) would be adverse to policyholders or creditors, the regulators may block such payments
that would otherwise be permitted without prior approval. No assurance can be given that there will not be further regulatory actions restricting
the ability of our insurance subsidiaries to pay dividends. We may seek approval of regulators to pay dividends in excess of any amounts that
would be permitted without such approval. If the ability of insurance subsidiaries to pay dividends or make other payments to us is materially
restricted by regulatory requirements, it could adversely affect our ability to pay any dividends on our common stock and/or service our debt and
pay our other corporate expenses. For more information on the maximum amount our subsidiaries could pay us in 2009 without regulatory
approval, see Item 5 Market For Registrants Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities Dividend
Policy.

Our credit facilities also contain limitations on our ability to pay dividends to our stockholders if we are in default or such dividend payments
would cause us to be in default of the credit facilities.

The success of our business strategy depends on the continuing service of key executives and the members of our senior management team,
and any failure to adequately provide for the succession of senior management and other key executives could have an adverse effect on our
results of operations.

Our business and results of operations could be adversely affected if we fail to adequately plan for the succession of our senior management and
other key executives. While we have succession plans in place and change of control employment agreements with senior management and
certain key executives, these do not guarantee that the services of qualified senior executives will continue to be available to us. In addition, if
we fail to effectively retain senior management and other key executives, such failure may have an adverse effect on the retention of employees
and others in senior management.

Risks Related to Our Industry

Our business is subject to risks related to litigation and regulatory actions.

In addition to the occasional employment-related litigation to which businesses are subject, we are a defendant in actions arising out of, and are
involved in, various regulatory investigations and examinations relating to our insurance and other related business operations. We are subject to
comprehensive regulation and oversight by insurance departments in jurisdictions in which we do business. These insurance departments have
broad administrative powers with respect to all aspects of the insurance business and, in particular, monitor the manner in which an insurance
company offers, sells and administers its products. Therefore, we may from time to time be subject to a variety of legal and regulatory actions
relating to our current and past business operations, including, but not limited to:

disputes over coverage or claims adjudication including, but not limited to, pre-existing conditions in individual medical contracts;
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disputes regarding sales practices, disclosures, premium refunds, licensing, regulatory compliance, underwriting and compensation
arrangements;
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disputes with our agents, producers or network providers over compensation and termination of contracts and related claims;

disputes concerning historical premiums charged by companies acquired by us for coverage that may have been based on factors such
as race;

disputes relating to customers regarding the ratio of premiums to benefits in our various operating segments;

disputes alleging packaging of credit insurance products with other products provided by financial institutions;

disputes relating to certain excess of loss programs in the London markets;

disputes with taxation and insurance authorities regarding our tax liabilities;

disputes relating to certain businesses we have acquired or disposed of;

periodic examinations of compliance with applicable federal securities laws;

disputes relating to customers claims that the customer was not aware of the full cost of insurance or that insurance was in fact being
purchased; and

industry-wide investigations regarding business practices including, but not limited to, the use of finite reinsurance and the marketing
and refunding of insurance policies or certificates of insurance.

The prevalence and outcomes of any such actions cannot be predicted, and no assurances can be given that such actions or any litigation would
not materially adversely affect our results of operations and financial condition. In addition, if we were to experience difficulties with our
relationship with a regulatory body in a given jurisdiction, it could have a material adverse effect on our ability to do business in that
jurisdiction.

In addition, plaintiffs continue to bring new types of legal claims against insurance and related companies. Current and future court decisions
and legislative activity may increase our exposure to these types of claims. Multiparty or class action claims may present additional exposure to
substantial economic, non-economic or punitive damage awards. The loss of even one of these claims, if it resulted in a significant damage
award or a judicial ruling that was otherwise detrimental, could have a material adverse effect on our results of operations and financial
condition. This risk of potential liability may make reasonable settlements of claims more difficult to obtain. We cannot determine with any
certainty what new theories of recovery may evolve or what their impact may be on our businesses.

We have experienced an increase in regulatory scrutiny of our coverage denial practices. These regulatory examinations and investigations could
result in, among other things, changes in our business practices and claims handling practices, increases in policy liabilities, reopening of closed
or denied claims, changes in governance or other oversight procedures, fines and other actions by the regulatory agencies. Such results, singly or
in combination, could harm our reputation, cause negative publicity, adversely affect our ratings, or impair our ability to sell or retain insurance
policies, thereby adversely affecting our business.
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Another focus of regulators has been the accounting treatment for finite reinsurance or other non-traditional or loss mitigation insurance
products. Some state regulators have made routine inquiries to some of our insurers regarding finite reinsurance. Additionally, as part of an
ongoing, industry-wide investigation, the Company and certain of its officers and former employees have received subpoenas and requests from
the SEC in connection with an investigation by the SEC Staff into certain finite reinsurance contracts entered into by the Company. The
Company is cooperating fully and is complying with the requests.

The Company conducted an evaluation of the transactions that could potentially fall within the scope of the subpoenas, as defined by the
authorities, and the Company has provided information as requested. On the basis of its investigation, the Company has concluded that there was
a verbal side agreement with respect to one of our
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reinsurers under our catastrophe reinsurance program. The contract to which this verbal agreement applied was accounted for using reinsurance
accounting as opposed to deposit accounting. While management believes that the difference resulting from the appropriate alternative
accounting treatment would be immaterial to our financial position or results of operations, regulators may reach a different conclusion. In 2004
and 2003, premiums ceded to this reinsurer were $2,600 and $1,500, respectively, and losses ceded were $10,000 and zero, respectively. This
contract expired in December 2004 and was not renewed.

In July 2007, the Company learned that each of the following five individuals: Robert B. Pollock, President and Chief Executive Officer; Philip
Bruce Camacho, Executive Vice President and Chief Financial Officer; Adam Lamnin, Executive Vice President and Chief Financial Officer of
Assurant Solutions/Assurant Specialty Property; Michael Steinman, Senior Vice President and Chief Actuary of Assurant Solutions/Assurant
Specialty Property and Dan Folse, Vice President-Risk Management of Assurant Solutions/Assurant Specialty Property, received Wells notices
from the SEC in connection with its ongoing investigation. A Wells notice is an indication that the staff of the SEC is considering
recommending that the SEC bring a civil enforcement action against the recipient for violating provisions of the federal securities laws. Under
SEC procedures, the recipients have the opportunity to respond to the SEC Staff before a formal recommendation is finalized and before the
Commissioners themselves consider any recommendations.

On July 17, 2007, the Company announced that the Board of Directors (the Board ) had placed all five employees on administrative leave,
pending further review of this matter. The Board s actions were based on the recommendations of its Special Committee of non-management
directors which thereafter undertook a thorough investigation of the events that had resulted in the receipt of the Wells notices. The Special
Committee has reviewed relevant documents, conducted interviews and worked with outside counsel to investigate these matters and to
recommend appropriate actions to the Board with respect to the SEC investigation. On August 9, 2007, Messrs. Steinman and Folse s
employment with the Company was terminated.

On the basis of an extensive review of evidence concerning this matter and the work of the Special Committee, the Board unanimously voted to
reinstate Mr. Pollock as President and Chief Executive Officer, effective January 28, 2008. The Board s decision to reinstate Mr. Pollock implies
no conclusion concerning the outcome of the SEC Staff s ongoing investigation, and the SEC Staff s Wells notice to him remains in effect. The
SEC Staff s inquiry continues, and we cannot predict the duration or outcome of the investigation.

In the course of its response to SEC Staff inquiries, the Company identified certain problems related to its document production process. These
production issues have delayed resolution of this matter. The Company believes that it has now completed its response to the SEC Staff s
document request. Messrs. Camacho and Lamnin remain on administrative leave.

In relation to the SEC investigation discussed above, the SEC may charge the Company and/or the individuals with violations of the federal
securities laws, including alleging violations of Sections 10(b), 13(a), and/or 13(b) of the Securities Exchange Act of 1934, and/or Section 17(a)
of the Securities Act of 1933, and may seek civil monetary penalties, injunctive relief and other remedies against the Company and individuals,
including potentially seeking a bar preventing one or more individuals from serving as an officer or director of a public company. The SEC may
also take the position that the Company should restate its consolidated financial statements to address the accounting treatment referred to above.
No settlement of any kind can be reached without approval by the SEC and the Company has not accrued for any civil monetary penalties
because the Company cannot reasonably estimate the probability or amount of such penalties at this time.

Depending upon the outcome of the SEC investigation, we may become subject to derivative civil claims made on our behalf against certain of
our current and former officers and directors. The amount of time that may be necessary to resolve these claims is unpredictable, and in
defending them, our management s attention may be diverted from the day-to-day operations of our business, which could adversely affect our
business, financial condition and results of operations. In addition, an unfavorable outcome in any such litigation could require us to
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incur significant legal expenses and substantial judgments or settlements pursuant to any indemnification obligations that we may have with our
current or former officers and directors, which could also have a material adverse effect on our business, financial position, results of operations
or cash flows.

We cannot predict at this time the effect that current litigation, investigations and regulatory activity will have on the insurance industry or our
business. Given our position in the insurance industry, it is possible that we will become subject to further investigations and have lawsuits filed
against us. Our involvement in any investigations and lawsuits would cause us to incur legal costs and, if we were found to have violated any
laws, we could be required to pay fines and damages, perhaps in material amounts. In addition, we could be adversely affected by the negative
publicity for the insurance industry related to any such proceedings, and by any new industry-wide regulations or practices that may result from
any such proceedings.

The insurance and related businesses in which we operate may be subject to periodic negative publicity, which may negatively impact our
financial results.

We communicate with and distribute our products and services ultimately to individual consumers. There may be a perception that some of these
purchasers may be unsophisticated and in need of consumer protection. Accordingly, from time to time, consumer advocate groups or the media
may focus attention on our products and services, thereby subjecting our industries to the possibility of periodic negative publicity.

We may also be negatively impacted if another company in one of our industries or in a related industry engages in practices resulting in
increased public attention to our businesses. Negative publicity may also occur as a result of judicial inquiries and regulatory or governmental
action with respect to our products, services and industry commercial practices. Negative publicity may result in increased regulation and
legislative scrutiny of industry practices as well as increased litigation or enforcement action by civil and criminal authorities. Additionally,
negative publicity may increase our costs of doing business and adversely affect our profitability by impeding our ability to market our products
and services, requiring us to change our products or services or increasing the regulatory burdens under which we operate.

Ongoing focus by the SEC and the National Association of Insurance Commissioners ( NAIC ) on certain industry practices, including but not
limited to, broker contingent commissions and finite or financial reinsurance, has created negative publicity for some insurers and the
reinsurance industry and may impact the Company negatively.

We face significant competitive pressures in our businesses, which may reduce premium rates and prevent us from pricing our products at
rates that will allow us to be profitable.

In each of our lines of business, we compete with other insurance companies or service providers, depending on the line and products, although
we have no single competitor who competes against us in all of the business lines in which we operate. Assurant Solutions and Assurant
Specialty Property have numerous competitors in their product lines, but we believe no other company participates in all of the same lines or
offers comparable comprehensive capabilities. Competitors for both operating segments include national and regional insurance companies,
managing and general agencies, and financial institutions.

While we are among the largest competitors in terms of market share in many of our business lines, in some cases there are one or more major
market players in a particular line of business. In Assurant Health, we believe the market is characterized by many competitors, and our main
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competitors include health insurance companies, HMOs and the Blue Cross/Blue Shield plans in the states in which we write business. In
Assurant Employee Benefits, competitors include benefits and life insurance companies, dental managed care entities and not-for-profit dental
plans.

Competition in our businesses is based on many factors, including quality of service, product features, price, scope of distribution, scale,
financial strength ratings and name recognition. We compete, and will continue to
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compete, for customers and distributors with many insurance companies and other financial services companies. We compete not only for
business and individual customers, employer and other group customers, but also for agents and distribution relationships. Some of our
competitors may offer a broader array of products than our specific subsidiaries with which they compete in particular markets, may have a
greater diversity of distribution resources, may have better brand recognition, may from time to time have more competitive pricing, may have
lower cost structures or, with respect to insurers, may have higher financial strength or claims paying ratings. Some may also have greater
financial resources with which to compete. For example, many of our insurance products, particularly our group benefits and health insurance
policies, are underwritten annually and, accordingly, there is a risk that group purchasers may be able to obtain more favorable terms from
competitors rather than renewing coverage with us. The effect of competition may, as a result, adversely affect the persistency of these and other
products, as well as our ability to sell products in the future. In Assurant Solutions, as a result of state and federal regulatory developments and
changes in prior years, certain financial institutions are now able to offer a product called debt protection which is similar to credit insurance and
financial institutions are able to affiliate with other insurance companies to offer services similar to our own. This has resulted in new
competitors with significant financial resources entering some of our markets. Assurant Solutions currently provides debt protection
administration and as financial institutions gain experience with debt protection administration, their reliance on third party administrators may
diminish.

Moreover, some of our competitors may have a lower target for returns on capital allocated to their business than we do, which may lead them to
price their products and services lower than we do. In addition, from time to time, companies enter and exit the markets in which we operate,
thereby increasing competition at times when there are new entrants. For example, several large insurance companies have recently entered the
market for individual health insurance products. We may lose business to competitors offering competitive products at lower prices, or for other
reasons, which could materially adversely affect our results of operations and financial condition.

In certain markets, we compete with organizations that have a substantial market share. In addition, with regard to Assurant Health,
organizations with sizable market share or provider-owned plans may be able to obtain favorable financial arrangements from health care
providers that are not available to us. Without our own similar arrangements, we may not be able to compete effectively in such markets.

New competition could also cause the supply of insurance to change, which could affect our ability to price our products at attractive rates and
thereby adversely affect our underwriting results. Although there are some impediments facing potential competitors who wish to enter the
markets we serve, the entry of new competitors into our markets can occur, affording our customers significant flexibility in moving to other
insurance providers.

The insurance industry is cyclical, which may impact our resullts.

The insurance industry is cyclical. Although no two cycles are the same, insurance industry cycles have typically lasted for periods ranging from
two to ten years. The segments of the insurance markets in which we operate tend not to be correlated to each other, with each segment having
its own cyclicality. Periods of intense price competition due to excessive underwriting capacity, periods when shortages of underwriting capacity
permit more favorable rate levels, consequent fluctuations in underwriting results and the occurrence of other losses characterize the conditions
in these markets. Recently, insurers have experienced significant fluctuations in operating results due to volatile and sometimes unpredictable
developments in the financial markets and overall economic recession, which are beyond the direct control of the insurer. Other factors that have
historically caused fluctuations are competition, frequency of occurrence or severity of catastrophic events, levels of reinsurance capacity and
general economic conditions. This may cause a decline in revenue at times in the cycle if we choose not to reduce our product prices in order to
maintain our market position, because of the adverse effect on profitability of such a price reduction. We have and can be expected, therefore, to
experience the effects of such cyclicality and changes in customer expectations of appropriate premium levels, the frequency or severity of
claims or other loss events or other factors affecting the insurance industry that generally could have a material adverse effect on our results of
operations and financial condition.
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We are subject to extensive governmental laws and regulations, which increase our costs and could restrict the conduct of our business.

Our operating subsidiaries are subject to extensive regulation and supervision in the jurisdictions in which they do business. Such regulation is
generally designed to protect the interests of policyholders. To that end, the laws of the various states and other jurisdictions establish insurance

departments with broad powers with respect to such things as:

licensing and authorizing companies and agents to transact business;

regulating capital and surplus and dividend requirements;

regulating underwriting limitations;

regulating companies ability to enter and exit markets;

imposing statutory accounting requirements and annual statement disclosures;

approving policy forms and mandating certain insurance benefits;

restricting companies ability to provide, terminate or cancel certain coverages;

regulating premium rates, including the ability to increase or maintain premium rates;

regulating trade and claims practices;

regulating certain transactions between affiliates;

regulating the content of disclosures to consumers;

regulating the type, amounts and valuation of investments;

mandating assessments or other surcharges for guaranty funds and the ability to recover such assessments in the future through
premium increases; and

regulating market conduct and sales practices of insurers and agents.
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Our non-insurance operations and certain aspects of our insurance operations are subject to various federal and state regulation including state
and federal consumer protection and other laws. Similarly, our foreign subsidiaries are subject to legislation and regulation in the countries in
which they are domiciled and in some cases where the end customer is domiciled. We face the challenge of conducting business in a
multi-national setting with varying regulations.

Assurant Health is also required by some jurisdictions to provide coverage to persons who would not otherwise be considered eligible by

insurers. Each of these jurisdictions dictates the types of insurance and the level of coverage that must be provided to such involuntary risks. Our
share of these involuntary risks is mandatory and generally a function of our respective share of the voluntary market by line of insurance in

each jurisdiction. Assurant Health is exposed to some risk of losses in connection with mandated participation in such programs in those
jurisdictions in which they are still effective. HIPAA requires certain guaranteed issuance and renewability of health insurance coverage for
individuals and small groups (generally 50 or fewer employees) and limits exclusions based on pre-existing conditions. See also  Risks Related to
Our Industry Costs of compliance with privacy and security laws could adversely affect our business and results of operations. If regulatory
requirements impede our ability to raise premium rates, utilize new policy forms or terminate, deny or cancel coverage in any of our businesses,

our results of operations and financial condition could be materially adversely affected.

The capacity for an insurance company s growth in premiums is in part a function of its statutory surplus. Maintaining appropriate levels of
statutory surplus, as measured by SAP and procedures, is considered important by insurance regulatory authorities and the private agencies that
rate insurers claims-paying abilities and financial strength. Failure to maintain certain levels of statutory surplus could result in increased
regulatory scrutiny and enforcement, action by regulatory authorities or a downgrade by rating agencies.
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We may be unable to maintain all required licenses and approvals and our business may not fully comply with the wide variety of applicable
laws and regulations or the relevant authority s interpretation of the laws and regulations. Also, some regulatory authorities have relatively broad
discretion to grant, renew or revoke licenses and approvals or to limit or restrain operations in their jurisdiction. If we do not have the requisite
licenses and approvals or do not comply with applicable regulatory requirements, the insurance regulatory authorities could preclude or
temporarily suspend us from carrying on or limit some or all of our activities or monetarily penalize us. That type of action could materially
adversely affect our results of operations and financial condition.

Changes in regulation may reduce our profitability and limit our growth.

Legislation or other regulatory reform that increases the regulatory requirements imposed on us or that changes the way we are able to do
business may significantly harm our business or results of operations in the future. For example, some states have imposed new time limits for
the payment of uncontested covered claims and require health care and dental service plans to pay interest on uncontested claims not paid
promptly within the required time period. Some states have also granted their insurance regulatory agencies additional authority to impose
monetary penalties and other sanctions on health and dental plans engaging in certain unfair payment practices. If we were unable for any reason
to comply with these requirements, it could result in substantial costs to us and may materially adversely affect our results of operations and
financial condition.

Legislative or regulatory changes that could significantly harm our subsidiaries and us include, but are not limited to:

legislation that holds insurance companies or managed care companies liable for adverse consequences of medical or dental decisions;

limitations or imposed reductions on premium levels or the ability to raise premiums on existing policies;

increases in minimum capital, reserves and other financial viability requirements;

impositions of fines, taxes or other penalties for improper licensing, the failure to promptly pay claims, however defined, or other
regulatory violations;

increased licensing requirements;

restrictions on the ability to offer certain types of insurance products;

increased disclosure requirements on certain types of products;

prohibitions or limitations on provider financial incentives and provider risk-sharing arrangements;

imposition of more stringent standards of review of our coverage determinations;
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new benefit mandates;

increased regulation relating to the sale of individual health insurance;

limitations on our ability to build appropriate provider networks and, as a result, manage health care and utilization due to
any willing provider legislation, which requires us to take any provider willing to accept our reimbursement;

limitations on the ability to manage health care and utilization due to direct access laws that allow insureds to seek services directly
from specialty medical providers without referral by a primary care provider; and

restriction of solicitation of insurance consumers by funeral board laws for prefunded funeral insurance coverage.
In recent years, the state insurance regulatory framework has come under increased federal scrutiny and some state legislatures have considered

or enacted laws that may alter or increase state authority to regulate
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insurance companies and insurance holding companies. Further, the NAIC and state insurance regulators are re-examining existing laws and
regulations, specifically focusing on modifications to holding company regulations, interpretations of existing laws and the development of new
laws. Although the U.S. federal government does not directly regulate the insurance business, changes in federal legislation and administrative
policies in several areas could significantly impact the insurance industry and us. The American Counsel of Life Insurers and others are
promoting the introduction of an optional federal charter for certain insurers. Moreover, federal legislation and administrative policies in areas
such as employee benefit plan regulation, financial services regulation and federal taxation can reduce our profitability. Additionally, there have
been attempts by the NAIC and several states to limit the use of discretionary clauses in policy forms. The elimination of discretionary clauses
could increase our costs under our life, health and disability insurance policies. New interpretations of existing laws and the passage of new
legislation may harm our ability to sell new policies and increase our claims exposure on policies we issued previously. In addition, the NAIC s
proposed expansion of the Market Conduct Annual Statement could increase the likelihood of examinations of insurance companies with niche
markets. Court decisions that impact the insurance industry could result in the release of previously protected confidential and privileged
information by departments of insurance, which could increase the risk of litigation.

While health insurance is generally regulated at the state level, a number of legislative proposals have been made at the federal level over the
past several years that could impose added burdens on Assurant Health. These proposals would, among other things, mandate benefits with
respect to certain diseases or medical procedures, require plans to offer an independent external review of certain coverage decisions, establish
association health plans for small businesses, and establish a national health insurance program. Any of these proposals, if implemented, could
adversely affect our results of operations or financial condition. Federal changes in Medicare and Medicaid that reduce provider reimbursements
could have negative implications for the private sector due to cost shifting. State small employer group and individual health insurance market
reforms to increase access and affordability could also reduce profitability by precluding us from appropriately pricing for risk in our individual
and small employer group health insurance policies. Additionally, legislative proposals aimed at providing additional safeguards for patient
privacy could add administrative burdens and adversely affect our cost of doing business.

With respect to Assurant Specialty Property, federal legislative proposals regarding National Catastrophe Insurance, if adopted, could reduce the
business need for some of the property and casualty related products provided by Assurant Specialty Property. Additionally, as the U.S.
Congress continues to respond to the recent housing foreclosure crisis, it could enact legislation placing additional barriers on creditor-placed
insurance.

The NAIC has adopted the Annual Financial Reporting Model Act (which prior to revision was known as the Model Audit Rule), that, when
adopted by states, will impose internal controls similar to those mandated by Section 404 of the Sarbanes-Oxley Act of 2002 (which we refer to
as SOX 404), with some differences for insurance companies. The latest date of adoption by any state, as prescribed by the NAIC, is 2010.
These SOX 404 type controls will add an additional layer of internal review for insurer financial statements and subject insurers to varying
levels of review by state insurance regulators. This could result in potential exposure for fines and penalties for non-compliance. In addition, the
NAIC has adopted changes to statutory accounting principles, which may negatively impact insurer financial reporting requirements and the
profitability of insurance operations on a statutory basis.

We cannot predict with certainty the effect any proposed or future legislation, regulations or NAIC initiatives may have on the conduct of our
business. The insurance laws or regulations adopted or amended from time to time may be more restrictive or may result in materially higher
costs than current requirements.

It is difficult to predict the effect of the current investigations in connection with insurance industry practices. See the preceding section entitled
Our business is subject to risks related to litigation and regulatory actions.
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Costs of compliance with privacy and security laws could adversely affect our business and results of operations.

State privacy laws, particularly those with opt-in clauses, or provisions that enable an individual to elect information sharing instead of being
automatically included, can affect all our businesses. These laws make it harder for our affiliated businesses to share information for marketing
purposes, such as generating new sales leads and participating in joint marketing arrangements.

Similarly, the federal and various state do not solicit lists could pose a litigation risk to Assurant Solutions. Even an inadvertent failure to
comply with consumers requests to be added to the do not solicit list could result in litigation.

Furthermore, foreign privacy regulations could limit the efficiency of our foreign operations and reduce profitability. For example, under
European Union directives, insurers domiciled in the European Union may not send data that may contain personal information to the U.S.
unless certain controls relating to the care and control of the information exist.

HIPAA and the implementing regulations that have been adopted impose obligations for issuers of health and dental insurance coverage and
health and dental benefit plan sponsors. HIPAA also establishes requirements for maintaining the confidentiality and security of individually
identifiable health information and standards for electronic health care transactions. As have other entities in the health care industry, we have
incurred and will continue to incur substantial costs in complying with the requirements of the HIPAA regulations.

HIPAA is far-reaching and complex and proper interpretation and practice under the law continue to evolve. Consequently, our efforts to
measure, monitor and adjust our business practices to comply with HIPAA are ongoing. Failure to comply with HIPAA could result in
regulatory fines and civil lawsuits. Knowing and intentional violations of these rules may also result in federal criminal penalties.

Beginning in early 2005, several large organizations became subjects of intense public scrutiny due to high-profile data security breaches
involving sensitive financial and health information. These events focused national attention on identity theft and the duty of organizations to
notify impacted consumers in the event of a data security breach. Several federal bills are pending in Congress and currently 44 states have
passed legislation requiring customer notification in the event of a data security breach. Most state laws take their lead from recently enacted
California Civil Code Section 1798.82, which requires businesses that conduct business in California to disclose any breach of security to any
resident whose unencrypted data is believed to have been disclosed. Several significant legal, operational and reputational risks exist with regard
to data breach and customer notification. Federal pre-emption relating to this issue may reduce our compliance costs. Nonetheless, a breach of
data security requiring public notification can result in regulatory fines, penalties or sanctions, civil lawsuits, loss of reputation, loss of customers
and reduction of our profitability.

Risks Related to Our Common Stock

Given the current economic climate, our stock may be increasingly subject to stock price and trading volume volatility. The price of our
common stock could fluctuate or decline significantly and you could lose all or part of your investment.
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During 2008, the stock markets experienced significant price and trading volume volatility. Company-specific issues and market developments
generally in the insurance industry and in the regulatory environment may have caused this volatility. Our stock price declined significantly
during the second half of 2008 and may continue to materially fluctuate in 2009 in response to a number of events and factors, including:

quarterly variations in operating results;

natural disasters, terrorist attacks and epidemics;
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changes in financial estimates and recommendations by securities analysts;

operating and stock price performance of other companies that investors may deem comparable;

press releases or negative publicity relating to our competitors or us or relating to trends in our markets;

regulatory changes and adverse outcomes from litigation and government or regulatory investigations, including the ongoing SEC
investigation;

sales of stock by insiders;

changes in our financial strength ratings;

limitations on premium levels or the ability to raise premiums on existing policies;

increases in minimum capital, reserves and other financial viability requirements; and

limitations on our ability to repurchase Company stock.

These factors could materially reduce our stock price. In addition, broad market and industry fluctuations may materially and adversely affect
the trading price of our common stock, regardless of our actual operating performance.

Applicable laws and our certificate of incorporation and by-laws may discourage takeovers and business combinations that our stockholders
might consider in their best interests.

State laws and our certificate of incorporation and by-laws may delay, defer, prevent or render more difficult a takeover attempt that our
stockholders might consider in their best interests. For instance, they may prevent our stockholders from receiving the benefit from any premium
to the market price of our common stock offered by a bidder in a takeover context. Even in the absence of a takeover attempt, the existence of
these provisions may adversely affect the prevailing market price of our common stock if they are viewed as discouraging takeover attempts in
the future.

State laws and our certificate of incorporation and by-laws may also make it difficult for stockholders to replace or remove our directors. These
provisions may facilitate director entrenchment, which may delay, defer or prevent a change in our control, which may not be in the best
interests of our stockholders.

The following provisions in our certificate of incorporation and by-laws have anti-takeover effects and may delay, defer or prevent a takeover
attempt that our stockholders might consider in their best interests. In particular, our certificate of incorporation and by-laws:
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permit our Board of Directors to issue one or more series of preferred stock;

divide our Board of Directors into three classes;

limit the ability of stockholders to remove directors;

prohibit stockholders from filling vacancies on our Board of Directors;

prohibit stockholders from calling special meetings of stockholders and from taking action by written consent;

impose advance notice requirements for stockholder proposals and nominations of directors to be considered at stockholder meetings;

subject to limited exceptions, requires the approval of at least two-thirds of the voting power of our outstanding capital stock entitled
to vote on the matter to approve mergers and consolidations or the sale of all or substantially all of our assets; and

require the approval by the holders of at least two-thirds of the voting power of our outstanding capital stock entitled to vote on the
matter for the stockholders to amend the provisions of our by-laws and certificate of incorporation described in the second through
seventh bullet points above and this supermajority provision.
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In addition, Section 203 of the General Corporation Law of the State of Delaware may limit the ability of an interested stockholder to engage in
business combinations with us. An interested stockholder is defined to include persons owning 15% or more of our outstanding voting stock.

Applicable insurance laws may make it difficult to effect a change of control of our Company.

Before a person can acquire control of an insurance company in the U.S. and certain other countries, prior written approval must be obtained
from the insurance commissioner of the jurisdiction where the insurer is domiciled. For example, generally, state statutes provide that control
over a domestic insurer is presumed to exist if any person, directly or indirectly, owns, controls, holds with the power to vote, or holds proxies
representing, 10% or more of the voting securities of the domestic insurer. However, the State of Florida, in which certain of our insurance
subsidiaries are domiciled, defines control as 5% or more. Because a person acquiring 5% or more of our common stock would indirectly control
the same percentage of the stock of our Florida subsidiaries, the insurance change of control laws of Florida would apply to such transaction and
at 10%, the laws of many other states would likely apply to such a transaction. Prior to granting approval of an application to acquire control of a
domestic insurer, a state insurance commissioner will typically consider such factors as the financial strength of the applicant, the integrity of the
applicant s board of directors and executive officers, the applicant s plans for the future operations of the domestic insurer and any
anti-competitive results that may arise from the consummation of the acquisition of control.
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Item 1B. Unresolved Staff Comments

None.

Item 2. Properties

We own eight properties, including five buildings that serve as headquarters locations for our operating segments, two buildings that serve as
operation centers for Assurant Solutions and Assurant Specialty Property and one building which will be placed into service as a claims training
center for Assurant Specialty Property in 2009. Assurant Solutions and Assurant Specialty Property share headquarters buildings located in
Miami, Florida and Atlanta, Georgia and Assurant Specialty Property has operations centers located in Florence, South Carolina and Springfield,
Ohio. Assurant Solutions preneed business also has a headquarters building in Rapid City, South Dakota. Assurant Employee Benefits has a
headquarters building in Kansas City, Missouri. Assurant Health has a headquarters building in Milwaukee, Wisconsin. We lease office space
for various offices and service centers located throughout the U.S. and internationally, including our New York, New York corporate office and
our data center in Woodbury, Minnesota. Our leases have terms ranging from month-to-month to twenty-five years. We believe that our owned
and leased properties are adequate for our current business operations.

Item 3. Legal Proceedings

The Company is involved in litigation in the ordinary course of business, both as a defendant and as a plaintiff. The Company may from time to
time be subject to a variety of legal and regulatory actions relating to our current and past business operations. While the Company cannot

predict the outcome of any pending or future litigation, examination or investigation and although no assurances can be given, the Company

does not believe that any pending matter will have a material adverse effect individually or in the aggregate, on the Company s financial position,
results of operations, or cash flows.

As previously disclosed, the Company and certain of its officers and former employees have received subpoenas and requests from the SEC in
connection with an investigation by the SEC Staff into certain finite reinsurance contracts entered into by the Company. The Company is
cooperating fully and is complying with the requests.

The Company conducted an evaluation of the transactions that could potentially fall within the scope of the subpoenas, as defined by the
authorities, and the Company has provided information as requested. On the basis of our investigation, the Company has concluded that there
was a verbal side agreement with respect to one of our reinsurers under our catastrophe reinsurance program. The contract to which this verbal
side agreement applied was accounted for using reinsurance accounting as opposed to deposit accounting. While management believes that the
difference resulting from the appropriate alternative accounting treatment would be immaterial to our financial position or results of operations,
regulators may reach a different conclusion. In 2004 and 2003, premiums ceded to this reinsurer were $2,600 and $1,500, respectively, and
losses ceded were $10,000 and zero, respectively. This contract expired in December 2004 and was not renewed.

In July 2007, the Company learned that each of the following five individuals, Robert B. Pollock, President and Chief Executive Officer, Philip
Bruce Camacho, Executive Vice President and Chief Financial Officer, Adam Lamnin, Executive Vice President and Chief Financial Officer of
Assurant Solutions/Assurant Specialty Property, Michael Steinman, Senior Vice President and Chief Actuary of Assurant Solutions/Assurant

Specialty Property and Dan Folse, Vice President-Risk Management of Assurant Solutions/Assurant Specialty Property, received Wells notices
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from the SEC in connection with its ongoing investigation. A Wells notice is an indication that the staff of the SEC is considering
recommending that the SEC bring a civil enforcement action against the recipient for violating various provisions of the federal securities laws.
Under SEC procedures, the recipients have the opportunity to respond to the SEC Staff before a formal recommendation is finalized and before
the Commissioners themselves consider any recommendations.
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On July 17, 2007, we announced that the Board of Directors (the Board ) had placed all five employees on administrative leave, pending further
review of this matter. The Board s actions were based on the recommendations of its Special Committee of non-management directors which
thereafter undertook a thorough investigation of the events that had resulted in the receipt of the Wells notices. The Special Committee has
reviewed relevant documents, conducted interviews and worked with outside counsel to investigate these matters and to recommend appropriate
actions to the Board with respect to the SEC investigation. On August 9, 2007, Messrs. Steinman and Folse s employment with the Company was
terminated.

On the basis of an extensive review of evidence concerning this matter and the work of the Special Committee, the Board unanimously voted to
reinstate Mr. Pollock as President and Chief Executive Officer, effective January 28, 2008. The Board s decision to reinstate Mr. Pollock implies
no conclusion concerning the outcome of the SEC Staff s ongoing investigation, and the SEC Staff s Wells notice to him remains in effect. The
SEC Staff s inquiry continues, and we cannot predict the duration or outcome of the investigation.

In the course of its response to SEC Staff inquiries, the Company identified certain problems related to its document production process. These
production issues have delayed resolution of this matter. The Company believes that it has now completed its response to the SEC Staff s
document request. Messrs. Camacho and Lamnin remain on administrative leave.

In relation to the SEC investigation discussed above, the SEC may charge the Company and/or individuals with violations of the federal
securities laws, including alleging violations of Sections 10(b), 13(a), and/or 13(b) of the Securities Exchange Act of 1934, and/or Section 17(a)
of the Securities Act of 1933, and may seek civil monetary penalties, injunctive relief and other remedies against the Company and individuals,
including potentially seeking a bar preventing one or more of the individuals from serving as an officer or director of a public company. The
SEC may also take the position that the Company should restate its consolidated financial statements to address the accounting treatment
referred to above. No settlement of any kind can be reached without approval by the SEC and we have not accrued for any civil monetary
penalties because the Company cannot reasonably estimate the probability or amount of such penalties at this time.

Item 4. Submission of Matters to a Vote of Security Holders

No matters were submitted to a vote of the stockholders of Assurant, Inc. during the fourth quarter of 2008.
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PART II

Item 5. Market for Registrant s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

Stock Performance Graph

The following chart compares the total stockholder returns (stock price increase plus dividends) on our common stock from February 4, 2004
(the date of the initial public offering of our common stock) through December 31, 2008 with the total stockholder returns for the S&P 400
Midcap Index, as the broad equity market index, and the S&P 400 Multi-Line Insurance Index and S&P 500 Multi-Line Insurance Index, as the
published industry indexes. The graph assumes that the value of the investment in the common stock and each index was $100 on February 4,
2004 and that all dividends were reinvested.
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Total Return To Shareholders

(Includes reinvestment of dividends)

Base INDEXED RETURNS
Period Years Ending
Company / Index 2/4/04 12/31/04 12/31/05 12/31/06 12/31/07 12/31/08
Assurant, Inc. 100 139.96 20090 257.17 313.90 142.57
S&P 400 MidCap index 100 115.27 129.75 143.14 15456  98.56
S&P 500 Multi-line Insurance Index 100 97.20 105.73 113.74  99.08 11.22
S&P 400 Multi-line Insurance Index 100 107.80 128.89 156.92 141.75 100.54

ANNUAL RETURN PERCENTAGE

Years Ending
Company / Index 12/31/04 12/31/05 12/31/06 12/31/07 12/31/08
Assurant, Inc. 3996 4354  28.01 22.06 -54.58
S&P 400 MidCap index 15.27 12.56 10.32 7.98 -36.23
S&P 500 Multi-line Insurance Index -2.80 8.78 7.58 -12.89 -88.68
S&P 400 Multi-line Insurance Index 7.80 19.56 21.75 -9.67 -29.07

Common Stock Price

Our common stock is listed on the NYSE under the symbol AIZ . The following table sets forth the high and low intraday sales prices per share
of our common stock as reported by the NYSE for the periods indicated.

Year Ended December 31, 2008 High Low Dividends
First Quarter $69.17 $57.75 $ 012
Second Quarter $70.87 $60.39 $ 0.14
Third Quarter $71.31 $38.52 $ 0.14
Fourth Quarter $56.75 $12.52 $ 0.14
Year Ended December 31, 2007 High Low Dividends
First Quarter $57.64 $51.93 $ 0.10
Second Quarter $62.13 $49.20 $ 012
Third Quarter $ 60.00 $45.27 $ 0.12
Fourth Quarter $69.77 $53.43 $ 012
Holders

On February 17, 2009, there were approximately 418 registered holders of record of our common stock. The closing price of our common stock
on the NYSE on February 17, 2009 was $23.16.
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Shares Repurchased

Period in 2008

January 1 January 31
February 1 February 28
March 1 March 31

Total first quarter

April 1 April 30

May 1 May 31

June 1  June 30

Total second quarter

July 1 July 31

August 1 August 31
September 1 ~ September 30

Total third quarter

October 1  October 31
November 1 November 30
December 1 December 31

Total fourth quarter

Total through December 31

Total Number
of Shares
Purchased (1)

1,000,000

1,000,000

1,000,000

Average Price

Paid Per Share
$
59.00
59.00
$ 59.00

Total Number of
Shares Purchased as
Part of Publicly
Announced
Programs (2)

1,000,000

1,000,000

1,000,000

Approximate
Dollar Value of
Shares that may yet
be Purchased
under the Programs
260,992
260,992
260,992

260,992

260,992
260,992
260,992

260,992

260,992
201,992
201,992

201,992

201,992
201,992
201,992

201,992

201,992

1. On August 7, 2008, the Company purchased 1,000,000 common shares from Fortis Insurance N.V. in a private aftermarket block

transaction.

2. On November 10, 2006, the Company s Board of Directors authorized the Company to repurchase up to $600,000 of its outstanding
common stock through a stock repurchase program. On September 4, 2007, the Company suspended its stock repurchase program. On
November 11, 2008, the Company reinstated its stock repurchase program, however no shares were repurchased under the program and it

expired on January 31, 2009.

Dividend Policy

On January 23, 2009, we announced that our Board of Directors declared a quarterly dividend of $0.14 per common share payable on March 9,
2009 to stockholders of record as of February 23, 2009. We paid dividends of $0.14 per common share on December 10, 2008, September 9,
2008, and June 10, 2008, and $0.12 per common share on March 10, 2008. In 2007, we paid dividends of $0.12 per common share on
December 10, 2007, September 11, 2007, and June 12, 2007, and $0.10 per common share on March 12, 2007. Any determination to pay future
dividends will be at the discretion of our Board of Directors and will be dependent upon: our subsidiaries payment of dividends and/or other
statutorily permissible payments to us; our results of operations and cash flows; our financial position and capital requirements; general business
conditions; any legal, tax, regulatory and contractual restrictions on the payment of dividends; and any other factors our Board of Directors
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deems relevant.

We are a holding company and, therefore, our ability to pay dividends, service our debt and meet our other obligations depends primarily on the

ability of our regulated U.S. domiciled insurance subsidiaries to pay dividends and make other statutorily permissible payments to us. Our

insurance subsidiaries are subject to significant regulatory and contractual restrictions limiting their ability to declare and pay dividends. See
Item 1A Risk Factors Risks Relating to Our Company The inability of our subsidiaries to pay dividends to
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us in sufficient amounts could harm our ability to meet our obligations and pay future stockholder dividends. For the calendar year 2009, the
maximum amount of dividends that our regulated U.S. domiciled insurance subsidiaries could pay to us under applicable laws and regulations
without prior regulatory approval is approximately $482,143. Dividends paid by our subsidiaries totaled $453,303 in 2008.

We may seek approval of regulators to pay dividends in excess of any amounts that would be permitted without such approval. However, there
can be no assurance that we would obtain such approval if sought.

In addition, payments of dividends on shares of common stock are subject to the preferential rights of preferred stock that our Board of Directors
may create from time to time. For more information regarding restrictions on the payment of dividends by us and our insurance subsidiaries,
including pursuant to the terms of our revolving credit facilities, see Item 7 Management s Discussion and Analysis of Financial Condition and
Results of Operations Liquidity and Capital Resources.

In addition, our $500,000 senior revolving credit facility restricts payments of dividends if an event of default under the facility has occurred or a
proposed dividend payment would cause an event of default under the facility.
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Item 6. Selected Financial Data

Assurant, Inc.

Five-Year Summary of Selected Financial Data

As of and for the years ended December 31,

2008 2007 2006 2005
Consolidated Statement of Operations Data:
Revenues
Net earned premiums and other considerations $ 7,925,348 $ 7,407,730 $ 6,843,775 $ 6,520,796
Net investment income 774,347 799,073 736,686 687,257
Net realized (losses) gains on investments (4) (428,679) (62,220) 111,865 8,235
Amortization of deferred gain on disposal of businesses 29,412 33,139 37,300 42,508
Loss on disposal of businesses (5)
Fees and other income 300,800 275,793 340,958 238,879
Total revenues 8,601,228 8,453,515 8,070,584 7,497,675
Benefits, losses and expenses
Policyholder benefits (6) 4,019,147 3,712,711 3,535,521 3,705,904
Amortization of deferred acquisition costs and value of businesses
acquired 1,671,680 1,429,735 1,186,710 926,608
Underwriting, general and administrative expenses 2,286,170 2,238,851 2,191,368 2,148,297
Interest expense 60,953 61,178 61,243 61,258
Distributions on mandatorily redeemable preferred securities
Total benefits, losses and expenses 8,037,950 7,442,475 6,974,842 6,842,067
Income before provision for income taxes and cumulative effect of
change in accounting principle 563,278 1,011,040 1,095,742 655,608
Provision for income taxes (7) 115,482 357,294 379,871 176,253
Net income before cumulative effect of change in accounting
principle 447,796 653,746 715,871 479,355
Cumulative effect of change in accounting principle (1) 1,547
Net income $ 447,796 $ 653,746 $ 717,418  $ 479,355
Earnings per share:
Basic
Net income before cumulative effect of change in accounting
principle $ 3.80 $ 5.46 $ 565 $ 3.53
Cumulative effect of change in accounting principle 0.01
Net income $ 3.80 $ 5.46 $ 566 $ 353
Diluted
Net income before cumulative effect of change in accounting
principle $ 3.77 $ 5.38 $ 556 % 3.50
Cumulative effect of change in accounting principle (1) 0.01
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2004

6,482,871
634,749
24,308
57,632

(9,232)
220,386

7,410,714

3,839,057

820,456
2,156,692
56,418
2,163
6,874,786

535,928
185,368

350,560

350,560

2.53

2.53

2.53
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Net income

Dividends per share

Share Data:
Weighted average shares outstanding used in per share calculations
Plus: Dilutive securities

Weighted average shares used in diluted per share calculations
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$

3.77

0.54

117,764,288
1,072,043

118,836,331

46

$

5.38

0.46

119,737,556
1,699,137

121,436,693

$

5.57

0.38

126,846,990
1,965,823

128,812,813

0.31

135,773,551
1,171,759

136,945,310

2.53

0.21

138,358,767
108,797

138,467,564

89



Edgar Filing: ASSURANT INC - Form 10-K

Table of Conten

As of and for the years ended December 31,

2008 2007 2006 2005 2004

Selected Consolidated Balance Sheet Data:

Cash and cash equivalents and investments $13,107,476  $14,552,115 $13,416,817 $13,371,392 $ 12,955,128
Total assets $24,514,586 $26,750,316 $25,165,148 $25,365,453 $24,548,106
Policy liabilities (2) $ 15,806,235 $15,903,289 $14,513,106 $ 14,300,713 $ 13,378,708
Debt $ 971,957 $ 971,863 $ 971,774 $ 971,690 $ 971,611
Mandatorily redeemable preferred stock $ 11,160 $ 21,160 $ 22,160 $ 24,160 $ 24,160
Total stockholder s equity $ 3,709,505 $ 4,088,903 $ 3,832,597 $ 3,699,559 $ 3,635,431
Per Share Data:

Total book value per share (3) $ 31.61 $ 3471 % 3126 $ 2833 $ 26.01

(1) On January 1, 2006, we adopted FAS 123R. As a result, we recognized a cumulative adjustment of $1,547.

(2) Policy liabilities include future policy benefits and expenses, unearned premiums and claims and benefits payable.

(3) Total stockholders equity divided by the basic shares of common stock outstanding. At December 31, 2008, 2007 and 2006 there were 117,368,534,
117,808,007 and 122,618,317 shares, respectively, of common stock outstanding. At December 31, 2005 and 2004 there were 130,591,834 and 139,766,177
shares of common stock outstanding.

(4) Included in net realized losses are other-than-temporary impairments of $340,153 and $48,184 for 2008 and 2007, respectively. During 2006, we recorded an
investment gain of $98,342 related to the sale of our equity interest in PHCS.

(5) In 2004, we sold the assets of a division and recorded a loss on sale of $9,232.

(6) During 2008, we incurred losses of $132,615 associated with hurricanes Gustav and Ike.

(7) During 2008, we recorded a $84,864 tax benefit due to the sale of a non-operating subsidiary and the related deferred tax assets on a capital loss carryover.

Item 7. Management s Discussion and Analysis of Financial Condition and Results of Operations.

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with our consolidated
financial statements and accompanying notes which appear elsewhere in this report. It contains forward-looking statements that involve risks

and uncertainties. Please see Forward-Looking Statements and Risk Factors for more information. Our actual results could differ materially from
those anticipated in these forward-looking statements as a result of various factors, including those discussed below and elsewhere in this report,
particularly under the headings Item 1A Risk Factors and Forward-Looking Statements.

General

On April 1, 2006, the Company separated its Assurant Solutions segment into two segments: Assurant Solutions and Assurant Specialty
Property. In addition, concurrent with the creation of the new Assurant Solutions and Assurant Specialty Property segments, the Company
realigned the Preneed segment under the new Assurant Solutions segment.

We report our results through five segments: Assurant Solutions, Assurant Specialty Property, Assurant Health, Assurant Employee Benefits,
and Corporate and Other. The Corporate and Other segment includes activities of the holding company, financing expenses, net realized gains
(losses) on investments, interest income earned from short-term investments held, interest income from excess surplus of insurance subsidiaries
not allocated to other segments, run-off Asbestos business, and additional costs associated with excess of loss reinsurance and ceded to certain
subsidiaries in the London market between 1995 and 1997. The Corporate and Other segment also includes the amortization of deferred gains
associated with the portions of the sales of FFG and LTC. FFG and LTC were sold through reinsurance agreements as described below.

Critical Factors Affecting Results
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Our results depend on the adequacy of our product pricing, underwriting and the accuracy of our methodology for the establishment of reserves
for future policyholder benefits and claims, returns on invested assets and our ability to manage our expenses. Therefore, factors affecting these
items may have a material adverse effect on our results of operations or financial condition. For a listing of those factors see Item 1A Risk
Factors.
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Revenues

We generate our revenues primarily from the sale of our insurance policies and, to a lesser extent, fee income by providing administrative
services to certain clients. Sales of insurance policies are recognized in revenue as earned premiums while sales of administrative services are
recognized as fee income. In late 2000, the majority of Assurant Solutions domestic credit insurance clients began a transition from the purchase
of our credit insurance products, from which we earned premium revenue, to debt protection administration programs, from which we earn fee
income. Debt protection administration programs include services for non-insurance products that cancel or defer the required monthly payment
on outstanding loans when covered events occur.

Effective January 1, 2009, new preneed life insurance policies in which death benefit increases are determined at the discretion of the Company
will be accounted for as universal life contracts under FAS 97. For contracts sold prior to January 1, 2009, these types of preneed life insurance
sales were accounted for and will continue to be accounted for under FAS 60. The difference between reporting in accordance with FAS 60 and
FAS 97 is not material. In addition, this change will not materially impact our results of operations in the future, but will result in us recording
policy fee income instead of net earned premiums and incurred losses.

Our premium and fee income is supplemented by income earned from our investment portfolio. We recognize revenue from interest payments,
dividends and sales of investments. Currently, our investment portfolio is primarily invested in fixed maturity securities. Both investment
income and realized capital gains on these investments can be significantly impacted by changes in interest rates.

Interest rate volatility can increase or reduce unrealized gains or unrealized losses in our portfolios. Interest rates are highly sensitive to many
factors, including governmental monetary policies, domestic and international economic and political conditions and other factors beyond our
control. Fluctuations in interest rates affect our returns on, and the market value of, fixed maturity and short-term investments.

The fair market value of the fixed maturity securities in our portfolio and the investment income from these securities fluctuate depending on
general economic and market conditions. The fair market value generally increases or decreases in an inverse relationship with fluctuations in
interest rates, while net investment income realized by us from future investments in fixed maturity securities will generally increase or decrease
with interest rates. We also have investments that carry pre-payment risk, such as mortgage-backed and asset-backed securities. Actual net
investment income and/or cash flows from investments that carry prepayment risk may differ from estimates at the time of investment as a result
of interest rate fluctuations. In periods of declining interest rates, mortgage prepayments generally increase and mortgage-backed securities,
commercial mortgage obligations and bonds are more likely to be prepaid or redeemed as borrowers seek to borrow at lower interest rates.
Therefore, we may be required to reinvest those funds in lower interest-bearing investments.

Expenses

Our expenses are primarily policyholder benefits, selling, underwriting and general expenses and interest expense.

Our profitability depends in part on accurately predicting policyholder benefits, claims and other costs. It also depends on our ability to manage
future policyholder benefits and other costs through product design, underwriting criteria, utilization review or claims management catastrophe
reinsurance coverage and, in health and dental insurance, negotiation of favorable provider contracts. Changes in the composition of the kinds of
work available in the economy, market conditions and numerous other factors may also materially adversely affect our ability to manage claim
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costs. As a result of one or more of these factors or other factors, claims could substantially exceed our expectations, which could have a
material adverse effect on our business, results of operations and financial condition.
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Selling, underwriting and general expenses consist primarily of commissions, premium taxes, licenses, fees, amortization of deferred acquisition
costs ( DAC ) and value of business acquired ( VOBA ) and general operating expenses. For a description of DAC and VOBA, see Notes 2, 9 and
11 to the Notes to Consolidated Financial Statements included elsewhere in this report.

We incur expenses related to our debt and mandatorily redeemable preferred stock.

Critical Accounting Estimates

There are certain accounting policies that we consider to be critical due to the amount of judgment and uncertainty inherent in the application of
those policies. In calculating financial statement estimates, the use of different assumptions could produce materially different estimates. In
addition, if factors such as those described above orin Item 1A Risk Factors cause actual events to differ from the assumptions used in applying
the accounting policies and calculating financial estimates, there could be a material adverse effect on our results of operations, financial

condition and liquidity.

The following critical accounting policies require significant estimates. The actual amounts realized could ultimately be materially different
from the amounts currently provided for in our consolidated financial statements.

Reserves

Reserves are established according to GAAP using generally accepted actuarial methods and are based on a number of factors. These factors
include experience derived from historical claim payments and actuarial assumptions to arrive at loss development factors. Such assumptions
and other factors include trends, the incidence of incurred claims, the extent to which all claims have been reported and internal claims
processing charges. The process used in computing reserves cannot be exact, particularly for liability coverages, since actual claim costs are
dependent upon such complex factors as inflation, changes in doctrines of legal liabilities and damage awards. The methods of making such
estimates and establishing the related liabilities are periodically reviewed and updated.

Reserves do not represent an exact calculation of exposure, but instead represent our best estimates, generally involving actuarial projections at a
given time of what we expect the ultimate settlement and administration of a claim or group of claims will cost based on our assessment of facts
and circumstances then known. The adequacy of reserves will be impacted by future trends in claims severity, frequency, judicial theories of
liability and other factors. These variables are affected by both external and internal events, such as: changes in the economic cycle, changes in
the social perception of the value of work, emerging medical perceptions regarding physiological or psychological causes of disability, emerging
health issues and new methods of treatment or accommodation, inflation, judicial trends, legislative changes and claims handling procedures.

Many of these items are not directly quantifiable, particularly on a prospective basis. Reserve estimates are refined as experience develops.
Adjustments to reserves, both positive and negative, are reflected in the statement of operations of the period in which such estimates are
updated. Because establishment of reserves is an inherently uncertain process involving estimates of future losses, there can be no certainty that
ultimate losses will not exceed existing claims reserves. Future loss development could require reserves to be increased, which could have a
material adverse effect on our earnings in the periods in which such increases are made.
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The following table provides reserve information by our major lines of business for the years ended December 31, 2008 and 2007:

Long Duration Contracts:

Preneed funeral life insurance policies and
investment-type annuity contracts

Life insurance no longer offered
Universal life and other products no longer offered
FFG, LTC and other disposed businesses
Medical

All other

Short Duration Contracts:

Group term life

Group disability

Medical

Dental

Property and Warranty

Credit Life and Disability

Extended Service Contract

All other

Total

December 31, 2008 December 31, 2007
Claims and Benefits Claims and Benefits
Payable Payable

Future Incurred Future Incurred

Policy But Not Policy But Not
Benefits and Unearned Case Reported Benefits and Unearned Case Reported

Expenses Premiums Reserves Reserves Expenses Premiums Reserve Reserves
$3,432,583 $ 4815 $ 11,664 $ 3,796 $3.479,115 § 3877 $ 11,559 $ 3,991
498,945 735 1,516 349 511,093 765 1,414 509
288,981 300 208 7,682 307,930 1,689 267 8,211
2,764,874 41,771 25,764 352,344 2,756,059 44,414 26,994 278,497
105,236 14,688 12,627 19,826 130,005 18,564 14,712 30,998
5,026 288 18,194 7,664 5,294 316 14,174 6,248
6,265 212,745 43,517 6,659 231,534 49,509
2,392 1,325,418 147,584 2,806 1,363,098 161,733

109,759 96,702 181,158 109,755 115,198 201,601
4,642 3,610 21,580 5,035 3,479 17,419

1,887,510 228,920 332,930 1,816,436 192,307 312,091

395,091 85,312 72,665 494,118 102,151 87,373
2,788,327 2,187 65,769 2,768,048 4,606 40,736

151,276 6,861 14,139 138,227 9,678 12,997

$7,095,645 $5,407,859 $2,031,728 $1,271,003 $7,189,496 $5,410,709 $2,091,171 $ 1,211,913

For a description of our reserving methodology, see Note 12 to the Consolidated Financial Statements included elsewhere in this report.

The following discusses the reserving process for our major long duration product line.

Long Duration Contracts

Reserves for future policy benefits are recorded as the present value of future benefits to policyholders and related expenses less the present
value of future net premiums. Reserve assumptions are selected using best estimates for expected investment yield, inflation, mortality and
withdrawal rates. These assumptions reflect current trends, are based on our experience and include a provision for possible unfavorable
deviation. We also record an unearned revenue reserve which represents the balance of the excess of gross premiums over net premiums that is
still to be recognized in future years income in a constant relationship to insurance in force.

Risks related to the reserves recorded for contracts from FFG and LTC disposed businesses have been 100% ceded via reinsurance. While the
Company has not been released from the contractual obligation to the policyholders, changes in and deviations from economic and mortality
assumptions used in the calculation of these reserves will not directly affect our results of operations unless there is a default by the assuming

reinsurer.
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Premium deficiency testing is performed annually and reviewed quarterly. Such testing involves the use of best estimate assumptions to
determine if the net liability position (all liabilities less DAC) exceeds the minimum liability needed. Any premium deficiency would first be
addressed by removing the provision for adverse deviation. To the extent a premium deficiency still remains, it would be recognized
immediately by a charge to the statement of operations and a corresponding reduction in DAC. Any additional deficiency would be recognized
as a premium deficiency reserve.

50

Table of Contents 97



Edgar Filing: ASSURANT INC - Form 10-K

Table of Conten

Historically, premium deficiency testing has not resulted in a material adjustment to DAC or reserves. Such adjustments would occur only if
economic or mortality conditions significantly deteriorated.

Short Duration Contracts

For short duration contracts, claims and benefits payable reserves are reported when insured events occur. The liability is based on the expected
ultimate cost of settling the claims. The claims and benefits payable reserves include (1) case reserves for known but unpaid claims as of the
balance sheet date; (2) IBNR reserves for claims where the insured event has occurred but has not been reported to us as of the balance sheet
date; and (3) loss adjustment expense reserves for the expected handling costs of settling the claims. Periodically, we review emerging
experience and make adjustments to our case reserves and assumptions where necessary. Below are further discussions on the reserving process
for our major short duration products.

Group Disability and Group Term Life

Case or claim reserves are set for active individual claims on group long term disability policies and for disability waiver of premium benefits on
group term life policies. Assumptions considered in setting such reserves include disabled life mortality and claim recovery rates, claim
management practices, awards for social security and other benefit offsets and yield rates earned on assets supporting the reserves. Group long
term disability and group term life waiver of premium reserves are discounted because the payment pattern and ultimate cost are fixed and
determinable on an individual claim basis.

Factors considered when setting IBNR reserves include patterns in elapsed time from claim incidence to claim reporting, and elapsed time from
claim reporting to claim payment.

Key sensitivities at December 31, 2008 for group long term disability claim reserves include the discount rate and claim termination rates.

Claims and Claims and
Benefits Payable Benefits Payable
Group disability, discount rate decreased by 100 Group disability, claim termination
basis points $ 1,546,983  rate 10% lower $ 1,511,169
Group disability, as reported $ 1,473,002  Group disability, as reported $ 1,473,002
Group disability, discount rate increased by 100 Group disability, claim termination
basis points $ 1,405,172  rate 10% higher $ 1,435,026

The discount rate is also a key sensitivity for group term life waiver of premium reserves.

Group term life, discount rate decreased by 10%
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256,262
247,447

Group term life, as reported
Group life, discount rate increased by 10%

@ P

Medical

IBNR reserves represent the largest component of reserves estimated for claims and benefits payable in our Medical line of business, and the
primary methods we use in their estimation are the loss development method and the projected claim method for recent claim periods. Under the
loss development method, we estimate ultimate losses for each incident period by multiplying the current cumulative losses by the appropriate
loss development factor. Under the projected claim method, we use ultimate loss ratios when development methods do not provide enough data
to reliably estimate reserves. In addition, we use variations on each method as well as a blend of the two. The primary variation is the use of
projected claims using differing experience periods. We primarily use these two methods in our Medical line of business because of the
limitations of relying exclusively on a single method.
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We develop the best estimate of expected outstanding liabilities for medical IBNR reserves using generally accepted actuarial principles. The
various product lines are evaluated using experience data of sufficient detail to allow for the compilation of historical loss patterns including but
not limited to claim lag factors, projected claims per member and restated development factors. If sufficient experience data is not available,
experience data from other similar blocks may be used. Industry data provides additional benchmarks when historical experience is too limited.
This information is used to provide a range in which the expected outstanding liabilities may fall. The selection of the ultimate loss estimate
varies by product line as the credibility of certain methods differs depending upon the in-force volume, the product s claim volatility and the
method itself. The selection is also influenced by other available information that may indicate that historical experience data may not be
appropriate to use for current liability estimates. Examples of such information include but are not limited to changes in claims inventory levels,
changes in provider negotiated rates or cost savings initiatives, increasing or decreasing medical cost trends, product changes and demographic
changes in the underlying insured population.

The development of prior period estimates is also reviewed to assist in establishing the current period s loss reserves. The short claim lag time
inherent in many of our Medical products allows for emerging trends to be identified quickly.

We evaluate all pertinent information and indicated ranges using experience and actuarial judgment to establish our best estimate for the
associated liabilities.

Key sensitivities as of December 31, 2008 for medical reserves include claims processing levels, claims under case management, medical
inflation, seasonal effects, medical provider discounts and product mix.

Claims and Benefits Payable

Medical, loss development factors 1% lower $ 291,860*
Medical, as reported $ 277,860
Medical, loss development factors 1% higher $ 265,860

* This refers to loss development factors for the most recent four months. Our historical claims experience indicates that approximately 87%
of medical claims are paid within four months of the incurred date.

None of the changes in incurred claims from prior years in our Medical line of business were attributable to any change in our reserve methods
or assumptions.

Property and Warranty

We develop the best estimate of loss reserves for our Property and Warranty line of business on a product line basis using generally accepted
actuarial principles. Our Property and Warranty line of business includes creditor-placed homeowners, manufactured housing homeowners,
credit property, credit unemployment and warranty insurance and some longer-tail coverages (e.g., asbestos, environmental, other general
liability and personal accident). Our Property and Warranty loss reserves consist of case, IBNR and development on case reserves. The method
we most often use in setting our Property and Warranty reserves is the loss development method. Under this method, we estimate ultimate losses
for each accident period by multiplying the current cumulative losses by the appropriate loss development factor. We then calculate the reserve
as the difference between the estimate of ultimate losses and the current case-incurred losses (paid losses plus case reserves). We select loss
development factors based on a review of historical averages, and we consider recent trends and business specific matters such as current claims
payment practices.
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The loss development method involves aggregating loss data (paid losses and case-incurred losses) by accident quarter (or accident year) and
accident age in quarters (or years) for each product or product grouping. As the data ages, we compile loss development factors that measure
emerging claim development patterns between reporting periods. By selecting the most appropriate loss development factors, we project the
known losses to an ultimate incurred basis for each accident period.
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The data is typically analyzed using quarterly paid losses and/or quarterly case-incurred losses. Some product groupings may also use annual
paid loss and/or annual case-incurred losses, as well as other methods such the expected loss ratio and Bornhuetter-Ferguson loss development
methods.

Each of these reserve methodologies produces an indication of the loss reserves for the product or product grouping. The process to select the
best estimate differs across lines of business. The single best estimate is determined based on many factors, including but not limited to:

the nature and extent of the underlying assumptions;

the quality and applicability of historical data whether it be internal or industry data;

current and future market conditions  the economic environment will often impact the development of loss triangles;

the extent of data segmentation data should be homogenous yet credible enough for loss development methods to apply, and

the past variability of loss estimates  the loss estimates on some product lines will vary from actual loss experience more than others.

We review operational and claims activity to gather additional pertinent information. After reviewing all additional pertinent information, a final
IBNR amount for each product grouping is selected. We may use other methods depending on data credibility and product line. We use the
estimates generated by the various methods to establish a range of reasonable estimates. The best estimate of Property and Warranty reserves is
generally selected from the middle to upper end of the third quartile of the range of reasonable estimates.

Most of our credit insurance business is written on a retrospective commission basis, which permits management to adjust commissions based
on claims experience. Thus, any adjustment to prior years incurred claims in this line of business is partially offset by a change in contingent
commissions, which is included in the selling, underwriting and general expenses line in our results of operations.

While management has used its best judgment in establishing its estimate of required reserves, different assumptions and variables could lead to
significantly different reserve estimates. Two key measures of loss activity are loss frequency, which is a measure of the number of claims per
unit of insured exposure, and loss severity, which is a measure of the average size of claims. Factors affecting loss frequency include the
effectiveness of loss controls and safety programs and changes in economic activity or weather patterns. Factors affecting loss severity include
changes in policy limits, retentions, rate of inflation and judicial interpretations.

If the actual level of loss frequency and severity are higher or lower than expected, the ultimate reserves will be different than management s
estimate. The effect of higher and lower levels of loss frequency and severity levels on our ultimate costs for claims occurring in 2008 would be
as follows:

Change in both loss frequency and Ultimate cost of claims Change in cost of claims

occurring in 2008 occurring in 2008
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Reserving for Asbestos and Other Claims

Our property and warranty line of business includes exposure to asbestos, environmental and other general liability claims arising from our
participation in various reinsurance pools from 1971 through 1985. This exposure arose from a short duration contract that we discontinued
writing many years ago. We carry case reserves, as recommended by the various pool managers, and IBNR reserves totaling $32,000 (before
reinsurance) and $30,300 (net of reinsurance) at December 31, 2008. We believe the balance of case and IBNR reserves for these liabilities are
adequate. However, any estimation of these liabilities is subject to greater than normal variation and uncertainty due to the general lack of
sufficiently detailed data, reporting delays and absence of a generally accepted actuarial methodology for those exposures. There are significant
unresolved industry legal issues, including such items as whether coverage exists and what constitutes an occurrence. In addition, the
determination of ultimate damages and the final allocation of losses to financially responsible parties are highly uncertain. However, based on
information currently available, and after consideration of the reserves reflected in the financial statements, we believe that any changes in
reserve estimates for these claims are not reasonably likely to be material.

One of our subsidiaries, American Reliable Insurance Company (  ARIC ), participated in certain excess of loss reinsurance programs in the
London market and, as a result, reinsured certain personal accident, ransom and kidnap insurance risks from 1995 to 1997. ARIC and a foreign
affiliate ceded a portion of these risks to retrocessionaires. ARIC ceased reinsuring such business in 1997. However, certain risks continued
beyond 1997 due to the nature of the reinsurance contracts written. ARIC and some of the other reinsurers involved in the programs are seeking

to avoid certain treaties on various grounds, including material misrepresentation and non-disclosure by the ceding companies and intermediaries
involved in the programs. Similarly, some of the retrocessionaires are seeking avoidance of certain treaties with ARIC and the other reinsurers

and some reinsureds are seeking collection of disputed balances under some of the treaties. The disputes generally involve multiple layers of
reinsurance, and allegations that the reinsurance programs involved interrelated claims spirals devised to disproportionately pass claims losses to
higher-level reinsurance layers.

Many of the companies involved in these programs, including ARIC, are currently involved in negotiations, arbitrations and/or litigation
between multiple layers of retrocessionaries, reinsurers, ceding companies and intermediaries, including brokers, in an effort to resolve these
disputes. Many of the disputes involving ARIC and an affiliate, Bankers Insurance Company Limited ( BICL ), relating to the 1995 and 1997
program years, were resolved by settlement or arbitration. Negotiations, arbitrations and litigation are still ongoing or will be scheduled for the
remaining disputes. On February 28, 2006, there was a settlement relating to the 1996 program. In 2007, there were two settlements relating to
parts of the 1997 program. During 2008, there was a $35,000 settlement relating to the 1997 program. Loss accruals previously established
relating to the 1996 and 1997 programs were adequate. As of December 31, 2008, we have $24,046 in loss reserves accrued. We believe, based
on information currently available, that the amounts accrued are adequate. However, the inherent uncertainty of arbitrations and lawsuits,
including the uncertainty of estimating whether any settlements we may enter into in the future would be on favorable terms, makes it difficult to
predict the outcomes with certainty.

DAC

The costs of acquiring new business that vary with and are primarily related to the production of new business are deferred to the extent that
such costs are deemed recoverable from future premiums or gross profits. Acquisition costs primarily consist of commissions, policy issuance
expenses, premium tax and certain direct marketing expenses.

Premium deficiency testing is performed annually and reviewed quarterly. Such testing involves the use of best estimate assumptions, including
the anticipation of interest income to determine if anticipated future policy premiums are adequate to recover all DAC and related claims,
benefits and expenses. To the extent a premium
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deficiency exists, it is recognized immediately by a charge to the statement of operations and a corresponding reduction in DAC. If the premium
deficiency is greater than unamortized DAC, a liability will be accrued for the excess deficiency.

Long Duration Contracts

Acquisition costs for preneed life insurance policies and life insurance policies (no longer offered) are deferred and amortized in proportion to
anticipated premiums over the premium-paying period. These acquisition costs consist primarily of first year commissions paid to agents and
sales and policy issue costs.

For preneed investment-type annuities, universal life insurance policies and investment-type annuity contracts that are (no longer offered), DAC
is amortized in proportion to the present value of estimated gross margins or profits from investment, mortality, expense margins and surrender

charges over the estimated life of the policy or contract. The assumptions used for the estimates are consistent with those used in computing the
policy or contract liabilities.

Acquisition costs relating to worksite group disability which typically has high front-end costs and are expected to remain in force for an
extended period of time consist primarily of first year commissions to brokers and one time policy transfer fees and costs of issuing new

certificates. These acquisition costs are front-end loaded, thus they are deferred and amortized over the estimated terms of the underlying
contracts.

Acquisition costs relating to the majority of individual medical contracts issued prior to 2003, a limited number of individual medical contracts
issued from 2003 through 2006 in certain jurisdictions, and individual voluntary limited benefit health policies issued in 2007 and later, are
deferred and amortized over the estimated average terms of the underlying contracts. These acquisition costs relate to commissions and policy
issuance expenses. Commissions represent the majority of deferred costs and result from commission schedules that pay significantly higher
rates in the first year. The majority of deferred policy issuance expenses are the costs of separately underwriting each individual medical
contract.

Short Duration Contracts

Acquisition costs relating to property contracts, warranty and extended service contracts and single premium credit insurance contracts are
amortized over the term of the contracts in relation to premiums earned.

Acquisition costs relating to monthly pay credit insurance business consist mainly of direct marketing costs and are deferred and amortized over
the estimated average terms and balances of the underlying contracts.

Acquisition costs relating to group term life, group disability and group dental consist primarily of compensation to sales representatives. These
acquisition costs are front-end loaded; thus, they are deferred and amortized over the estimated terms of the underlying contracts.
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Acquisition costs on the majority of individual medical contracts issued from 2003 through 2006, all medical contracts issued after 2006 and all
small group medical contracts consist primarily of commissions to agents and brokers and compensation to representatives. These contracts are
considered short duration because the terms of the contract are not fixed at issue and they are not guaranteed renewable. As a result, these costs
are not deferred, but rather are recorded in the statement of operations in the period in which they are incurred.

Investments

We regularly monitor our investment portfolio to ensure that investments that may be other-than-temporarily impaired are identified in a timely
fashion, properly valued and any impairments are charged against earnings in the proper period. The determination that a security has incurred
an other-than-temporary decline in value requires the judgment of management.
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Securities whose market price is equal to 80% or less of their original purchase price or which had a discrete credit event resulting in the debtor
defaulting or seeking bankruptcy protection are added to a potential write-down list, which is discussed at quarterly meetings attended by
members of our investment, accounting and finance departments. Any security whose price decrease is deemed other-than-temporary is written
down to its then current market level with the amount of the impairment reported as a realized loss in that period. Assessment factors include,
but are not limited to, the length of time and the extent to which the market value has been less than cost, the financial condition and rating of the
issuer, whether any collateral is held and the intent and ability of the Company to retain the investment for a period of time sufficient to allow
for recovery.

Inherently, there are risks and uncertainties involved in making these judgments. Changes in circumstances and critical assumptions such as a
continued weak economy, a more pronounced economic downturn or unforeseen events which affect one or more companies, industry sectors or
countries could result in additional impairments in future periods for other-than-temporary declines in value. See also Investments in Note 2 to
the Consolidated Financial Statements included elsewhere in this report and Item 1A Risk Factors Our investment portfolio is subject to several
risks that may diminish the value of our invested assets and affect our profitability and Investments contained later in this item.

Realized gains and losses on sales of investments are recognized on the specific identification basis.

Reinsurance

Reinsurance recoverables include amounts related to paid benefits and estimated amounts related to unpaid policy and contract claims, future
policyholder benefits and policyholder contract deposits. The cost of reinsurance is accounted for over the terms of the underlying reinsured
policies using assumptions consistent with those used to account for the policies. Amounts recoverable from reinsurers are estimated in a manner
consistent with claim and claim adjustment expense reserves or future policy benefits reserves and are reported in our consolidated balance

sheets. The ceding of insurance does not discharge our primary liability to our insureds. An estimated allowance for doubtful accounts is

recorded on the basis of periodic evaluations of balances due from reinsurers, reinsurer solvency, management s experience and current economic
conditions.

The following table sets forth our reinsurance recoverables as of the dates indicated:

As of As of
December 31, 2008 December 31, 2007
Reinsurance recoverables $ 4,010,170 $ 3,904,348

We have used reinsurance to exit certain businesses, such as the dispositions of FFG and LTC. The reinsurance recoverables relating to these
dispositions amounted to $2,616,622 and $2,544,685 at December 31, 2008 and 2007, respectively.

In the ordinary course of business, we are involved in both the assumption and cession of reinsurance with non-affiliated companies. The
following table provides details of the reinsurance recoverables balance for the years ended December 31:
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Ceded future policyholder benefits and expense
Ceded unearned premium

Ceded claims and benefits payable

Ceded paid losses

Total
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2008
$2,672,754
637,528
637,103
62,785

$4,010,170
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2007
$ 2,662,654
643,792
540,615
57,287

$ 3,904,348
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We utilize reinsurance for loss protection and capital management, business dispositions and, in Assurant Solutions, client risk and profit
sharing. See also Item 1A Risk Factors-Reinsurance may not be available or adequate to protect us against losses and we are subject to the credit
risk of insurers, and Item 7A Quantitative and Qualitative Disclosures About Market Risk Credit Risk.

Retirement and Other Employee Benefits

We sponsor a pension and a retirement health benefit plan covering our employees who meet specified eligibility requirements. The reported
expense and liability associated with these plans requires an extensive use of assumptions which include the discount rate, expected return on
plan assets and rate of future compensation increases. We determine these assumptions based upon currently available market and industry data,
and historical performance of the plan and its assets, to aid us in selecting appropriate assumptions and valuing our related liabilities. The
actuarial assumptions used in the calculation of our aggregate projected benefit obligation may vary and include an expectation of long-term
market appreciation in equity markets which is not changed by minor short-term market fluctuations, but does change when large interim
deviations occur. The assumptions we use may differ materially from actual results due to changing market and economic conditions, higher or
lower withdrawal rates or longer or shorter life spans of the participants. See Note 21 to our consolidated financial statements for more
information on our retirement and other employee benefits, including a sensitivity analysis for changes in the assumed health care cost trend
rates.

Contingencies

We follow the requirements of FAS No. 5, Accounting for Contingencies ( FAS 5 ). This requires management to evaluate each contingent matter
separately. A loss is reported if reasonably estimable and probable. We establish reserves for these contingencies at the best estimate, or, if no

one estimated number within the range of possible losses is more probable than any other, we report an estimated reserve at the low end of the
estimated range. Contingencies affecting the Company include litigation matters which are inherently difficult to evaluate and are subject to
significant changes.

Deferred Taxes

Deferred income taxes are recorded for temporary differences between the financial reporting and income tax bases of assets and liabilities,
based on enacted tax laws and statutory tax rates applicable to the periods in which the Company expects the temporary differences to reverse. A
valuation allowance is established for deferred tax assets when it is more likely than not that an amount will not be realized. The Company has
significant deferred tax assets resulting from capital loss carryforwards and other temporary differences that may reduce taxable income in future
periods. The detailed components of our deferred tax assets, liabilities and valuation allowance are included in Note 8 to our consolidated
financial statements.

FAS No.109, Accounting for Income Taxes ( FAS 109 ) states that a deferred tax asset should be reduced by a valuation allowance if, based on the
weight of all available evidence, it is more likely than not that some portion or all of the deferred tax asset will not be realized. The valuation
allowance should be sufficient to reduce the deferred tax asset to the amount that is more likely than not to be realized. In determining whether

the Company s deferred tax asset is realizable, the Company weighed all available evidence, including both positive and negative evidence. The
realization of deferred tax assets depends upon the existence of sufficient taxable income of the same character during the carryback or
carryforward period. The Company has considered all sources of taxable income available to realize the deferred tax asset, including the future
reversal of existing temporary differences, future taxable income exclusive of reversing temporary differences and carry forwards, taxable

income in carry back years and tax-planning strategies.
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The Company has concluded that it is not more likely than not that it will generate sufficient taxable income of the same character in the
foreseeable future to realize all of its deferred tax assets related to capital loss carryovers. During 2008, the Company realized a tax benefit of
$174,864 upon the sale of a non-operating
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subsidiary, United Family Life Insurance Company ( UFLIC ), reflecting the tax benefit of prior goodwill impairments. After utilizing all
carryback capacity of capital gains, a valuation allowance of $152,343 was established in the second quarter of 2008 to reduce the deferred tax
asset for the remaining capital loss carryforward. The gross deferred tax asset for cumulative realized and unrealized capital losses as of
December 31, 2008 is $629,700, including the carryover from the loss on the sale of UFLIC in the second quarter of 2008. The gross deferred
tax asset of $629,700 has been reduced by a valuation allowance of $90,000 as of December 31, 2008 because it is not more likely than not that
this deferred tax asset will be realized in its entirety in the foreseeable future. This resulted in a reduction of the valuation allowance of $62,343
in the fourth quarter of 2008 related to deferred tax assets on capital loss carryovers. This reduction was recorded as a benefit in the statement of
operations in the fourth quarter of 2008. Certain tax planning strategies were identified by the company during the fourth quarter of 2008 as a
result of the Signal acquisition, which owns a group of companies. While no specific strategies were identified at the time of the acquisition, and
while no commitments to implement any strategy have been made, prudent and feasible strategies could generate taxable capital gain income in
the foreseeable future and were considered in the realization to the Company s deferred tax assets and the reduction of the valuation allowance.

The realization of deferred tax assets depends upon the existence of sufficient taxable income of the same character during the carry back or
carryforward period. U.S. tax rules mandate that capital losses can only be recovered against capital gains. An example of capital gains would be
gains from the sale of investments. The Company is dependent upon having capital gain income in the foreseeable future to use the capital loss
carryforward in its entirety. To support the deferred tax asset during the fourth quarter, the Company was able to rely on future taxable capital
gain income from gross unrealized gains in its investment portfolio, which had increased from earlier quarters of unprecedented market declines.
The Company was also able to rely on the use of various tax planning strategies to forecast taxable capital gains in the foreseeable future.

FAS 109 indicates that a tax planning strategy is an action that management ordinarily might not take but would take, if necessary, to realize a
tax benefit for a carryforward before it expires. These are actions that are prudent and feasible and would result in the realization of deferred tax
assets. Examples include, but are not limited to, changing the character of taxable or deductible amounts from ordinary income or loss to capital
gain or loss or accelerating taxable amounts.

The gross deferred tax asset related to net operating loss carryforwards on international subsidiaries is $28,863. It is more likely than not that
some of this asset will not be realized in the foreseeable future. As such, a cumulative valuation allowance of $7,466 was recorded as of
December 31, 2008, including a valuation allowance against the net operating losses of the Company s Denmark subsidiary, which we plan to
close during 2009. The Company is dependent on income of the same character in the same jurisdiction to support the deferred tax assets related
to net operating loss carryforwards of international subsidiaries.

The Company believes it is more likely than not that the remainder of its deferred tax assets will be realized in the foreseeable future.
Accordingly, other than noted herein for capital loss carryovers and international subsidiaries, a valuation allowance has not been established.

Future reversal of the valuation allowance will be recognized either when the benefit is realized or when it has been determined that it is more
likely than not that the benefit will be realized. Depending on the nature of the taxable income that results in a reversal of the valuation
allowance, and on management s judgment, the reversal will be recognized either through other comprehensive (loss) income or through
continuing operations in the statement of operations. Likewise, if the Company determines that it is not more likely than not that it would be able
to realize all or part of the deferred tax asset in the future, an adjustment to the deferred tax asset valuation allowance would be recorded through
a charge to continuing operations in the statement of operations in the period such determination is made.

In determining the appropriate valuation allowance, certain judgments are made by management relating to recoverability of deferred tax assets,
use of tax loss and tax credit carryforwards, levels of expected future taxable income and available tax planning strategies. The assumptions in
making these judgments are updated
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periodically by management based on current business conditions that affect the Company and overall economic conditions. These management
judgments are therefore subject to change based on factors that include, but are not limited to, changes in expected capital gain income in the
foreseeable future and the ability of the Company to successfully execute its tax planning strategies.

Valuation and Recoverability of Goodwill

Goodwill represented $1,001,899 and $832,656 of our $24,514,586 and $26,750,316 total assets as of December 31, 2008 and 2007,
respectively. We review our goodwill annually in the fourth quarter for impairment, or more frequently if indicators of impairment exist. We
regularly assess whether any indicators of impairment exist. Such indicators include, but are not limited to: a sustained significant decline in our
share price and market capitalization or a significant decline in our expected future cash flows due to changes in company-specific factors or the
broader business climate. The evaluation of such factors requires considerable management judgment. Any adverse change in these factors could
have a significant impact on the recoverability of goodwill and could have a material impact on our consolidated financial statements.

When required, we test goodwill for impairment at the reporting unit level. Following the guidance of FAS No. 142, Goodwill and Other
Intangible Assets ( FAS 142 ), we have concluded that our reporting units for goodwill testing are equivalent to our reported operating segments,
excluding the Corporate and Other segment.

The following table illustrates the amount of goodwill assigned to each reporting unit:

December 31,
2008 2007
Assurant Solutions (1) $ 372,792 $ 203,549
Assurant Specialty Property 239,726 239,726
Assurant Health 204,303 204,303
Assurant Employee Benefits 185,078 185,078
Total $ 1,001,899 $ 832,656

(1) The increase in the amount of goodwill assigned to the Assurant Solutions reporting unit is primarily the result of the Company s fourth
quarter 2008 acquisition of Signal Holdings, Inc.

For each reporting unit, we first compare its fair value with its net book value. If the fair value exceeds its net book value, goodwill is deemed
not to be impaired, and no further testing is necessary. If the net book value exceeds its fair value, we would perform a second test to measure
the amount of impairment if any. To determine the amount of any impairment, we would determine the implied fair value of goodwill in the
same manner as if the reporting unit were being acquired in a business combination. Specifically, we would determine the fair value of all of the
assets and liabilities of the reporting unit, including any unrecognized intangible assets, in a hypothetical calculation that would yield the implied
fair value of goodwill. If the implied fair value of goodwill were less than the recorded goodwill, we would record an impairment charge for the
difference.

The following describes the valuation methodologies used in both 2008 and 2007 to derive the fair value of the reporting units.
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For each reporting unit we identify a group of peer companies, which have operations that are as similar as possible to the reporting unit. Certain
of our reporting units have a very limited number of peer companies. A Public Company Analysis is then used to value the reporting unit based
upon its relative performance to its peer companies, based on several measures, including price to trailing 12 month earnings, price to projected
earnings, price to tangible net worth and return on equity.

A Discounted Cash Flow Analysis ( DCF ) is used to value the reporting unit based upon the expected earnings available for distribution over
future periods. Free cash flows are projected to equal future earnings, less
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the amount of capital required for the business. This cash flow stream is discounted back to its present value by the reporting unit s cost of capital
factor, including a terminal value for potential dividend expectations after the projected period, to arrive at an indicated value. Earnings and
required capital used in the projections are based on best estimate projections of revenue growth, loss experience, investment income, expenses,
and rating agency formulas for major products lines written in the reporting unit. The cost of capital assumed for each reporting unit reflects our
estimates of the risks inherent in the forecasts.

An Acquisition Analysis values the reporting unit based on comparisons to relevant insurance industry acquisitions over the previous three
years. For Assurant Health, health insurance industry acquisitions were emphasized in determining the Assurant Health segment valuation
multiples. The remaining reporting units used a broad selection of insurance industry acquisitions.

While all three valuation methodologies are considered in assessing fair value, the DCF received the highest weighting of the three
methodologies due to the recent dislocations in the economy, the scarcity of M&A transactions in the insurance marketplace (particularly during
2008), and the relative lack of directly comparable companies for certain of our reporting units, particularly Assurant Solutions.

In the fourth quarters of 2008 and 2007, we conducted our annual assessments of goodwill using the methodologies discussed above. Based on
the results of these assessments, we concluded that the fair value of the reporting units exceeded their respective net book values. Therefore, the
second step of the FAS 142 goodwill impairment test to determine the implied fair value of goodwill was not necessary.

The determination of fair value of the reporting units requires us to make significant estimates and assumptions. These estimates and
assumptions primarily include, but are not limited to, earnings and required capital projections discussed above, discount rates, terminal growth
rates, operating income and dividend forecasts for each reporting unit and the weighting assigned to the results of each of the three valuation
methods described above. Due to the inherent uncertainty involved in making these estimates, actual results could differ materially from those
estimates. We evaluated the significant assumptions used to determine the fair values of each reporting unit, both individually and in the
aggregate and concluded they are reasonable.

Changes in certain assumptions could have a significant impact on the goodwill impairment assessment. For example, an increase of the
discount rate of 139 basis points and 176 basis points for the Assurant Solutions and Assurant Employee Benefits, respectively, would result in
their respective fair values being less than their net book values as of December 31, 2008. Likewise, a reduction in projected free cash flows for
the Assurant Solutions and Assurant Employee Benefits of 22% and 20% respectively, would result in their respective fair values being less than
their net book values as of December 31, 2008. It would take more significant movements in our estimates and assumptions in order for
Assurant Health and Assurant Specialty Property s fair values to be less than their net book values.

During the fourth quarter of 2008, we experienced a significant decline in our stock price, which during the quarter reached its lowest point since
our IPO. Our market capitalization was approximately $6,500,000 at September 30, 2008, but declined significantly during the fourth quarter
amidst the unprecedented volatility in the capital markets before rising to approximately $3,500,000 at December 31, 2008. Our market
capitalization at December 31, 2008 was approximately 94% of our book value. As demonstrated in the graph and table in Item 5. Market for
Registrants Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities, our stock price has historically
outperformed various stock indices and has consistently traded at prices well above those of the fourth quarter of 2008.

Should current market conditions continue for an extended period, or should the operating results of any of our reporting units decline
substantially compared to projected results, we could determine that we need to record a non-cash impairment charge related to goodwill. Any
such charge would have no effect on either the Company s cash balance or future cash flows.
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Recent Accounting Pronouncements Adopted

On January 1, 2008, the Company adopted FAS No. 157, Fair Value Measurements ( FAS 157 ) which defines fair value, addresses how
companies should measure fair value when they are required to use a fair value measure for recognition or disclosure purposes under GAAP and
expands disclosures about fair value measurements. FAS 157 is applied prospectively for financial assets and liabilities measured on a recurring
basis as of January 1, 2008 except for certain financial assets that were measured at fair value using a transaction price. For these financial
instruments, FAS 157 requires limited retrospective adoption and thus the difference between the fair values using a transaction price and the
fair values using an exit price of the relevant financial instruments will be shown as a cumulative-effect adjustment to the January 1, 2008
retained earnings balance. At adoption, the Company recognized a $4,400 decrease to other assets, and a corresponding decrease of $2,860
(after-tax) to retained earnings. Effective September 30, 2008, the Company adopted Financial Statement of Position ( FSP ) FAS 157-3,
Determining the Fair Value of a Financial Asset in a Market That Is Not Active ( FSP FAS 157-3 ). FSP FAS 157-3 clarifies the application of
FAS 157 regarding the pricing of securities in an inactive market. The adoption of FSP FAS 157-3 did not have an impact on the Company s
financial position or results of operations. See Note 6 for further information regarding FAS 157.

On January 1, 2008, the Company adopted FAS No. 159, The Fair Value Option for Financial Assets and Financial Liabilities ( FAS 159 ). FAS
159 provides a choice to measure many financial instruments and certain other items at fair value on specified election dates and requires
disclosures about the election of the fair value option. Unrealized gains and losses on items for which the fair value option has been elected are
reported in earnings. The Company has chosen not to elect the fair value option for any financial or non-financial instruments as of the adoption
date, thus the adoption of FAS 159 did not have an impact on the Company s financial position or results of operations.

On January 1, 2008, the Company adopted Emerging Issues Task Force ( EITF ) Issue No. 06-10, Accounting for Deferred Compensation and
Postretirement Benefit Aspects of Collateral Assignment Split-Dollar Life Insurance Arrangements ( EITF 06-10 ). EITF 06-10 provides guidance
regarding the employer s recognition of the liability and the related compensation costs for collateral assignment split-dollar life insurance
arrangements that provide a benefit to an employee that extends into postretirement periods. This consensus concludes that for a collateral
assignment split-dollar life insurance arrangement, an employer should recognize a liability for future benefits in accordance with FAS No. 106,
Employers Accounting For Postretirement Benefits Other-Than-Pensions, (if, in substance, a postretirement benefit plan exists) or Accounting
Principles Board Opinion No. 12, Deferred Compensation Contracts, ( APB 12 ) (if the arrangement is, in substance, an individual deferred
compensation contract) based on the substantive agreement with the employee. The Company has been recording its liability for future benefits

in accordance with APB 12, thus the adoption of EITF 06-10 did not have an impact on the Company s financial position or results of operations.

Recent Accounting Pronouncements Not Yet Adopted

In December 2007, the FASB issued FAS No. 141R, Business Combinations ( FAS 141R ). FAS 141R replaces FAS No. 141, Business
Combinations ( FAS 141 ). FAS 141R retains the fundamental requirements of FAS 141 that the acquisition method of accounting be used for all
business combinations, that an acquirer be identified for each business combination and for goodwill to be recognized and measured as a
residual. FAS 141R expands the definition of transactions and events that qualify as business combinations to all transactions and other events in
which one entity obtains control over one or more other businesses. FAS 141R broadens the fair value measurement and recognition of assets
acquired, liabilities assumed, and interests transferred as a result of business combinations. FAS 141R also increases the disclosure requirements
for business combinations in the financial statements. FAS 141R is effective for fiscal periods beginning after December 15, 2008. Therefore,

the Company is required to adopt FAS 141R on January 1, 2009. The adoption of FAS 141R will not have an impact on the Company s financial
position or results of operations. However, any business combination entered into beginning in 2009 may have a significantly different impact

on our financial position and results of operations compared with its impact as recorded under FAS 141. Earnings volatility could result,
depending on the terms of acquisition.
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In December 2007, the FASB issued FAS No. 160, Non-Controlling Interest in Consolidated Financial Statements an amendment of ARB

No. 51 ( FAS 160 ). FAS 160 requires that a non-controlling interest in a subsidiary be separately reported within equity and the amount of
consolidated net income attributable to the non-controlling interest be presented in the statement of operations. FAS 160 also calls for

consistency in reporting changes in the parent s ownership interest in a subsidiary and necessitates fair value measurement of any non-controlling
equity investment retained in a deconsolidation. FAS 160 is effective for fiscal periods beginning after December 15, 2008. Therefore, the
Company is required to adopt FAS 160 on January 1, 2009. The adoption of FAS 160 will not have an impact on the Company s financial
position or results of operations.

In February 2008, the FASB issued FSP FAS 157-2, Effective Date of FAS 157 ( FSP FAS 157-2 ). FSP FAS 157-2 deferred the effective date of
FAS 157 for all non-financial assets and non-financial liabilities measured or disclosed at fair value in the financial statements on a
non-recurring basis to fiscal years beginning after November 15, 2008, and interim periods within those fiscal years, which for the Company is
January 1, 2009. The Company will apply the requirements of FAS 157 to its non-financial assets measured at fair value on a non-recurring
basis which include goodwill and intangible assets. The Company does not currently have any non-financial liabilities which are required to be
measured at fair value on a non-recurring basis. In a business combination, the Company would initially measure at fair value the non-financial
assets and liabilities of the acquired company. The requirements of FAS 157 include using an exit price based on an orderly transaction between
market participants at the measurement date assuming the highest and best use of the asset by market participants. The Company will use a
market, income or cost approach valuation technique to perform the valuations. Since the Company performs its scheduled impairment analyses
of goodwill and indefinite-lived intangible assets in the fourth quarter of each year, FSP FAS 157-2 will not have an impact on the Company s
financial position or results of operations upon adoption. However, there may be an impact on the Company s financial position and results of
operations from FSP FAS 157-2 when the Company performs its impairment analyses of goodwill and indefinite-lived intangible assets due to
the difference in fair value methodology required under FAS 157.

In June 2008, the FASB issued FSP EITF No. 03-6-1, Determining Whether Instruments Granted in Share-Based Payment Transactions Are
Participating Securities ( FSP EITF 03-6-1 ). FSP EITF 03-6-1 requires companies to treat unvested share-based payment awards that have
non-forfeitable rights to dividends or dividend equivalents as participating securities. Therefore, these financial instruments need to be included
in calculating basic and diluted earnings per share under the two-class method described in FAS No. 128, Earnings Per Share. All prior period
EPS data presented will be adjusted retrospectively. FSP EITF 03-6-1 will be effective for fiscal years beginning after December 15, 2008.
Therefore, the Company is required to adopt FSP EITF 03-6-1 on January 1, 2009. The adoption of FSP EITF 03-6-1 will not have a material
impact on the Company s basic and diluted earnings per share calculations.

In December 2008, the FASB issued FSP FAS 132R-1, Employers Disclosures About Postretirement Plan Benefit Assets ( FSP FAS 132R-1 ).
FSP FAS 132R-1 will require entities that are subject to the disclosure requirements of FAS 132R, Employers Disclosures about Pensions and
Other Postretirement Benefits An Amendment of FASB Statements No. 87, 88, and 106, to make additional disclosures about plan assets for
defined benefit pension and other postretirement benefit plans. The additional disclosure requirements of FSP FAS 132R-1 include how
investment allocation decisions are made, the major categories of plan assets and the inputs and valuation techniques used to measure the fair
value of plan assets. FSP FAS 132R-1 will be effective for fiscal years ending after December 15, 2009. Therefore, the Company is required to
adopt FSP FAS 132R-1 on December 31, 2009. The adoption of FSP FAS 132R-1 will not have an impact on the Company s financial position
and results of operations.
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Results of Operations

Assurant Consolidated

Overview

The table below presents information regarding our consolidated results of operations:

For the Years Ended December 31,

2008 2007 2006
Revenues:
Net earned premiums and other considerations $ 7,925,348 $ 7,407,730 $ 6,843,775
Net investment income 774,347 799,073 736,686
Net realized (losses) gains on investments (428,679) (62,220) 111,865
Amortization of deferred gains on disposal of businesses 29,412 33,139 37,300
Fees and other income 300,800 275,793 340,958
Total revenues 8,601,228 8,453,515 8,070,584
Benefits, losses and expenses:
Policyholder benefits 4,019,147 3,712,711 3,535,521
Selling, underwriting and general expenses (1) 3,957,850 3,668,586 3,378,078
Interest expense 60,953 61,178 61,243
Total benefits, losses and expenses 8,037,950 7,442,475 6,974,842
Income before provision for income taxes and cumulative effect of change in accounting
principle 563,278 1,011,040 1,095,742
Provision for income taxes 115,482 357,294 379,871
Net income before cumulative effect of change in accounting principle 447,796 653,746 715,871
Cumulative effect of change in accounting principle 1,547
Net income $ 447,796 $ 653,746 $ 717,418

(1) Includes amortization of DAC and VOBA and underwriting, general and administrative expenses.

The following discussion provides a general overall analysis of how the consolidated results were affected by our four operating segments and

our Corporate and Other segment for the twelve months ended December 31, 2008 ( Twelve Months 2008 ), twelve months ended December 31,
2007 ( Twelve Months 2007 ) and twelve months ended December 31, 2006 ( Twelve Months 2006 ). Please see the discussion that follows, for
each of these segments, for a more detailed analysis of the fluctuations.
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Year Ended December 31, 2008 Compared to the Year Ended December 31, 2007

Net income decreased $205,950 or 32% to $447,796 for Twelve Months 2008 from $653,746 for Twelve Months 2007. The decrease was
primarily due to our Corporate and Other segment, which had $278,641 (after-tax) of net realized losses on investments in 2008, compared with
$40,443 (after-tax) of net realized losses on investments in 2007. The net realized losses in 2008 and 2007 include $221,099 (after-tax) and
$31,320 (after-tax), respectively, of realized losses from the write-down of other-than-temporary declines in our investment portfolio. These
declines were partially offset by an increase of $86,928 in Twelve Months 2008, consisting of a $2,064 gain (after-tax) and a $84,864 related tax
benefit, associated with the sale of UFLIC, during 2008.
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Year Ended December 31, 2007 Compared to the Year Ended December 31, 2006

Net income decreased $63,672, or 9%, to $653,746 for Twelve Months 2007 from $717,418 for Twelve Months 2006. The decrease was
primarily due to our Corporate and Other segment, which had $40,443 (after-tax) of net realized losses on investments in 2007, compared with
$72,712 (after-tax) of net realized gains on investments in 2006. The net realized losses in 2007 include $31,320 (after-tax) of realized losses
from the write-down of other-than-temporary declines in our investment portfolio, while net realized gains in 2006 include a $63,900 (after-tax)
gain from the sale of our investment in PHCS. Also in 2006 our Assurant Solutions segment had a favorable legal settlement of $40,500
(after-tax) and one time fee income recognized from a closed block of extended service contract business. Partially offsetting these items was the
continued strong performance of our Assurant Specialty Property segment, which continued to experience strong premium growth and excellent
combined ratios in its creditor-placed homeowners insurance business, mainly due to exceptionally mild weather and our ability to leverage the
benefits of scale.
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Assurant Solutions

Overview

The table below presents information regarding Assurant Solutions

Revenues:

Net earned premiums and other considerations
Net investment income

Fees and other income

Total revenues

Benefits, losses and expenses:
Policyholder benefits
Selling, underwriting and general expenses

Total benefits, losses and expenses

Segment income before provision for income taxes
Provision for income taxes

Segment net income

Net earned premiums and other considerations:
Domestic:

Credit

Service contracts

Other (1)

Total Domestic

International:
Credit

Service contracts
Other (1)

Total International
Preneed
Total

Fees and other income:
Domestic:

Debt protection

Service contracts

Other (1)

Total Domestic
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segment results of operations:

For the Years Ended December 31,

2008

$ 2,813,407
420,615
182,508

3,416,530

1,198,758
2,041,892

3,240,650

175,880
63,697

$ 112,183

$ 279,497
1,364,886
60,159

1,704,542

368,442
355,248
20,175

743,865

365,000

$ 2,813,407

$ 34,459
79,298
26,661

140,418

2007

$ 2,530,445
427,331
159,211

3,116,987

1,073,858
1,830,709

2,904,567

212,420
68,499

$ 143921

$ 303,231
1,156,991
62,709

1,522,931

376,709
249,803
39,144

665,656

341,858

$ 2,530,445

$ 31,093
70,709
25,039

126,841

2006

$2,371,605
392,510
221,751

2,985,866

998,770
1,689,776

2,688,546

297,320
98,427

$ 198,893

$ 368,712
1,040,770
81,283

1,490,765

394,482
99,494
66,729

560,705
320,135

$ 2,371,605

$ 54,053
66,427
80,072

200,552
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International
Preneed

Total

Gross written premiums (2):
Domestic:

Credit

Service contracts

Other (1)

Total Domestic

International:
Credit

Service contracts
Other (1)

Total International
Total
Preneed (face sales)

Combined ratio (3):
Domestic
International
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$

$

32,919
9,171

182,508

604,101

1,530,284

71,393

2,205,778

827,457
477,652
27,381

1,332,490

$ 3,538,268

$

65

445,313

100.6%
108.2%

22,168
10,202

$ 159,211

$ 656,975
1,828,048
85,005

2,570,028

833,894
422,669
46,590

1,303,153

$ 3,873,181

$ 395,790

101.1%
105.1%

16,943
4,256

$ 221,751

$ 714,791
1,600,588
108,569

2,423,948

680,097
341,886
44,655

1,066,638
$ 3,490,586

$ 433,510

99.4%
99.2%
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(1) This includes emerging products and run-off products lines.

(2) Gross written premiums does not necessarily translate to an equal amount of subsequent net earned premiums since Assurant Solutions reinsures a portion of
its premiums to insurance subsidiaries of its clients.

(3) The combined ratio is equal to total benefits, losses and expenses divided by net earned premiums and other considerations and fees and other income
excluding the preneed business.

Year Ended December 31, 2008 Compared to the Year Ended December 31, 2007

Net Income

Segment net income decreased $31,738, or 22%, to $112,183 for Twelve Months 2008 from $143,921 for Twelve Months 2007. Twelve Months
2008 net income decreased due to charges associated with client bankruptcies of $8,058 (after-tax) and costs associated with our decision to exit
business operations in Denmark of $9,651 (after-tax). The comparative decrease is also due in part to $12,600 (after-tax) of income recognized
during 2007 related to settlement fees received from the sale of marketing rights for the independent U.S. preneed business and $8,900
(after-tax) from the completed clients commission reconciliation project partially offset by a settlement with a client of $3,431. Absent these
unusual items, net income increased $4,040 due to improved underwriting results from our domestic businesses partially offset by less favorable
loss experience in our international businesses, specifically our United Kingdom ( UK ) operations, and continued costs to support our
international expansion. Net investment income decreased $4,365 (after-tax) primarily attributable to reduced investment income from lower
distributions from real estate joint venture partnerships of approximately $9,300 (after-tax) partially offset by an increase of approximately
$5,000 (after-tax) resulting from higher average invested assets attributable to growth in our international and domestic service contract
business. The decrease in real estate joint venture partnership income is due to greater sales of underlying properties in Twelve Months 2007
compared with Twelve Months 2008 given more favorable real estate market conditions in 2007. These decreases were partially offset by
earnings from acquisitions made in our domestic service contract business in the latter part of 2008.

On September 26, 2008, the Company acquired the Warranty Management Group business from GE. The Company paid GE $140,000 in cash
for the sale, transfer and conveyance of certain assets and assumed certain liabilities. As part of the acquisition, the Company entered into a new
10-year agreement to market extended warranties and service contracts on GE-branded major appliances in the U.S.

In a separate transaction, GE paid the Company $115,000 in cash and the Company eliminated DAC by $106,000 and a receivable from GE of
$9,000 in connection with the termination of the existing strategic alliance. Under the pre-existing relationship, the Company sold extended
warranties directly to GE appliance purchasers and through leading retailers and paid commissions to GE. After the acquisition, the Company
assumed full responsibility for operating the extended warranty business it previously co-managed and shared with GE.

Total Revenues

Total revenues increased $299,543, or 10%, to $3,416,530 for Twelve Months 2008 from $3,116,987 for Twelve Months 2007. The increase in
revenues is primarily attributable to increased net earned premiums and other considerations of $282,962. This increase is primarily due to
growth in our domestic and international service contract businesses. The growth is driven by higher earnings from extended service contract
premiums written in prior periods. We also experienced growth in our preneed business due to the acquisition of Mayflower in late 2007 and
earnings from the existing exclusive distribution partnership with SCI funeral homes. These increases were partially offset by the continued
runoff of our domestic credit insurance and the preneed independent US businesses. Also contributing to the increase in revenues was an
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increase in fees and other income of $23,297, or 15%, primarily from various international acquisitions made during the latter part of 2007
combined with the continued growth of our service contract businesses. Net investment income decreased $6,716, or 2%, due primarily to net
investment income of $15,724 recognized in Twelve Months of 2007 from
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real estate joint venture partnerships compared with $1,450 in Twelve Months ended 2008. Absent this investment income from real estate joint
venture partnerships, net investment income increased $7,558, or 2%, primarily attributable to higher average invested assets from growth in our
domestic and international service contract businesses.

Gross written premiums decreased $334,913, or 9%, to $3,538,268 for Twelve Months 2008 from $3,873,181 for Twelve Months 2007. Gross
written premiums from our domestic service contract business decreased $297,764, primarily due to closings of certain client retail stores and
the impact of lower retail sales from other clients, partially offset by increases in premium from new clients. Gross written premiums from our
domestic credit insurance business decreased $52,874 due to the continued runoff of this product line. Gross written premiums from our
international credit business decreased $6,437 primarily driven by the unfavorable impact of foreign exchange rates as the U.S. dollar
strengthened against international currencies and slowdown in the UK mortgage market due to credit difficulties. This was partially offset by
growth in other countries from increased marketing efforts and strong client production. Gross written premiums in our international service
contract business increased $54,983 attributable to growth with both new and existing clients, which is consistent with our international
expansion. We experienced an increase in preneed face sales of $49,523 primarily due to new business generated from former Alderwoods
funeral homes and growth from our existing exclusive distribution partnership with SCI.

Total Benefits, Losses and Expenses

Total benefits, losses and expenses increased $336,083, or 12%, to $3,240,650 for Twelve Months 2008 from $2,904,567 for Twelve Months
2007. Policyholder benefits increased $124,900, primarily driven by growth in net earned premiums from our domestic and international service
contract and preneed businesses, combined with unfavorable loss experience in a credit life product in Brazil and unfavorable loss experience in
the UK market driven by higher unemployment rates. Selling, underwriting and general expenses increased $211,183. Commissions, taxes,
licenses and fees, of which amortization of DAC is a component, increased $133,263, primarily due to an increase in the overall commission
rates caused by the change in business mix. This was evidenced by higher earnings in our service contract business, which has higher
commission rates, compared to the lower commission rates on the decreasing domestic credit business. In addition, contributing to the increase
was approximately $14,000 of income recorded in Twelve Months 2007 from our completed client commission reconciliation project and a
charge to commissions expense related to our decision to exit the Denmark market in Fourth Quarter 2008. General expenses increased $68,284,
partially due to higher expenses associated with the growth of the domestic service contract business as well as higher expenses associated with
continued investment in international expansion and increased expenses from acquisitions made during the latter part of 2007 through end of
2008. Additionally, expenses increased due to a receivable charge of $9,632 resulting from client bankruptcies and a client s announcement of a
court ordered liquidation of assets.

Year Ended December 31, 2007 Compared to the Year Ended December 31, 2006

Net Income

Segment net income decreased $54,972, or 28%, to $143,921 for Twelve Months 2007 from $198,893 for Twelve Months 2006. The decrease
was primarily due to a legal settlement of $40,500 (after-tax) and fee income of $5,041 (after tax), from a closed block of extended service
contract business, both recognized in the prior year. Absent these items, net income declined $9,431 in 2007 compared with 2006 primarily as a
result of continued investments made to support the segment s international expansion as well as a client-related settlement expense of $3,431
(after-tax). The results also included $6,560 (after-tax) of unfavorable loss experience due to a claims backlog reported by a client and a
resulting DAC write-off in a credit life product in Brazil, which has since been re-priced for some clients and discontinued for other clients.
These declines were partially offset by an increase of $8,817 (after-tax) in net investment income from real estate partnerships, the receipt of
$3,510 (after-tax) of contract settlement fees related to the sale of marketing rights for the independent U.S. preneed business, and $9,144
(after-tax) of income stemming from our completed clients commission reconciliation project.
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Total Revenues

Total revenues increased $131,121, or 4%, to $3,116,987 for Twelve Months 2007 from $2,985,866 for Twelve Months 2006. This increase was
due to an increase in net earned premiums and other considerations of $158,840, primarily attributable to growth in our domestic and
international extended service contract business as well as growth in our preneed business, mainly due to the acquisition of Mayflower National
Life Insurance Company ( Mayflower ) during 2007. These increases were partially offset by the decrease in net earned premiums from the
continued runoff of our domestic credit insurance business. The increase in revenues was also due to an increase in net investment income of
$34,821, or 9%, primarily due to an increase in investment income from real estate joint venture partnerships of $13,000 and higher average
invested assets. Fees and other income decreased $62,541, or 28%, primarily attributable to one-time amounts totaling $70,056 due to a legal
settlement and income from a closed block of extended service contract business, both recognized in the prior year. Absent these transactions,
Assurant Solutions  fee income increased $7,515, or 5%, primarily driven by continued growth of our extended service contract business due to
acquisitions and $5,400 from the sale of the marketing rights of the independent U.S. preneed business. These increases were partially offset by
the loss of a debt deferment client.

We experienced gross written premium growth in most of our core product lines, with the exception of our domestic credit insurance and
preneed businesses. Gross written premiums from our international credit business increased $153,797 primarily as a result of growth in Canada
from existing clients. This growth was primarily due to increased marketing efforts and strong performance from clients which lead to greater
outstanding credit card balances. Gross written premiums in our international service contract business increased $80,783, mainly due to
increased premiums from existing clients and greater international penetration, which is consistent with our strategic international expansion
plan. Gross written premiums in our domestic service contract business increased $227,460 due to the addition of new clients and growth
generated from existing clients. Gross written premiums from our domestic credit insurance business decreased $57,816 due to the continued
runoff of this product line and the loss of a client. We experienced a decrease of $37,720 in our preneed business due to the sale of the U.S.
Independent distribution channel, however, this was partially offset by growth in the business from the Mayflower acquisition.

Total Benefits, Losses and Expenses

Total benefits, losses and expenses increased $216,021, or 8%, to $2,904,567 for Twelve Months 2007 from $2,688,546 for Twelve Months
2006. This increase was primarily due to an increase in selling, underwriting and general expenses of $140,933. Commissions, taxes, licenses
and fees, of which amortization of DAC is a component, increased $123,846 primarily due to the overall commission rate increases caused by
the change in the mix of business as evidenced by our growing service contract business, which has higher commission rates compared to the
lower commission rates on the decreasing domestic credit business. Additionally, we had unfavorable loss experience due to a claims backlog
reported by a client and a resulting DAC write-off in a credit life product in Brazil, which has since been repriced for some clients and
discontinued for other clients. Partially offsetting these increases was income stemming from our completed client commission reconciliation
project. General expenses increased $17,087 due to the continued investment in international expansion as well as costs associated with growth
of the domestic service contract business. Policyholder benefits increased $75,088 primarily driven by growth in our international and domestic
service contract businesses. This was partially offset by decreased policyholder benefits resulting from the runoff of domestic credit insurance
and the terminated accidental death business.
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Assurant Specialty Property

Overview

The table below presents information regarding Assurant Specialty Property s segment results of operations:

For the Years Ended December 31,

2008 2007 2006
Revenues:
Net earned premiums and other considerations $ 2,048,238 $ 1,682,266 $1,208,311
Net investment income 123,043 100,210 74,501
Fees and other income 50,000 51,256 49,424
Total revenues 2,221,281 1,833,732 1,332,236
Benefits, losses and expenses:
Policyholder benefits 785,403 548,873 408,721
Selling, underwriting and general expenses 817,848 701,958 553,452
Total benefits, losses and expenses 1,603,251 1,250,831 962,173
Segment income before provision for income tax 618,030 582,901 370,063
Provision for income taxes 212,827 203,661 128,942
Segment net income $ 405,203 $ 379,240 $ 241,121
Net earned premiums and other considerations by major product groupings:
Homeowners (creditor placed and voluntary) $ 1,471,012 $ 1,188,090 $ 753,169
Manufactured housing (creditor placed and voluntary) 225,209 209,104 214,461
Other (1) 352,017 285,072 240,681
Total $ 2,048,238 $ 1,682,266 $ 1,208,311
Ratios:
Loss ratio (2) 38.3% 32.6% 33.8%
Expense ratio (3) 39.0% 40.5% 44.0%
Combined ratio (4) 76.4% 72.2% 76.5%

(1) This primarily includes flood, miscellaneous specialty property and renters insurance products.

(2) The loss ratio is equal to policyholder benefits divided by net earned premiums and other considerations.

(3) The expense ratio is equal to selling, underwriting and general expenses divided by net earned premiums and other considerations and fees
and other income.

(4) The combined ratio is equal to total benefits, losses and expenses divided by net earned premiums and other considerations and fees and
other income.

Year Ended December 31, 2008 Compared to the Year Ended December 31, 2007
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Net Income

Segment net income increased $25,963, or 7%, to $405,203 for Twelve Months 2008 from $379,240 for Twelve Months 2007. The increase in
net income is primarily due to higher net earned premiums from our creditor placed homeowners insurance and our ability to leverage the
benefits of scale. Net income also improved due to an increase in net investment income of $14,841 (after-tax) as a result of higher average
invested assets resulting from the continued growth of the business. Net income for Twelve Months 2008 increased despite $86,200 (after-tax),
net of reinsurance, of losses from hurricanes Gustav and Ike and $8,600 (after-tax) in catastrophe reinsurance reinstatement premiums. In
addition, losses from California wildfires for Twelve Months 2008 were $17,115 (after-tax) less than in Twelve Months 2007.

69

Table of Contents 132



Edgar Filing: ASSURANT INC - Form 10-K

Table of Conten

Total Revenues

Total revenues increased $387,549, or 21%, to $2,221,281 for Twelve Months 2008 from $1,833,732 for Twelve Months 2007. The increase in
revenues is primarily due to increased net earned premiums of $365,972, or 22%. The increase is attributable to the growth of creditor placed
homeowners insurance which was primarily driven by an increase in average insured value of properties and increased percentage of policies
placed per loans tracked. Partially offsetting these factors was a net decrease in tracked loans due to continued market consolidation, and an
overall decline in sub-prime loans. Also, net investment income increased $22,833, or 23% in Twelve Months 2008 compared to Twelve Months
2007, due to higher average invested assets.

Total Benefits, Losses and Expenses

Total benefits, losses and expenses increased $352,420, or 28%, to $1,603,251 for Twelve Months 2008 from $1,250,831 for Twelve Months
2007. This increase was due to an increase in policyholder benefits of $236,530 and higher selling, underwriting, and general expenses of
$115,890. The increase in policyholder benefits is primarily attributable to losses incurred relating to hurricanes Gustav and Ike of $132,600, net
of reinsurance, and corresponding growth in creditor placed homeowners insurance. This was partially offset by $26,331 of lower losses from
California wildfires in Twelve Months 2008 compared with Twelve Months 2007. The combined ratio increased to 76.4% from 72.2% due to
the losses from hurricanes Gustav and Ike, partially offset by our continued ability to leverage benefit of scale. Commissions, taxes, licenses and
fees increased $67,435, primarily due to the associated increase in net earned premiums. General expenses increased $48,455 primarily due to
increases in employment related expenses consistent with business growth.

Year Ended December 31, 2007 Compared to the Year Ended December 31, 2006

Net Income

Segment net income increased $138,119, or 57%, to $379,240 for Twelve Months 2007 from $241,121 for Twelve Months 2006. This increase
in net income was primarily due to higher net earned premiums from continued growth in our creditor placed homeowners insurance business
and continued excellent combined ratios driven by mild weather and our ability to leverage the benefits of scale. Net income also improved due
to an increase of $16,711 (after-tax) in net investment income as a result of higher average invested assets resulting from the continued growth
of the business. These increases were partially offset by an increase in net catastrophe losses of $17,770 (after-tax).

Total Revenues

Total revenues increased $501,496, or 38%, to $1,833,732 for Twelve Months 2007 from $1,332,236 for Twelve Months 2006. The increase in
revenues is mainly due to increased net earned premiums of $473,955, or 39%. The increase is attributable to the growth of the creditor placed
homeowners insurance, through both organic growth and acquisitions. The organic growth was primarily driven by the increase in average
insured value for property and increased policy placement rates. The increase in net earned premiums was partially offset by increased
catastrophe reinsurance premiums of $54,000. Also, net investment income increased $25,709 or 35%, due to higher average invested assets.
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Total Benefits, Losses and Expenses

Total benefits, losses and expenses increased $288,658, or 30%, to $1,250,831 for Twelve Months 2007 from $962,173 for Twelve Months
2006. This increase was due to an increase in policyholder benefits of $140,152 and higher selling, underwriting, and general expenses of
$148,506. The combined ratio improved to 72.2% from 76.5% primarily due to the benefits of scale and favorable loss experience. The increase
in policyholder benefits is primarily attributable to the corresponding growth in creditor placed homeowners insurance, as well as $27,300 of
higher net catastrophe losses mainly attributable to the California wildfires. The increase is also the result of $10,500 of lower National Flood
Insurance Program reimbursements in 2007, compared with 2006, which are recorded against policyholder benefits and an $8,500 favorable
settlement with
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two former clients in 2006. These policyholder benefit increases were partially offset by favorable loss experience, absent catastrophe losses.
Commissions, taxes, licenses and fees, of which amortization of DAC is a component, increased $89,445, primarily due to the associated
increase in net earned premiums. General expenses increased $59,061 due primarily to increases in employment related expenses consistent with
business growth and additional operating expenses associated with the Safeco Financial Institution Services acquisition.

Assurant Health

Overview

The table below presents information regarding Assurant Health s segment results of operations:

Revenues:

Net earned premiums and other considerations
Net investment income

Fees and other income

Total revenues

Benefits, losses and expenses:
Policyholder benefits
Selling, underwriting and general expenses

Total benefits, losses and expenses

Segment income before provision for income tax
Provision for income taxes

Segment net income

Net earned premiums and other considerations:
Individual Markets:

Individual medical

Short-term medical

Subtotal
Small employer group:

Total

Membership by product line:
Individual Markets:

Individual medical

Short-term medical

Subtotal
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For the Years Ended December 31,

2008

$ 1,951,955
57,464
38,917

2,048,336

1,258,188
604,605

1,862,793

185,543
65,289

$ 120,254

$ 1,276,743
101,435

1,378,178
573,777

$ 1,951,955

578
92

670

2007

$ 2,050,280
66,634
40,583

2,157,497

1,295,441
627,348

1,922,789

234,708
82,965

$ 151,743

$ 1,283,321
96,837

1,380,158
670,122

$ 2,050,280

619
87

706

2006

$ 2,083,957
75,215
41,560

2,200,732

1,300,817
641,328

1,942,145

258,587
90,668

$ 167,919

$ 1,213,677
101,454

1,315,131
768,826

$ 2,083,957

641
87

728
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Small employer group:
Total

Ratios:

Loss ratio (1)
Expense ratio (2)
Combined ratio (3)

(1) The loss ratio is equal to policyholder benefits divided by net earned premiums and other considerations.
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801

64.5%

30.4%
93.6%

165

871

63.2%

30.0%
92.0%

207

935

62.4%

30.2%
91.4%

(2) The expense ratio is equal to selling, underwriting and general expenses divided by net earned premiums and other considerations and fees

and other income.

(3) The combined ratio is equal to total benefits, losses and expenses divided by net earned premiums and other considerations and fees and

other income.
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Year Ended December 31, 2008 Compared to the Year Ended December 31, 2007

Net Income

Segment net income decreased $31,489, or 21%, to $120,254 for Twelve Months 2008 from $151,743 for Twelve Months 2007. The decrease is
primarily attributable to less favorable results in the individual medical business and the continuing decline in small employer group net earned
premiums.

Total Revenues

Total revenues decreased $109,161, or 5%, to $2,048,336 for Twelve Months 2008 from $2,157,497 for Twelve Months 2007. Net earned
premiums and other considerations from our individual medical business decreased $6,578, or less than 1%, due to reduced membership,
partially offset by premium rate increases. Net earned premiums and other considerations from our small employer group business decreased
$96,345, or 14%, due to a decline in members, partially offset by premium rate increases. The decline in small employer group members is due
to increased competition and our adherence to strict underwriting guidelines. Also, net investment income decreased $9,170 due to lower
investment income from real estate joint venture partnerships and lower average invested assets. The decrease in real estate joint venture
partnership income is due to greater sales of underlying properties in Twelve Months 2007 compared with Twelve Months 2008 given the more
favorable real estate market conditions in 2007.

Total Benefits, Losses and Expenses

Total benefits, losses and expenses decreased $59,996, or 3%, to $1,862,793 for Twelve Months 2008 from $1,922,789 for Twelve Months
2007. Policyholder benefits decreased $37,253, or 3%, primarily due to the decrease in small employer group business in Twelve Months 2008
compared to Twelve Months 2007. Although policyholder benefits decreased, the benefit loss ratio increased to 64.5% from 63.2%. The increase
in the benefit loss ratio was primarily due to higher claims experience on individual medical business coupled with a non-proportionate decline
in net earned premiums. Our small employer group business had more favorable loss experience in Twelve Months 2008 compared to Twelve
Months 2007. Selling, underwriting and general expenses decreased $22,743, or 4%, primarily due to lower commission expenses for both
individual medical and small employer group business associated with the decline in net earned premium.

Year Ended December 31, 2007 Compared to the Year Ended December 31, 2006

Net Income

Segment net income decreased $16,176, or 10%, to $151,743 for Twelve Months 2007 from $167,919 for Twelve Months 2006. The decrease in
segment net income was primarily attributable to our small employer group business which experienced continuing declines in net earned
premiums and higher claim experience. Also contributing to the decline was lower net investment income, due to lower investment income from
real estate joint venture partnerships and lower average invested assets.
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Total Revenues

Total revenues decreased $43,235, or 2%, to $2,157,497 for Twelve Months 2007 from $2,200,732 for Twelve Months 2006. Net earned
premiums and other considerations from our individual medical business, our targeted growth area, increased $69,644, or 6%, due to new
member sales and higher premiums per member. However, this market has become increasingly competitive as established players and new
regional entrants are more aggressively targeting this growing segment of the health insurance market. Net earned premiums and other
considerations from our small employer group business decreased $98,705, or 13%, due to a decline in members, partially offset by premium
rate increases. The decline in small employer group members is due to increased competition and our adherence to strict underwriting
guidelines. Also, net investment income decreased $8,581 due to lower real estate investment income from joint venture partnerships and lower
average invested assets.
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Total Benefits, Losses and Expenses

Total benefits, losses and expenses decreased $19,356, or 1%, to $1,922,789 for Twelve Months 2007 from $1,942,145 for Twelve Months
2006. Policyholder benefits decreased $5,376, or less than 1%. This decrease is consistent with the decrease in net earned premiums. Our small
employer group business had less favorable loss experience in 2007 compared with 2006. This was partially offset by our individual medical
business which had favorable loss experience. Selling, underwriting and general expenses decreased $13,980, or 2%, primarily due to lower

staffing costs and externally contracted services.

Assurant Employee Benefits

Overview

The table below presents information regarding Assurant Employee Benefits

Revenues:

Net earned premiums and other considerations
Net investment income

Fees and other income

Total revenues

Benefits, losses and expenses:
Policyholder benefits
Selling, underwriting and general expenses

Total benefits, losses and expenses

Segment income before provision for income tax
Provision for income taxes

Segment net income

Ratios:

Loss ratio (1)

Expense ratio (2)

Net earned premiums and other considerations:

By major product groupings:

Group dental

Group disability single premiums for closed blocks (3)
All other group disability

Group life

Total
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segment results of operations:

For the Years Ended December 31,

2008
$1,111,748
147,027
26,139
1,284,914
775,684
400,816

1,176,500

108,414
37,857

$ 70,557

69.8%
35.2%

$ 435,115
11,447
459,208
205,978

$1,111,748

2007
$ 1,144,739
166,955
23,997
1,335,691
790,570
411,868

1,202,438

133,253
46,232

$ 87,021

69.1%
35.2%

$ 412,810
49,456
467,490
214,983

$1,144,739

2006

$ 1,179,902
158,525
27,541

1,365,968

827,208
410,446

1,237,654

128,314
44,711

$ 83,603

70.1%
34. 0%

$ 428218
46,313
480,924
224,447

$ 1,179,902
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(1)  The loss ratio is equal to policyholder benefits divided by net earned premiums and other considerations.

(2) The expense ratio is equal to selling, underwriting and general expenses divided by net earned premiums and other considerations and fees
and other income.

(3) This represents single premium on closed blocks of group disability business. For closed blocks of business we receive a single, upfront
premium and in turn we record a virtually equal amount of claim reserves. We then manage the claims using our claim management
practices.
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Year Ended December 31, 2008 Compared to the Year Ended December 31, 2007

Net Income

Segment net income decreased 19% to $70,557 for Twelve Months 2008 from $87,021 for Twelve Months 2007. The decrease in net income
was primarily driven by a decrease in net investment income from real estate joint venture partnerships of $9,192 (after-tax) and less favorable
dental experience. The decrease in real estate joint venture partnership income is due to greater sales of underlying properties in Twelve Months
2007 compared with Twelve Months 2008 given the more favorable real estate market conditions during 2007. Twelve Months 2008 also
included a reserve release of $3,485 (after-tax) due to favorable reserve adequacy studies.

Total Revenues

Total revenues decreased 4% to $1,284,914 for Twelve Months 2008 from $1,335,691 for Twelve Months 2007. Excluding single premiums on
closed blocks of business, net earned premiums and other considerations increased $5,018 as we have begun to see overall growth in net earned
premiums, specifically in our small case business. Net investment income decreased $19,928 primarily because Twelve Months 2007 included
$15,436 in real estate joint venture partnership investment income while Twelve Months 2008 included $1,294. Also contributing to the
decrease in net investment income during Twelve Months 2008 were lower average invested assets and slightly lower yields.

Total Benefits, Losses and Expenses

Total benefits, losses and expenses decreased 2% to $1,176,500 for Twelve Months 2008 from $1,202,438 for Twelve Months 2007. The
decrease was driven by favorable disability experience during 2008 due to continued good incidence, and recoveries. Dental experience is less
favorable when compared to 2007, while life experience in 2008 was consistent with 2007. We completed our annual reserve studies in the
fourth quarter of 2008 which led to a release of $5,362, resulting in a reduction to benefits. The expense ratio remained consistent at 35.2%.
Excluding the single premiums on closed blocks of business, the expense ratio decreased to 35.6% from 36.8% due to a decrease in credited
interest rates paid on deposit funds along with a focus on expense management.

Year Ended December 31, 2007 Compared to the Year Ended December 31, 2006

Net Income

Segment net income increased $3,418 or 4% to $87,021 for Twelve Months 2007 from $83,603 for Twelve Months 2006. The increase in net
income was primarily driven by additional net investment income of $5,479 (after-tax) in 2007 compared with 2006 and continued favorable
loss experience, in our group disability business. Partially offsetting these increases were slightly less favorable results in our group life and
group dental business.
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Total Revenues

Total revenues decreased $30,277 or 2% to $1,335,691 for Twelve Months 2007 from $1,365,968 for Twelve Months 2006. The decrease was
primarily a result of lower persistency of large cases over the past several quarters, as the business continues to implement its small case
strategy. The decrease in net earned premiums was partially offset by an increase in net investment income of $8,429, or 5%, primarily due to an
increase in net investment income from real estate joint venture partnerships.

Total Benefits, Losses and Expenses

Total benefits, losses and expenses decreased $35,216 or 3% to $1,202,438 for the Twelve Months 2007 from $1,237,654 for the Twelve
Months 2006. The loss ratio decreased to 69.1% in 2007 from 70.1% in 2006. Our group disability business benefited from favorable loss
experience in the current year, driven by continued
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good incidence and favorable disability recovery rates, which includes claimants who return to work. Group life and group dental experienced
slightly less favorable results in 2007 than 2006. The expense ratio increased to 35.2% in 2007 from 34.0% in 2006, due to a decline in net

earned premiums as the total amount of expenses remained relatively flat year over year.

Corporate and Other

The table below presents information regarding the Corporate and Other segment s results of operations:

Revenues:

Net investment income

Net realized (losses) gains on investments

Amortization of deferred gains on disposal of businesses
Fees and other income

Total revenues

Benefits, losses and expenses:
Policyholder benefits

Selling, underwriting and general expenses
Interest expense

Total benefits, losses and expenses

Segment (loss) income before (benefit) provision for income taxes

(Benefit) provision for income taxes

Segment net (loss) income

Year Ended December 31, 2008 Compared to the Year Ended December 31, 2007

Net Loss

For the Years Ended December 31,

2008
$ 26,198
(428,679)

29,412
3,236

(369,833)

1,114
92,689
60,953

154,756

(524,589)
(264,188)

$(260,401)

2007
$ 37,943
(62,220)

33,139
746

9,608

3,969
96,703
61,178

161,850

(152,242)
(44,063)

$(108,179)

2006
$ 35935
111,865

37,300
682

185,782

5
83,076
61,243

144,324

41,458
17,123

$ 24,335

Segment net loss increased $152,222, or 141%, to $(260,401) for Twelve Months 2008 compared with $(108,179) for Twelve Months 2007.
Segment net loss increased mainly due to additional realized losses on investments of $238,198 (after-tax) and a decline of $7,634 (after-tax) in
net investment income. These declines in Twelve Months 2008 were partially offset by a $86,928 gain (after-tax) and related tax benefit
associated with the sale of UFLIC during 2008, and $3,859 (after-tax) of income from the reimbursement of certain SEC investigation expenses
from our director and executive officer ( D&O ) insurance coverage. In addition, Twelve Months 2007 included a $1,856 (after-tax) reserve
strengthening charge for asbestos and environmental liabilities related to certain previously discontinued products.
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Total Revenues

Total revenues decreased $379,441, to $(369,833) for Twelve Months 2008 compared with $9,608 for Twelve Months 2007. The decline in
revenues was mainly due to an additional $366,459 of net realized losses on investments in Twelve Months 2008 compared with Twelve Months
2007. Also, net investment income declined $11,745 as a result of lower short-term interest rates and lower average invested assets.

Total Benefits, Losses and Expenses

Total expenses decreased $7,094 or 4%, to $154,756 for Twelve Months 2008 compared with $161,850 for Twelve Months 2007. The decrease
in expenses was mainly due to reimbursements of $5,938 through our D&O insurance coverage for certain SEC investigation related expenses in
Twelve Months 2008. Twelve Months 2007 included a $2,580 reserve strengthening charge for asbestos and environmental liabilities related to
certain previously discontinued products.
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Year Ended December 31, 2007 Compared to Year Ended December 31, 2006

Net (Loss) Income

Segment results decreased $132,514 to a net loss of $(108,179) for the Twelve Months 2007 from net income of $24,335 for the Twelve Months
2006. This deterioration was mainly due to net realized losses on investments of $40,443, (after-tax) which includes $31,320 (after-tax) of
write-downs of other-than-temporary declines in our investment portfolio in 2007 compared with 2006 which had net realized gains on
investments of $72,712 (after-tax) including a gain of $63,900 (after-tax) from the sale of our investment in PHCS. Also, results were negatively
impacted by $2,580 (after-tax) asbestos and environmental reserve increase related to discontinued products, costs related to an ongoing SEC
investigation regarding certain loss mitigation products, additional externally contracted services and tax expense related to the change in certain
tax liabilities. In addition, there was a continued decline in the amortization of deferred gains on disposal of businesses due to continued runoff
of the businesses sold and a reduction in net investment income due to lower investment income from real estate joint venture in 2006.

Total Revenues

Total revenues decreased $176,174, or 95%, to $9,608 for the Twelve Months 2007 from $185,782 for the Twelve Months 2006. The decline
was mainly due to the net realized losses on investments in 2007 compared with net realized gains on investments in 2006, discussed above. In
addition, amortization of deferred gains on disposal of businesses declined $4,161, in connection with the runoff of the businesses sold and net
investment income decreased due to $4,856 of investment income in 2006 from a real estate joint venture.

Total Benefits, Losses and Expenses

Total benefits, losses and expenses increased $17,526, or 12%, to $161,850 for the Twelve Months 2007 from $144,324 for the Twelve Months
2006. This decline was primarily due to $11,503 of expenses related to an ongoing SEC investigation regarding certain loss mitigation products,
an additional $8,730 of externally contracted services for various ongoing projects and a $3,969 asbestos and environmental reserve increase
related to discontinued products. These negative variances were partially offset by a $3,343 reduction in compensation expenses.

Investments

The following tables show the cost or amortized cost, gross unrealized gains and losses and fair value of our fixed maturity and equity securities
as of the dates indicated:

December 31, 2008

Cost or Gross Gross
Amortized Unrealized Unrealized
Cost Gains Losses Fair Value
Fixed maturity securities:
United States Government and government agencies and authorities $ 136,725 $ 13,784 $ 22) $ 150,487

Table of Contents 145



Edgar Filing: ASSURANT INC - Form 10-K

States, municipalities and political subdivisions
Foreign governments

Public utilities

Mortgage-backed

All other corporate

Total fixed maturity securities

Equity securities:
Industrial, miscellaneous and all other
Non-sinking fund preferred stocks

Total equity securities
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874,134
503,620
1,162,447
981,275
5,546,027

$9,204,228

$ 5,384

571,972

$ 577,356
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14,122
19,391
23,868
29,887
79,407

$ 180,459

$ 283
11,114

$ 11,397

(14,676)
(9,693)
(59,604)
(46,877)
(662,549)

$(793,421)

$ (1,618)
(112,262)

$(113,880)

873,580
513,318
1,126,711
964,285
4,962,885

$ 8,591,266
$ 4,049
470,824

$ 474,873
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December 31, 2007

Cost or Gross Gross
Amortized Unrealized Unrealized
Cost Gains Losses Fair Value

Fixed maturity securities:

United States Government and government agencies and authorities $ 287,064 $ 10,236 $ (22) $ 297,278
States, municipalities and political subdivisions 630,196 16,931 (578) 646,549
Foreign governments 680,097 28,815 (4,666) 704,246
Public utilities 1,123,043 32,356 (10,006) 1,145,393
Mortgage-backed 1,052,664 12,644 (6,716) 1,058,592
All other corporate 6,253,291 143,103 (122,037) 6,274,357
Total fixed maturity securities $ 10,026,355 $ 244,085 $ (144,025) $10,126,415
Equity securities:

Industrial, miscellaneous and all other $ 21,193 $ 1,283 $ $ 22,476
Non-sinking fund preferred stocks 681,505 3,830 (71,810) 613,525
Total equity securities $ 702,698 $ 5113 $ (71,810) $ 636,001

The industry categories that comprise our All other corporate and Public Utilities fixed maturity securities captions above as of the dates
indicated are:

December 31, 2008 December 31, 2007
Net Net
Unrealized Unrealized
(Loss) Gain
Fair Value Gain Fair Value (Loss)
Industry Category:
Consumer cyclical $ 891,923  $(112,339) $ 984,229 $ 664
Consumer non-cyclical 302,847 (12,697) 364,006 6,745
Energy 604,332 (65,668) 730,301 30,042
Financials 1,671,617 (228,940) 2,274,551 (28,004)
Health care 290,201 (15,594) 383,799 2,302
Industrials 859,641 (100,011) 1,000,547 12,135
Materials 220,934 41.,477) 300,447 (257)
Technology 124,490 (6,579) 189,095 2,165
Telecommunications 367,051 (11,610) 403,953 16,006
Utilities 750,551 (23,792) 730,391 6,471
Other corporate 374 11 747 1
Collaterized debt obligations 5,635 (182) 57,684 (4,854)
Total all other corporate and public utilities $ 6,089,596 $(618,878) $ 7,419,750 $ 43,416

The following table shows the carrying value of our investments by type of security as of the dates indicated:

December 31, 2008 December 31, 2007
Fixed maturity securities $ 8,591,266 71% $10,126,415 73%
Equity securities 474,873 4% 636,001 5%
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Commercial mortgage loans on real estate
Policy loans

Short-term investments

Collateral held under securities lending
Other investments

Total investments
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71

1,506,694
58,096
703,402
234,027
498,434

$ 12,066,792

12%
1%
6%
2%
4%

100%

1,433,626
57,107
410,878
541,650
541,474

$ 13,747,151

10%
1%
3%
4%
4%

100%
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The following table shows the credit quality of our fixed maturity securities portfolio as of the dates indicated:

As of
Fixed Maturity Securities by Credit Quality (Fair Value) December 31, 2008 December 31, 2007
Aaa/Aa/A $5,706,913 66.4% $ 6,917,249 68.3%
Baa 2,364,693 27.5% 2,570,640 25.4%
Ba 402,942 4.7% 492,822 4.9%
B and lower 116,718 1.4% 145,704 1.4%
Total $ 8,591,266 100% $10,126,415 100.0%

Net unrealized losses on fixed maturity securities increased $713,022 to December 31, 2008 from December 31, 2007. The increase in net
unrealized losses on fixed maturity securities was primarily due to widening credit spreads across many sectors primarily during the third and
fourth quarters of 2008. Net unrealized losses on equity securities increased $35,786 from December 31, 2007 to December 31, 2008. The
increase was primarily due to credit spreads widening in the preferred stock sector.

Major categories of net investment income were as follows:

Years Ended December 31,
2008 2007 2006
Fixed maturity securities $ 582,869 $ 564,369 $ 517,744
Equity securities 47,618 47,264 49,779
Commercial mortgage loans on real estate 95,013 91,702 90,000
Policy loans 3,717 3,967 3,669
Short-term investments 16,256 17,327 11,575
Other investments 27,395 59,998 57,836
Cash and cash equivalents 26,990 40,026 30,836
Total investment income 799,858 824,653 761,439
Investment expenses (25,511) (25,580) (24,753)
Net investment income $ 774,347 $ 799,073 $ 736,686

Net investment income decreased $24,726, or 3%, to $774,347 at December 31, 2008 from $799,073 at December 31, 2007. The decrease is due
to lower distributions from real estate joint venture partnerships and lower yields. The decrease in investment income from real estate joint
venture partnerships is due to greater sales of underlying properties in 2007 compared with 2008 given the more favorable real estate market
conditions in 2007. Additionally, the yield on average invested assets and cash and cash equivalents, which excludes investment income from
real estate partnerships, was 5.50% in 2008 compared to 5.69% in 2007.

Net investment income increased $62,387, or 8%, to $799,073 at December 31, 2007 from $736,686 at December 31, 2006. The increase is
primarily the result of an increase in average invested assets and $37,173 of investment income from real estate joint venture partnerships in
2007 compared to $18,578 in 2006. The yield on average invested assets and cash and cash equivalents was 5.69% in 2007 compared to 5.67%
in 2006.
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Over the last six months of 2007 and during 2008 the fixed maturity and equity security markets experienced significant volatility. This volatility
has primarily been due to declines in the housing market, credit availability, as well as a general economic slowdown. As a result, certain
securities directly exposed to these factors have had significant market value declines.
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In connection with this volatility, we recorded net realized losses, including other-than-temporary impairments, in the statement of operations as

follows:

Net realized (losses) gains related to sales:
Fixed maturity securities

Equity securities

Commercial mortgage loans on real estate
Other investments

Collateral held under securities lending

Total net realized (losses) gains related to sales

Net realized losses related to other-than-temporary impairments:
Fixed maturity securities

Equity securities

Other investments

Total net realized losses related to-other-than-temporary impairments

Total net realized (losses) gains

(1) Includes a $98,342 realized gain relating to the sale of PHCS.

The industry breakdown of our 2008 other-than-temporary impairments were as follows:

Financial

Agency/Sovereign Government
Collateralized debt obligations
Sub-prime mortgage-backed securities
Consumer cyclical

Materials

All other

Total other-than-temporary impairments

The top 10 creditors that are included in our 2008 other-than-temporary impairments were as follow:

Federal National Mortgage Association
Federal Home Loan Mortgage Corporation
American International Group

PNC Financial Services *

Lehman Brothers Holding Inc.

Table of Contents

Years Ended December 31,
2008 2007 2006
$ (22,701) $(13,884) $ 663
(47,845) (10,767) (3,742)
326 (532) 15,178
4,819) 11,147 100,576 (1)

(13,487)

(88,526) (14,036) 112,675
(201,296) (31,703) (810)
(133,333) (16,481)

(5,524)
(340,153) (48,184) (810)
$ (428,679) $(62,220) $ 111,865

$ 144,380

97,667

36,418

30,200

20,021

6,541

4,926

$ 340,153

$ 49,932

47,735

23,658

17,923

13,290
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CIT Group, Inc. 11,538
Washington Mutual Inc. 11,339
Avis Budget Group, Inc. 9,966
Istar Financial Inc. 8,598
Suntrust Banks, Inc. 6,951
All other creditors 72,605
Sub-total 273,535
Collateralized debt obligations 36,418
Sub-prime mortgage-backed securities 30,200
Total other-than-temporary impairments $ 340,153

* Includes $12,200 of losses associated with National City Corporation prior to their acquisition by PNC Financial Services.
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We regularly monitor our investment portfolio to ensure that investments that may be other-than-temporarily impaired are identified in a timely
fashion, properly valued, and any impairments are charged against earnings in the proper period. The determination that a security has incurred
an other-than-temporary decline in value requires the judgment of management. Assessment factors include, but are not limited to, the length of
time and the extent to which the market value has been less than cost, the financial condition and rating of the issuer, whether any collateral is
held, and the intent and ability of the Company to retain the investment for a period of time sufficient to allow for recovery. Inherently, there are
risks and uncertainties involved in making these judgments. Changes in circumstances and critical assumptions such as a continued weak
economy, a more pronounced economic downturn or unforeseen events which affect one or more companies, industry sectors, or countries could
result in additional impairments in future periods for other-than-temporary declines in value. Any security whose price decrease is deemed
other-than-temporary is written down to its then current market level with the amount of the impairment reported as a realized loss in that period.
Realized gains and losses on sales of investments are recognized on the specific identification basis.

When we determine that there is an other-than-temporary impairment, we write down the value of the security to the current market value, which
reduces the cost basis. In periods subsequent to the recognition of an other-than-temporary impairment, we generally accrete into net investment
income the discount (or amortize the reduced premium) resulting from the reduction in cost basis, based upon the amount and timing of the
expected future cash flows over the remaining life of the security.

The investment category and duration of our gross unrealized losses on fixed maturity securities and equity securities at December 31, 2008
were as follows:

Less than 12 months 12 Months or More Total
Unrealized Unrealized Unrealized
Fair Value Losses Fair Value Losses Fair Value Losses
Fixed maturity securities:
United States Government and government agencies and
authorities $ 983 $ 22) $ $ $ 983 $ 22)
States, municipalities and political subdivisions 361,383 (12,397) 27,545 (2,279) 388,928 (14,676)
Foreign governments 117,133 (5,853) 28,478 (3,840) 145,611 (9,693)
Public utilities 474,251 (34,099) 185,491 (25,505) 659,742 (59,604)
Mortgage-backed 155,781 (27,512) 84,046 (19,365) 239,827 (46,877)
All other corporate 2,430,886 (346,331) 1,140,375 (316,218) 3,571,261 (662,549)
Total fixed maturity securities $3,540,417 $(426,214) $1,465,935 $(367,207) $5,006,352 $(793,421)
Equity securities:
Industrial, miscellaneous and all other $ 3,366 $ (1,618) $ $ $ 3366 $ (1,618)
Non-sinking fund preferred stocks 171,637 (49,291) 212,669 (62,971) 384,306 (112,262)
Total equity securities $ 175003 $ (50,909) $ 212,669 $ (62,971) $ 387,672 $(113,880)
80

Table of Contents 153



Edgar Filing: ASSURANT INC - Form 10-K

Table of Conten

The investment category and duration of our gross unrealized losses on fixed maturity securities and equity securities at December 31, 2007
were as follows:

Less than 12 months 12 Months or More Total
Unrealized Unrealized Unrealized
Fair Value Losses Fair Value Losses Fair Value Losses
Fixed maturity securities:
United States Government and government agencies and
authorities $ 1,108 $ (H $ 10,189 $ 21 $ 11,297 3 (22)
States, municipalities and political subdivisions 98,544 (525) 6,031 (53) 104,575 (578)
Foreign governments 99,985 (2,966) 47,285 (1,700) 147,270 (4,666)
Public utilities 300,588 (5,887) 113,311 (4,119) 413,899 (10,006)
Mortgage-backed 133,557 (3,699) 240,273 (3,017) 373,830 (6,716)
All other corporate 2,111,222 (89,989) 683,766 (32,048) 2,794,988 (122,037)
Total fixed maturity securities $2,745,004 $(103,067) $1,100,855 $ (40,958) $3,845,859 $(144,025)
Equity securities:
Non-sinking fund preferred stocks $ 399,160 $ (58.427) $ 106,487 $ (13,383) $ 505,647 $ (71,810)

The total unrealized losses represent less than 17% and 5% of the aggregate fair value of the related securities at December 31, 2008 and 2007.
Approximately 53% and 75% of these unrealized losses have been in a continuous loss position for less than twelve months in 2008 and 2007,
respectively. The total unrealized losses are comprised of 1,409 and 1,282 individual securities in 2008 and 2007, respectively. At December 31,
2008, 39%, 14% and 13% of the unrealized losses for fixed maturity and equity securities were concentrated in the financial, consumer cyclical
and industrial industries, respectively, with no exposure to any single creditor in excess of 7%, 7% and 9%, of those industries respectively.

The cost or amortized cost and fair value of available for sale fixed maturity securities in an unrealized loss position at December 31, 2008, by
contractual maturity, is shown below:

Cost or Amortized Cost Fair Value
Due in one year or less $ 120,645 $ 117,653
Due after one year through five years 1,257,379 1,136,287
Due after five years through ten years 1,506,303 1,292,618
Due after ten years 2,628,742 2,219,967
Total 5,513,069 4,766,525
Mortgage-backed securities 286,704 239,827
Total $ 5,799,773 $ 5,006,352

As of December 31, 2008, the Company owns $270,635 of securities guaranteed by financial guarantee insurance companies. Included in this
amount were $226,266 of municipal securities whose credit rating was A+ with or without the financial guarantee. With the credit rating
downgrades of the financial guarantee insurance companies in 2008, their financial guarantee is providing minimal or no value in the current
market environment.
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The following table represents our exposure to sub-prime and related mortgages within our fixed maturity security portfolio as well as the
current net unrealized loss position at December 31, 2008.

Market (Loss)
Value Portfolio Gain
Fixed maturity portfolio:
Sub-prime first lien mortgages $ 13,551 0.16% $(928)
Second lien mortgages (including sub-prime second lien mortgages) 8,838 0.10% 407
Total exposure to sub-prime collateral $22,389 0.26% $(521)

The following table represents our exposure to sub-prime and related mortgages within our fixed maturity portfolio as well as the current net
unrealized loss position at December 31, 2007.

Net
Percentage Unrealized
Market of (Loss)
Value Portfolio Gain
Fixed maturity portfolio:
Sub-prime first lien mortgages $52,918 0.52% $ (2,405)
Second lien mortgages (including sub-prime second lien mortgages) 24,644 0.25% 91
Total exposure to sub-prime collateral $ 77,562 0.77% $ (2,314)

At December 31, 2008 and 2007, approximately 2.3% and 7.6% of the mortgage-backed holdings had exposure to sub-prime mortgage
collateral. This represented approximately 0.3% and 0.8% of the total fixed maturity portfolio and 0.1% and 1.6% of the total unrealized loss
position at December 31, 2008 and 2007, respectively. Of the securities with sub-prime exposure, approximately 84% are rated as investment
grade. We have no sub-prime exposure to collateralized debt obligations as of December 31, 2008 and 2007. All mortgage-backed securities,
including those with sub-prime exposure, are reviewed as part of the ongoing other-than-temporary impairment monitoring process.

As required by FAS 157, the Company has identified and disclosed its financial assets in a fair value hierarchy, which consists of the following
three levels:

Level 1 inputs utilize quoted prices (unadjusted) in active markets for identical assets or liabilities that the Company has the ability to
access. Financial assets and liabilities utilizing Level 1 inputs include certain U.S. mutual funds, money market funds, common stock
and certain foreign securities.

Level 2 inputs utilize other than quoted prices included in Level 1 that are observable for the asset, either directly or indirectly, for
substantially the full term of the asset. Level 2 inputs include quoted prices for similar assets in active markets, quoted prices for
identical or similar assets in markets that are not active and inputs other than quoted prices that are observable in the marketplace for
the asset. The observable inputs are used in valuation models to calculate the fair value for the asset. Financial assets utilizing Level 2
inputs include corporate, municipal, foreign government and public utilities bonds, private placement bonds, U.S. Government and
agency securities, mortgage and asset backed securities, preferred stocks and certain U.S. and foreign mutual funds.
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Level 3 inputs are unobservable but are significant to the fair value measurement for the asset, and include situations where there is
little, if any, market activity for the asset. These inputs reflect management s own assumptions about the assumptions a market
participant would use in pricing the asset. Financial assets utilizing Level 3 inputs include certain preferred stocks, corporate bonds
and mortgage-backed securities that were quoted by brokers that could not be corroborated by Level 2 inputs and derivatives.
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A review of fair value hierarchy classifications is conducted on a quarterly basis. Changes in the observability of valuation inputs may result in a
reclassification of levels for certain securities within the fair value hierarchy.

The following table presents the Company s fair value hierarchy for those recurring basis assets and liabilities as of December 31, 2008.

Financial Assets Total Level 1 Level 2 Level 3
Fixed maturity securities $ 8,591,266 $ 2,398 $ 8,427,643 $161,225
Equity securities 474,873 3,165(a) 455,352 16,356
Short-term investments 703,402 611,460 91,942

Collateral held under securities lending 159,028 54,192 104,836

Other investments 239,605 56,296(b) 176,285(c) 7,024(c)
Cash equivalents 674,390 674,390

Other assets 7,080 7,080
Assets held in separate accounts 1,701,996 1,523,024(a) 178,972

Total financial assets $ 12,551,640 $2,924,925 $ 9,435,030 $ 191,685

Financial Liabilities

Other liabilities $ 56,296 $  56,296(b) $ $

(a) Mainly includes mutual fund investments
(b) Comprised of Assurant Incentive Plan investments and related liability which are invested in mutual funds
(c) Consists of invested assets associated with a modified coinsurance arrangement

Level 1 and Level 2 securities are valued using various observable market inputs obtained from a pricing service. The pricing service prepares
estimates of fair value measurements for our Level 2 securities using proprietary valuation models based on techniques such as matrix pricing
which include observable market inputs. FAS 157 defines observable market inputs as the assumptions market participants would use in pricing
the asset or liability developed on market data obtained from sources independent of the Company. The extent of the use of each observable
market input for a security depends on the type of security and the market conditions at the balance sheet date. Depending on the security, the
priority of the use of observable market inputs may change as some observable market inputs may not be relevant or additional inputs may be
necessary. The following observable market inputs, listed in the approximate order of priority, are utilized in the pricing evaluation of Level 2
securities: benchmark yields, reported trades, broker/dealer quotes, issuer spreads, two-sided markets, benchmark securities, bids, offers and
reference data. The pricing service also evaluates each security based on relevant market information including: relevant credit information,
perceived market movements and sector news. Valuation models can change period to period, depending on the appropriate observable inputs
that are available at the balance sheet date to price a security. When market observable inputs are unavailable, the remaining un-priced securities
are submitted to independent brokers who provide non-binding broker quotes or are priced by other qualified sources and are categorized as
Level 3 securities.

Management uses the following criteria in order to determine that the market for a financial asset is inactive:

The volume and level of trading activity in the asset have declined significantly from historical levels;
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The available prices vary significantly over time or among market participants;

The prices are stale (i.e., not current); and

The magnitude of bid-ask spread.

Illiquidity did not have a material impact in the fair value determination of the Company s financial assets.
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The Company generally obtains one price for each financial asset. The Company performs a monthly analysis to assess if the evaluated prices
represent a reasonable estimate of their fair value. This process involves quantitative and qualitative analysis and is overseen by investment and
accounting professionals. Examples of procedures performed include, but are not limited to, initial and on-going review of pricing service
methodologies, review of the prices received from the pricing service, review of pricing statistics and trends, and comparison of prices for
certain securities with two different appropriate price sources for reasonableness. As a result of this analysis, if the Company determines there is
a more appropriate fair value based upon available market data, which happens infrequently, the price of a security is adjusted accordingly. The
pricing service provides information to indicate which securities were priced using market observable inputs so that the Company can properly
categorize our financial assets in the fair value hierarchy.

Securities Lending

The Company engages in transactions in which fixed maturity securities, especially bonds issued by the United States government, government
agencies and authorities, and U.S. corporations, are loaned to select broker/dealers. Cash collateral, greater than or equal to 102% of the fair

value of the securities lent plus accrued interest, is received in the form of cash and cash equivalents held by a custodian bank for the benefit of

the Company. The use of the cash collateral received is unrestricted. The Company reinvests the cash collateral received, generally in

investments which are designated as available for sale under FASB Statement No. 115, Accounting for Certain Investments in Debt and Equity
Securities ( FAS 115 ). The Company monitors the fair value of securities loaned and the collateral received, with additional collateral obtained as
necessary. The Company is subject to the risk of loss to the extent there is a loss in the investment of cash collateral.

As of December 31, 2008 and 2007, our collateral held under securities lending, of which its use is unrestricted, was $234,027 and $541,650,
respectively, while our liability to the borrower for collateral received was $256,506 and $541,650, respectively. The difference between the
collateral held and obligations under securities lending as of December 31, 2008 is recorded as an unrealized loss and is included as part of
accumulated other comprehensive (loss) income. The Company has proactively reduced the size of the program to mitigate counter-party
exposure during the third and fourth quarters of 2008. The Company includes the available-for-sale investments purchased with the cash
collateral in its evaluation of other-than-temporary impairments.

Cash proceeds that the Company receives as collateral for the securities it lends and subsequent repayment of the cash are regarded by the
Company as cash flows from financing activities, since the cash received is considered a borrowing.

Since the Company reinvests the cash collateral generally in investments which are designated as available for sale under FAS 115, the
reinvestment is presented as cash flows from investing activities.

Loss Protection and Capital Management

As part of our overall risk and capital management strategy, we purchase reinsurance for certain risks underwritten by our various business
segments, including significant individual or catastrophic claims, to free up capital to enable us to write additional business.

For those product lines where there is exposure to catastrophes, we closely monitor and manage the aggregate risk exposure by geographic area.
We have entered into reinsurance treaties to manage exposure to these types of events.
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Under indemnity reinsurance transactions in which we are the ceding insurer, we remain liable for policy claims if the assuming company fails
to meet its obligations. To limit this risk, we have control procedures to evaluate the financial condition of reinsurers and to monitor the
concentration of credit risk to minimize this
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exposure. The selection of reinsurance companies is based on criteria related to solvency and reliability and, to a lesser degree, diversification, as
well as developing strong relationships with our reinsurers for the sharing of risks.

Business Dispositions

To exit certain businesses, we have used reinsurance to facilitate transactions because the businesses share legal entities with business segments
we retain. Assets supporting liabilities ceded relating to these businesses are held in trusts and the separate accounts relating to divested business
are still reflected in our consolidated balance sheets.

Segments Client Risk and Profit Sharing

The Assurant Solutions and Assurant Specialty Property segments write business produced by clients, such as mortgage lenders and servicers
and financial institutions, and reinsures all or a portion of such business to insurance subsidiaries of the clients. Such arrangements allow
significant flexibility in structuring the sharing of risks and profits on the underlying business.

A substantial portion of Assurant Solutions and Assurant Specialty Property reinsurance activities are related to agreements to reinsure
premiums and risk related to business generated by certain clients to the clients captive insurance companies or to reinsurance subsidiaries in
which the clients have an ownership interest. Through these arrangements, our insurance subsidiaries share some of the premiums and risk
related to client-generated business with these clients. When the reinsurance companies are not authorized to do business in our insurance
subsidiary s domiciliary state, our insurance subsidiary generally obtains collateral, such as a trust or a letter of credit, from the reinsurance
company or its affiliate in an amount equal to the outstanding reserves to obtain full statutory financial credit in the domiciliary state for the
reinsurance. Our reinsurance agreements do not relieve us from our direct obligation to our insured. Thus, a credit exposure exists to the extent
that any reinsurer is unable to meet the obligations assumed in the reinsurance agreements. To minimize our exposure to reinsurance
insolvencies, we evaluate the financial condition of our reinsurers and hold substantial collateral (in the form of funds, trusts and letters of credit)
as security under the reinsurance agreements. See Item 7A Quantitative and Qualitative Disclosures about Market Risk Credit Risk.

Liquidity and Capital Resources

Regulatory Requirements

Assurant, Inc. is a holding company, and as such, has limited direct operations of its own. Our holding company assets consist primarily of the
capital stock of our subsidiaries. Accordingly, our future cash flows depend upon the availability of dividends and other statutorily permissible
payments from our subsidiaries, such as payments under our tax allocation agreement and under management agreements with our subsidiaries.
The ability to pay such dividends and to make such other payments will be limited by applicable laws and regulations of the states in which our
subsidiaries are domiciled, which subject our subsidiaries to significant regulatory restrictions. The dividend requirements and regulations vary
from state to state and by type of insurance provided by the applicable subsidiary. These laws and regulations require, among other things, our
insurance subsidiaries to maintain minimum solvency requirements and limit the amount of dividends these subsidiaries can pay to the holding
company. Along with solvency regulations, the primary driver in determining the amount of capital used for dividends is the level of capital
needed to maintain desired financial strength ratings from A. M. Best. Given recent economic events that have affected the insurance industry,
both regulators and rating agencies could become more conservative in their methodology and criteria, including increasing capital requirements
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for our insurance subsidiaries which, in turn, could negatively affect our capital resources. For 2009, the maximum amount of distributions our
subsidiaries could pay, under applicable laws and regulations without prior regulatory approval, is approximately $482,143.
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Liquidity

Dividends and or returns of capital paid by our subsidiaries totaled $453,303, $436,900 and $554,270 for the years ended December 31, 2008,
2007 and 2006, respectively. We used these cash inflows primarily to pay expenses, to make interest payments on indebtedness, to make
dividend payments to our stockholders, to make subsidiary capital contributions, to fund acquisitions and to repurchase our outstanding shares.

The primary sources of funds for our subsidiaries consist of premiums and fees collected, the proceeds from the sales and maturity of
investments and investment income. Cash is primarily used to pay insurance claims, agent commissions, operating expenses and taxes. We
generally invest our subsidiaries excess funds in order to generate investment income.

We conduct periodic asset liability studies to measure the duration of our insurance liabilities, to develop optimal asset portfolio maturity
structures for our significant lines of business and ultimately to assess that cash flows are sufficient to meet the timing of cash needs. These
studies are conducted in accordance with formal company-wide Asset Liability Management ( ALM ) guidelines.

To complete a study for a particular line of business, models are developed to project asset and liability cash flows and balance sheet items under
a large, varied set of plausible economic scenarios. These models consider many factors including the current investment portfolio, the required
capital for the related assets and liabilities, our tax position and projected cash flows from both existing and projected new business.

Alternative asset portfolio structures are analyzed for significant lines of business. An investment portfolio maturity structure is then selected
from these profiles given our return hurdle and risk preference. Sensitivity testing of significant liability assumptions and new business
projections is also performed.

Given our ALM asset allocation processes and the nature of the products we offer, we have minimal exposure to disintermediation risk. Our
liabilities have limited policyholder optionality which results in policyholder behavior that is mainly insensitive to the interest rate environment.
In addition, our investment portfolio is largely comprised of highly liquid fixed maturity securities with a sufficient component of such securities
invested that are near maturity which may be sold with minimal risk of loss to meet cash needs.

Generally, our subsidiaries premiums, fees and investment income, along with planned asset sales and maturities, provide sufficient cash to pay
claims and expenses. However, there are instances where unexpected cash needs arise in excess of that available from usual operating sources.
In such instances, we have several options to raise needed funds, including selling assets from the subsidiaries investment portfolios, using
holding company cash (if available), issuing commercial paper and drawing funds from our revolving credit facility. In addition, on

November 6, 2008, we filed an automatically effective shelf registration statement on Form S-3 with the SEC. This registration statement allows
us to issue equity, debt, or other types of securities through one or more methods of distribution. The terms of any offering would be established
at the time of the offering, subject to market conditions. If we determine to make an offering of securities, we will consider the nature of the cash
requirement as well as the cost of capital in determining what type of securities we may offer.

On January 23, 2009, we announced that our Board of Directors declared a quarterly dividend of $0.14 per common share payable on March 9,
2009 to stockholders of record as of February 23, 2009. We paid dividends of $0.14 per common share on December 10, 2008, September 9,
2008, and June 10, 2008, and $0.12 per common share on March 10, 2008. In 2007, we paid dividends of $0.12 per common share on
December 10, 2007, September 11, 2007, and June 12, 2007, and $0.10 per common share on March 12, 2007. Any determination to pay future
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dividends will be at the discretion of our Board of Directors and will be dependent upon: our subsidiaries payment of dividends and/or other
statutorily permissible payments to us; our results of operations and cash flows; our financial position and capital requirements; general business
conditions; any legal, tax, regulatory and contractual restrictions on the payment of dividends; and any other factors our Board of Directors
deems relevant.

Management believes that we will have sufficient liquidity to satisfy our needs over the next twelve months, including the ability to pay interest
on our senior notes and dividends on our common shares.
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Retirement and Other Employee Benefits

We sponsor a pension plan and a retirement health benefit plan covering our employees who meet specified eligibility requirements. The
reported expense and liability associated with these plans requires an extensive use of assumptions which include the discount rate, expected
return on plan assets and rate of future compensation increases. We determine these assumptions based upon currently available market and
industry data, and historical performance of the plan and its assets, to aid us in selecting appropriate assumptions and valuing our related
liabilities. The actuarial assumptions used in the calculation of our aggregate projected benefit obligation may vary and include an expectation of
long-term market appreciation in equity markets which is not changed by minor short-term market fluctuations, but does change when large
interim deviations occur. The assumptions we use may differ materially from actual results due to changing market and economic conditions,
higher or lower withdrawal rates or longer or shorter life spans of the participants.

The Pension Protection Act of 2006 ( PPA ) requires certain qualified plans, like the Assurant Pension Plan ( the Plan ), to meet specified funding
thresholds beginning with the 2008 plan year. If these funding thresholds are not met, there are negative consequences to the Plan and

participants. If the funded percentage falls below 80%, full payment of lump sum benefits as well as implementation of amendments improving
benefits are restricted.

As of January 1, 2008, the Plan s funded percentage is 117% on a PPA calculated basis. Therefore, benefit and payment restrictions did not occur
during 2008. The 2008 funded measure will also be used to determine restrictions, if any, that can occur during the first nine months of 2009.

Due to the well funded status of the Plan in 2008, no restrictions will exist before October 2009 (the time that the January 1, 2009 actuarial
valuation needs to be completed). Also, based on the estimated funded status as of January 1, 2009, we do not anticipate any restrictions on
benefits for the remainder of 2009.

Our pension plan was under funded by $200,855 at December 31, 2008. We established a funding policy for our qualified pension plan in which
service cost plus 15% of plan deficit will be contributed annually. We made $29,695 of discretionary pension plan contributions in 2008. See
Note 21 to the Consolidated Financial Statements included elsewhere in this report for the components of the net periodic benefit cost.

Commercial Paper Program

We maintain a $500,000 commercial paper program, which is available for working capital and other general corporate purposes. Our
commercial paper program is rated AMB-2 by A.M. Best, P-2 by Moody s and A2 by S&P. Our subsidiaries do not maintain commercial paper
or other borrowing facilities at their level. This program is backed by a $500,000 senior revolving credit facility with a syndicate of banks
arranged by J.P. Morgan Securities, Inc. and Citigroup Global Market, Inc., which was established on January 30, 2004. In April 2005, we
amended and restated our $500,000 senior revolving credit facility with a syndicate of banks arranged by Citibank and JP Morgan Chase Bank.
The amended and restated credit facility is unsecured and is available until April 2010, so long as we are in compliance with all the covenants.
This facility is also available for general corporate purposes, but to the extent used thereto, would be unavailable to back up the commercial
paper program. There were no amounts relating to the commercial paper program outstanding at December 31, 2008. We did not use the
revolving credit facility during 2008 and no amounts are outstanding. The $500,000 senior revolving credit facility contains a $30,000
commitment from Lehman Brothers Bank, FSB ( Lehman ). Based on the financial condition of Lehman, the company is not relying on Lehman s
commitment.

The revolving credit facility contains restrictive covenants, all of which have been met as of December 31, 2008. These covenants include (but
are not limited to):
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(i) Maintenance of a maximum debt to total capitalization ratio of not greater than 0.35 to 1; and

(ii)) Maintenance of a consolidated adjusted net worth in an amount not less than the Minimum Amount . For the purpose of this
calculation the Minimum Amount is an amount equal to the sum of the base amount ($2,477,212) plus 50% of consolidated
net income for each fiscal quarter (if positive) ending after December 31, 2004, and plus 100% of the net proceeds of any
issuance of Capital Stock or Hybrid Securities.
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At December 31, 2008, our ratio of debt to total capitalization was 0.18 to 1, the Minimum Amount consolidated described in (ii) above was
$3,706,446 and our actual consolidated adjusted net worth as calculated under the covenant was $4,391,611.

In the event of the breach of certain covenants all obligations under the facility, including unpaid principal and accrued interest, may become
immediately due and payable.

Senior Notes

On February 18, 2004, we issued two series of senior notes in an aggregate principal amount of $975,000. The first series is $500,000 in
principal amount, bears interest at 5.625% per year and is payable in a single installment due February 15, 2014. The second series is $475,000
in principal amount, bears interest at 6.750% per year and is payable in a single installment due February 15, 2034. Our senior notes are rated
bbb by A.M. Best, Baal by Moody s and BBB+ by S&P.

Interest on our senior notes is payable semi-annually on February 15 and August 15 of each year. The senior notes are unsecured obligations and
rank equally with all of our other senior unsecured indebtedness. The senior notes are not redeemable prior to maturity.

In management s opinion, our subsidiaries cash flow from operations together with our income and gains from our investment portfolio will
provide sufficient liquidity to meet our needs in the ordinary course of business.

Cash Flows

‘We monitor cash flows at the consolidated, holding company and subsidiary levels. Cash flow forecasts at the consolidated and subsidiary levels
are provided on a monthly basis, and we use trend and variance analyses to project future cash needs making adjustments to the forecasts when
needed.

The table below shows our recent net cash flows:

For the Years Ended December 31,

2008 2007 2006
Net cash provided by (used in):
Operating activities (1) $ 976,857 $ 1,212,454 $ 931,424
Investing activities (329,003) (1,208,585) (84,511)
Financing activities (412,134) (186,577) (714,810)
Net change in cash $ 235,720 $ (182,708) $ 132,103
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(1) Includes effect of exchange rates changes on cash and cash equivalents.

Cash Flows for the Years Ended December 31, 2008, 2007, and 2006.

Operating activities:

Net cash provided by operating activities was $976,857 and $1,212,454 for the years ended December 31, 2008 and 2007, respectively. The
decrease in cash provided by operating activities is mainly due to greater claim payments associated with hurricanes Gustav and Ike in 2008 and
declines in gross written premium from our domestic insurance businesses in our Assurant Solutions segment, partially offset by cash received
from the termination of a previous strategic alliance with GE.
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Net cash provided by operating activities was $1,212,454 and $931,424 for the years ended December 31, 2007 and 2006, respectively. The
$281,030 increase in net cash provided by operating activities is primarily due to the increase in gross written premiums from our extended
service contracts and creditor placed homeowners businesses and lower claim payments related to hurricane losses.

Investing Activities:

Net cash used in investing activities was $329,003 and $1,208,585 for the years ended December 31, 2008 and 2007, respectively. The decrease
in investing activities is mainly due to a decrease in purchases of fixed maturity securities and changes in collateral held under securities,
partially offset by the change in short-term investments and the acquisitions of Signal and the GE Warranty Management Group.

Net cash used in investing activities was $1,208,585 and $84,511 for the years ended December 31, 2007 and 2006, respectively. The
$1,124,074 increase in net cash used in investing activities is mainly due to net purchases of fixed maturity securities. In addition, the increase is
also attributable to changes in collateral held under securities lending and short-term investments, as well as the negative impact on cash since it
was used for the acquisitions of Centrepoint, Swansure and Mayflower.

Financing Activities:

Net cash used in financing activities was $412,134 and $186,577 for the years ended December 31, 2008 and 2007, respectively. The increase in
net cash used in financing activities is mainly due to changes in obligation under securities lending, partially offset by a decrease in cash used to
re-purchase our common stock. During 2008, the Company purchased 1,000,000 shares from Fortis, Inc., its former parent.

Net cash used in financing activities was $186,577 and $714,810 for the years ended December 31, 2007 and 2006, respectively. The $528,233
decrease in cash used in financing activities is primarily due to changes in collateral held under securities lending.

The table below shows our cash outflows for interest and dividends for the periods indicated:

For the Years Ended December 31,
2008 2007 2006
Security
Interest paid on mandatory redeemable preferred stock and debt $ 60,859 $ 61,089 $ 61,159
Common stock dividends
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